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Quick Séles. Good Profits and Satisfied Customers 


When You 


Sell “Floral City” Furnaces 
Why? Because— 


[* the Floral City Furnaces we offer to the trade 
the most complete line of high-grade furnaces on 

the market: They have earned a country-wide 
reputation for efficiency. They are backed with a 
guarantee by a firm thirty years in the business. 
This firm is a “‘known quantity’’—a pioneer in the 
manufacture of heating furnaces. 











They are sold through Dealers only and these 
dealers have exclusive agencies for the different terri- 
tories allotted to them. We absolutely guarantee 
satisfaction and prompt service. 


There are many other reasons why Floral City 
Furnaces are big sellers. After you have sold a Floral 
City Furnace you don’t have to hope that the services 
it renders after installation will sustain the claims you 
made for it while closing the sale. Not at all—Floral 
City Furnaces have never failed to satisfiy—never 
failed to give the services as claimed for them. 
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We have a good square proposition open to every 
progressive dealer who wants to handle furnaces made 





“Floral City King”’ 
Our largest seller and one of the best furnaces on the market and sold on merit f Write todav fi r cat alogs and 
today. It is not newer than the rest, it is different, though. - 








information. 





The Monroe Foundry & Furnace Company 


NORTHWESTERN AGENTS MONROE, MICHIGAN 


"he Roberts Heating & Ventilating Co., Minneapolis, Minn. 
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ALPHABETICAL INDEX AND CLASSIFIED LIST OF ADVERTISERS, PAGES 58 AND 59 
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Will You Solicit 





8 to 16 Zig-Zag Heat Tubes, Each With 8 to 9 
Square Feet of Heating Surfaces Make 
the Kelsey Most Powerful. 


What Class of Heating Work 





During 1913 


High Grade Heating 


builds business by bringing profitablework 
from satisfied customers and their friends. 


Are You in Position 


to solicit high grade heating work with 
confidence that you can guarantee satis- 
factory results? 


The KELSEY 
“in GENERATOR 


has proven its adaptability for good work 
and for big work by results secured in 
hundreds of residences with from 25 to75 
rooms and in churches and school build- 
ings. Let us give you Kelsey Informa- 
tion that might help you to build business. 


KELSEY HEATING Co. 
SYRACUSE, N. Y. 


NEW YORK OFFICE, 156 Fifth Avenue 






































It?s the Combustion 
That Counts 


No matter how the circulating flues or 
radiating surfaces are arranged, unless there is 
a perfect combustion of all the by-products of 
the fuel, the stove is a failure. By the by- 
products of coal we refer to the smoke, soot and 
gases which, in every base burner are wasted 
and lost—passing up the chimney unburned. 


We claim and we will prove that the 


SEARCHLIGHT UTILITY 


Return Flue Floor Heater 


is the only genuine base burner on earth. It is equipped 
with the J.B. HOWARD COMBUSTION (patented). 
This device supplies the fire with a sufficient quality of 
highly heated oxygen, which mixes with the gases, smoke 
and soot, and in so doing it turns them into roaring blue 
flames. This is no secret process, nor is there any 
mystery connected with it. The effect of this heated 
oxygen on the gases may be plainly seen thru the mica 
doors in front. 


It gives one the impression that gas is being forced on the fire, 
when it is in reality the air we breathe. 

A “star” feature of the Searchlight Utility is the great variety 
of sizes of coal it will burn—pea, chestnut, stove, egg and furnace 
sizes, and also coke. 

May we lay before you forty other points equally as important 
as the combustion, that will convince you of the supremacy of the 
Searchlight Utility? 
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J.B. Howard, Inventor 
Pointing to the 
Combustion Damper 








Send for particulars and agency 
proposition at once. Exclusive 
agency guaranteed. 


The Utility Stove 
and Range Co. 


216 Board of Trade Bldg. 
INDIANAPOLIS, INDIANA 
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ENGMAN- 
RANGE 


Two Generations 
Range 


SOUTH BEND 


REAL 
MALLEABLE 





THE 
RANGE 


MATTHEWS 
COMPANY 


of Malleable 
Builders 
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WAN’S 


Patent Improved, Wrought Steel, Portable 


RANGE 


For Hotels, Restaurants, Public 
Institutions, Boarding Houses and 
Private Families. 


All kinds of Hotel Implements for 
culinary purposes. 


We manufacture a complete line of 
Ranges, all sizes, and for every 
purpose. 

Write for catalog and full particue 


lars in regard to our new selling 
plan. 


THE JOHN VAN RANGE CO 






Southwest Corner ie” ° > 
ey Fifth a Broadway Cincinnati, Ohio 




















Use Gas, Coal or Wood 
In This Range 


ARE YOU ACQUAINTED WITH IT? 





If you are, 
you are sell- 
ing it. if 
not you are 
==F missing the 

greatest sell- 
| ing proposi- 
~ tion ever of- 
fered to you. 


———— 


The Champion Interchangeable 


GAS and COAL RANGE 


Can change from gas to coal in 3 seconds. 
Greatest seller ever placed on the market. 
Write for catalog telling all about it. 


THE GHAMPION STOVE G0., Cleveland 


WEL Your Own Gas 


Hardware Dealers and Plumbers 


are making large profits selling the Detroit Combination 
Gas Machine to farmers and others located where city gas 


_is not available. 


You make a big Profit on the sale of the Plant, an- 

“Tam am” other profit on the installation and sale 

‘600 00d) of appliances— THREE PROFITS 
ze IN ONE DEAL, 


pel OST combination 


Gas Machine 
FOR LIGHTING AND COOKING 


If you are not already selling this machine, 
it will pay you to start at once. It makes 
the cheapest— 

Gas for Lighting—Gas for Cooking 
Gas for Laundry-Power Purposes 
and for all other uses common to city gas at 

just as cheap or cheaper cost. 

These plants have been the standard for 
over 44 years. Perfectly safe, entered in 
Class A Nationa] Board of Fire Underwriters. 
More than 20,000 in use in Residences, 
Stores, Factories, Churches, Schools, Villages 
and Hospitals. Write today for complete in- 
formation and dealers’ terms. 


Detroit Heating & Lighting Co. 





520 Wight Street Detroit, Michigan 
CY YY WY MLE 
Carburetorunder ground 
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Machine in basement 
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“QUICK MEAL” 


Blue Flame Wick Oil Stove 


The ORIGINAL OIL STOVE 


WITH A 


GLASS FOUNT 


Simple as a lamp. 
Makes a clean and powerful blue flame. 
Easy to re-wick or regulate. 


Has Porcelain Burner Drums that can- 
not rust, the shape of which creates the 
hottest fire possible. 


Div. of 
RINGEN STOVE CO. ss 
e STOVE CO. 
SAN FRANCISCO, CAL. 825 Chouteau Ave. NEW CATALOGUE 


976 Indiana St. ST. LOUIS, MO. NOW READY 
































No. 53 Wick Oil Cabinet Table Range 


Tel. Burners Burners Size of 


No. Code onTop in Oven Size of Oven Main Top 

52 Ikea 2 2 184 x 16x 12 25x 18 

53 Ipol 3 2 184 x 16x 12 35 x 18 
Extreme Height to Crated 

No. Height Length Main Top Weight Price 

52 57 in. 55 in. 29 in. 170 lbs. $28.00 

53 57 in, 65 in. 29 in. 200 Ibs. 32.00 


AMERICAN STOVE COMPANY 

















‘Dangler Wick Oil Cabinet Table Range 


HE word ‘“‘Dangler’’ on a Wick Blue 
Flame Stove means much to both 
the dealer and the purchaser. It 

represents the highest quality obtainable— 

absolute reliability—variety, with exclusive 
features which make them quickly prefer- 
able in the judgment of the careful buyer. 





‘‘Number Fifty-three’’ has the stove 
and oven built in one. All burners may 
be used for cooking. Demonstrate this to 
your customer by merely opening the 
oven door and easily removing the oven 
bottom. 


Write for catalogue and prices on the 
COMPLETE line. 





_————— 








DANGLER STOVE COMPANY Div. 


Ceyeland OHIO 
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Found! A Good Customer— 
Did You Lose One? 


A PROGRESSIVE DEALER picked up a large order the 
other day by proving that the furnace he sold was the 
best and most economical of all those submitted. It was 


The Enlarged Hero 


he sold. So called because many of our customers insist on 
having a larger casing than that we generally use, so as to 
give a larger supply of air. The cut also shows our Geyser 
Water Attachment—the latest of our many Hot Water 
Heaters. 
We also manufacture SMITH’S 
VENTILATING 


Hero SCHOOL ROOM Heater 


for heating and ventilating school rooms, churches, stores, lodge halls, 
auditoriums, etc. There are several hundred thousand country 
school houses in the United States. A new field for dealers to heat. 


This is the best time to talk “‘heat.’’ 
Write for Catalogues today. 


Chas. Smith Co. 


THE ENLARGED HERO 57 W. Lake St. CHICAGO, ILL. 









































— by Claims—But by the Performance 


ce BEAVER WARM AIR FURNACE 


Have we established ourselves as the manufacturers of the best Warm 
Air Furnace on the market. It is durable, economical, easily managed 
and embodies every practical modern feature in furnace construction 
that insures good service—long service—on an economical basis. Re- 
member — not by claims alone, but by the performance of the 
BEAVER FURNACE can we prove the above statements. 












We made it sanitary—that is, in the work it does. We sought 
for plenty of fresh WARMED air—and the BEAVER FURN ACE 


gives it. 


The disadvantages have been left out. No leaking gas—no dust 
—no sifting ashes. 

A business-building and profit-making line for the dealer. 
The BEAVER DEALER is in a class by himself. He is 
independent—has a different proposition to offer. 


Vr te Today for Our 1913 Catalogs. 


The Danville Stove & Mfs. Co. 


DANVILLE, PENNSYLVANIA 
W. D. Sager, 330-340 N. Water St. - - - - . Chicago, Il. 


LOS ANGELES, CAL. : PITTSBURGH, PA. SAN FRANCISCO, CAL. 
Union Hardware & Metal Co. R. E. Edmunds, 104 Wood St. Mangrum & Otter Co., Inc., 561-563 Mission St. 
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UNUSUAL MERIT 


IN SQUARE POT ; 
CONSTRUCTION 


All furnaces have their good points, but are 
these points distinctive enough to really interest ib 
your customer? Doesn’t he forget everything 
you tell him the minute he leaves your place? 


SQUARE POT FURNACES are different. 
They attract attention immediately and these 
square pot features make an impression on him 
that he cannot forget. 




















Consider these points carefully in selecting 
your line this year. 





BOYNTONS SQUARE POT CHICAGO 
CRUSADER FURNACE NEW YORK JERSEY CITY 




















There’s no secret about 
the popularity of the 


GOOD 5 sYEY “FRONT RANK” 
“ORONT RANK'S’” | STEEL FURNACE 


TOO HOT 
WE'RE GOIN HOME} It simply sells easily and stayssold. But 
there’s a reason. 








We have no case on record where a ‘i 
“Front Rank’? Furnace has worn out. J, 
They can’t wear out. Made of heavy armor 
plate with only one seam and riveted closely 4 
like a boiler, they are absolutely gas and air } 
tight. Large twin radiators give an excep- a 
tionally long flue travel. Positively the Fr 
cleanest furnace on the market. Specially 
equipped for burning soft coal. 

An army of 14,000 satisfied users in St. 
Louis alone is a pretty strong endorsement. 
You can have satisfied customers if you 
install ‘‘Front Rank’’ Furnaces. We 
guarantee satisfaction. 

If you are a live progressive dealer, we 
would like to submit a new proposition to 
you. May we? 


HAYNES-LANGENBERG MANUFACTURING CO. 


4045-4057 Forest Park Boulevard, - ST. LOUIS, MO. 
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Every Furnace We Make is Canraiiee| 


American Furnaces 


are sold on our responsibility. The dealer takes no risks. We know thai 
they are right and guarantee them to be so. 

They are clean, durable and economical. They are riveted like a boiler 
in powerful riveting machines. They are gas, dust.and soot proof. 
We build them on vertical lines. We make the firepots of one piece 
of heavy steel and line them with the best sectional fire-brick. 
We make the grates triangular and hollow in the center—and very 
strong. The bodies we make of open hearth boiler plate steel and 
guarantee them not to crack. 


American Furnaces Make Ready Sellers 

















We will gladly send further particulars 


WRITE US TODAY 


AMERICAN FURNACE CO. 


2725-27-29-31 Morgan St., 


ST, LOUIS, MO. 











SCHEIBLE FURNACES 


The kind you can recom- 
mend to your friends with 
a certainty that they will 


MAKE GOOD EVERY TIME 


THE SCHEIBLE-MONCRIEF 
HEATER CO. 


1444 WEST NINTH ST. 





(Gylend 











No Furnace Ever Built Has Met With Such 


Universal Praise the Country Over as the 
xXXTH CENTURY FURNACE 
; ete 








Because the Fire-pot is Indestractible—It is built on 
an exclusive patent that gives a free circulation 
of air at all times, and preserves the Fire-pot. 


Burns All Kinds of Fuef—Especially slack and 
cheap grades of soft coal with perfect satis- 
faction, as well as hard coal, gas and coke. 


Burns the Fuel in a Circle—Around the outer edge 
and towards the center with perfect combus- 
tion, giving the greatest heat from the least fuel. 


With its Patent Regulator—Holds the fire, even 
with soft coal, for 48 hours and saves the vex- 
ing labor of rekindling the fire. 


Consumes Nearly All the Gases and Smoke—Saving 
about half the fuel. In most furnaces they es- 
cape through the chimney, being a fuel-waste. 


Never Puffs Gas on Soot—Even in burning soft 
coal, thus keeping the house entirely free from 
gas and soot particles. 


Has the Improved Drop Front Grate— Making it the 
simplest and easiest cleaned of any furnace 
made. The entire grate is easily removed. 


aw aaa eee a ae eee 





Ventilating Co. 
AKRON, OHIO 


pi i ; # <3 is, Ask your dealer or write us for 
aS), F j Complete Catalogue 
ast \~ XXth Century Heating & 
4 é ; 
Gil al 
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Heat 
Economizers 





Save fuel, concentrate heat, in- 
crease circulation and add about 
25 per cent to capacity of Water 
Heating Plants. 

It does this for the consumer 
and will enable you to save on 
Radiation, Valves, Pipe, Fittings 
and Labor. 

Its use on Hot Water Installa- 
tions will increase both your 
SALES and PROFITS. 

Send for descriptive booklet. 


Prices to the trade only. 


Kellogg Mbachay Company 


Heating and Plumbing Supplies 
Minneapolis Chicago Seattle 




















Advertising is 
Business Bait 















that 


J) Oiler 


Piece 
Tick, 
very 
and 
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OF valuable heat in the form of 
soot and gases that have not 
been ignited and which are let out 
through the smoke hole of the or- 
dinary furnace, is because of the 
Gas and Soot Consuming Proc- 
ess with which the Weir All-Steel 
Furnace is equipped exclusively. 
We have perfected and patented the 
Weir Gas and Soot Consuming 
device. It causes the complete 
utilization and combustion of every 
heat unit that the fuel contains. 

















T is one of the Weir Furnace Features 

that appeals immediately to the pros- 
pective buyer. The Dealer who handles 
the Weir Furnace has an exclusive prop- 
osition. The Dealer can safely lay claim 
to the efficiency of the Weir Furnace, 
because im every case the Weir Furnace 
will sustain the claims by its performance 
—the best proof. It insures satisfaction to 
the Dealer who sells it and to the man 
who buys it. 
















UR new catalog shows all the advan- 

tages of the Weir Furnace. May 
we send it? A postal will bring it by 
return mail. 


Meyer Furnace Co. 


Peoria Illinois 












































warm air furnaces is the best 
possible proof of their popularity 


Larger Dimensions 


mean more capacity and a corresponding saving to the 
dealer through the use of smaller sizes than was formerly 
required to produce the same amount of heat. .Do not 
overlook this. It is of great importance. Made with 
18-20-22-24-26 and 28-inch straight fire pots. 


Write for 1913 Pamphlet illustrating and describ- 
ing The New Ajax. Also for prices and terms. 


Co-Operative Foundry Co. 


ROCHESTER, N. Y. 
WESTERN BRANCH 

















10 AMERICAN ARTISAN AND HARDWARE RECORD 











WARM AIR on an economical basis. 


making line for dealers. 


65-67 West Lake Street 


THE ROBINSON GEM FURNACE 


[s designed to meet the great demand for a popular priced WARM 

AIR HEATING FURNACE. It is built on common sense prin- 

ciples—not a collection of “experiments.” It is made.to ey lots of 
u 


The Robinson Gem Furnace 


always gives satisfaction to the purchaser. 


Can be furnished with either cast iron or steel radiator. Deflector 
damper in radiator furnishes a direct and indirect draft feature. 


We can quote you good prices on the “ROBINSON GEM.” Get ac- 
quainted with the entire Robinson Line of Furnaces. It’s a money 


Write for new Catalog just out. 


ROBINSON FURNACE COMPANY 


CHICAGO, ILLINOIS 
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MICHIGAN 
SAFETY 
FURNACE 
PIPE 


WITH AUTOMATIC 
LOCKING DEVICE 


Don’t spend your time soldering 
commom furnace pipe stacks to- 
gether, when you can buy Michi- 
gan Pipe for the same money and 
save all this time and worry. 


With our new patented locking 
device the stacks lock automatic- 
ally. Never come apart. 


See 
That 
Hook 








You'll be surprised to see the great im- 
provement this makes. An absolutely 
tight connection. 


Samples sent on request. Send for 
them and see for yourself. Mail usa 
postal today. 


The MICHIGAN SAFETY 
FURNACE PIPE 
COMPANY 


Brooklyn and Abbott Streets 
DETROIT, MICH. 























AMERICAN ARTISAN AND HARDWARE RECORD 11 


E| f |Be a Wise Dealer 
Sell Wise Furnaces 


OU will become known in your territory 

for the careful and discriminating selection 
you make in the wares you sell your customers. 
Stock Wise Furnaces—they sell easily. 

















Wise Furnaces combine the latest improvements 
in construction and combustion with superior 
material and expert workmanship. 


WISE FURNACES 


ARE EQUIPPED WITH 

Double Casings, Single Casting Base, Deep Cup Joint Ashpit, Cellular 
Gas and Smoke Consuming Firepot, Open or Closed Shaking Grate, 
Self Cleaning Radiator —and many more vital points that prove superior 
furnace construction. 


All are found in our catalogue. Write for it. 


WISE FURNACE CO., Akron, Ohio 
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Your Reputation! 


Do you care about it? 
Then sell 


GILT EDGE Furnaces 


They are reputation builders but they are 
profit makers as well 
Some of the dealers now on our lists are the sons of 


men who have made both reputation and profits 
with GILT EDGE Furnaces. 


If you are not now selling them you will want to 
write us for catalogues and proposition. 


R. J. SCHWAB & SONS CO., 


283 Clinton Street, Milwaukee, Wis. 


SYMONDS 
WALL REGISTERS 


Send for catalogue for 
further particulars 

















MONCRIEF 


TOP RETURN FLUE 
WARM AIR FURNACE 


ismade of all cast iron. Built on 








extra heavy lines. A furnace that 
always gives satisfaction. Burns 
hard and soft coal economically—is 
free from faults and weaknesses. 











Descriptive Matter Sent on Request 
T. E. Henry Furnace Co. 


825-29 Long Ave., N. W. 
829-30 Champlain Av, RLV. leveland 


SYMONDS REGISTER 
COMPANY, sr. touis,"ao: 



































Have you read the front cover advertisement carefully? 
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See First Cover Page 


For Advertisement of 


The Monroe Foundry & Furnace Co. 


MONROE, MICHIGAN 





WALWORTH Deflecting Wall REGISTER 


Can be used on a “Double Head” 

This register takes the place of the convex, 
and costs less money. 

It takes up no room in the wall pipe, has 
a face of large open area, is made in standard 
sizes, fits regular stock sizes of fittings, is 
equipped with a wall frame and is attached 
to the pipe in the same manner as the ordinary 
valve register. 

Our registers are made in THREE STYLES, 
Vertical, Horizontal and Baseboard. We are 
also makers of the famous SEMI-STEEL Floor 
and Convex Register, all sizes and finishes. 

Let Us Quote You Prices 
THE WALWORTH RUN FOUNDRY CO. 
Largest 


Grey Iron Foundries. Estimates Furnished For Castings. 
Filmore, Talcott and West 27th Sts. 





FOR BASEBOARDS 

















Is the Balance on the Wrong Side of 
Your Account Book—Mr. Dealer? 


After installing a furnace do you find it necessary to make three 
or four trips and sometimes do the whole job over again before the 
owner is satisfied? If you do, we can’t see where your profits 
come from. We believe that the only way to make the 
furnace business a success is to do the job correctly, so 
that when the furnace is set and the pipes are con- 
nected, the job should not require any more time. 

That's what the Improved Handy Furnace ; 
Pipe insures. A quicker, neater and better job 
that requires no more attention. You get 
the profits that you figured on in the first 
place. Try Improved Handy Fur- 
nace Pipe on your next job—just gs 
as a trial. 














“Handy” Facts 


Can be assembled in shortest time 
possible—without tools. Furnished at a lower 
cost than if you tried to make it yourself. 


We make correct estimates for those who are 
not accustomed to figure furnace work. 


Improved Handy Furnace Pipe is carried in stock 
by leading dealers in the West—at factory prices. 


__ Asample of Handy Furnace Pipe made of the same ma- 
terial as our regular stock will be sent you free on request. 


F. MEYER & BRO. CO. 


PEORIA, ILLINOIS 
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EUGENE NEW YORK 


Munsell’s Mica “=> 


542 S. Dearborn St. 


THE STANDARD FOR HIGH GRADE STOVES ~ ::2%::22" 


13 











“ALAMO 


” Furnaces and Hot Water 
Specialties for Combination Heating 


CHARLES SMITH, 24 West Lake Street, Chicago, [Illinois 
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“44 Shine in 
Every Drop’’ 


Buy Through Your Jobber 


Black Silk Stove Polish Works, Sterling, lll. 





YALEsX 


Russia finish, pat. 
Lock 


STOVE PIPE 


Itismadeof a veryhigh § 
= of uniform color { 
lue Polished Steeland {J 
iscoatedtopreventrust- ff 
ing. Madeinall sizes. i 
Packed twenty-fiveand 
fifty jointstocrate. For ff 
salebythe Jobbing Hard- ~ 
ware Trade throughout 
the United States, 
Mfd. by HEMP & CO. 
ST. LOUIS, MO. i] 
In the event of your & 
jobber does not handle 
this pipe send your inquiries to us, 


THE GEO. W. COPE 
STOVE PATTERN 


WORKS Wosvsrdests: 


DETROIT, MICHIGAN 


PATTERNS 


FOR STOVES AND HEATERS 
First-Class in Wood and Iron 


VEDDER PATTERN WORKS 
Established 1835 TROY, N. Y. 











PATTERNS 


For Stoves and Heaters 
The Cleveland Castings Pattern Co. 


CEplond 









PEERLESS 


Handled By All Leading Jobbers. 








GLOSS BLACK 


for STOVE PIPES AND ALL SHEET IRON WORK 


ALUMINUM 


for RADIATORS, PIPES, ETC. 


NICKEL PLATE STOVE POLISH CO., Mfrs. 
CHICAGO 


ENAMEL 


Samples Free On Request 

















Shipments 
Send For Prices 





Knobs, Bolts, Towel Rods, Towel 
Bars, Rings, Chaplets, 


Bands, Edges 




















WELLER PATTERN (0 


QUINCY, ILL. 





HIN EY Per ternCo 
-RONZ2WOOD 
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STOP LOOK READ | 


A WHOLE PAGE OF OUR BEST CLUBBING OFFERS 


AMERICAN ARTISAN PLACES WITHIN YOUR REACH ONE OF THE 
GREATEST AND BEST MAGAZINE OFFERS EVER MADE. GET YOUR 
TRADE JOURNAL AND TWO OR MORE OF YOUR FAVORITE MAGAZINES 
FOR VERY LITTLE MORE THAN THE COST OF ONE PUBLICATION. 
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MSCALL’'S MAGAZINE 
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OPPICE, 108 W. Lake Se NEW YORK OFFICE, 35 Wosster S, 








= 
AAR BABAR DELTA FILE PA. 
-_ CHICAGO 








HOW TOGET THE COST OF YOUR COMBINATION THINGS OFIMPORTANCE TO THE SUBSCRIBER 


GQOBASET +4. 1H eEe One CLAEEIF IED B08” OF ODTERTIPERS, FERED @ One @ 


_Choose the three or more magazines you wish and If you prefer, magazines may be sent to different 
simply add the class numbers before the name of the addresses. When subscriptions are renewals, same 
magazines and multiply by 5. will be extended from the time subscription expires. 


Example — AMERICAN ARTISAN AND 
HARDWARE RECORD, Class 25; Review of Re- You can take advantage of this offer only by in- 
views, Class 35; Cosmopolitan, Class 23. Total cluding three magazines in the club and ordering 


makes 83—Multiply by 5 and the price to you for 
this combination is $4.15. Notice the regular prices AMERICAN ARTISAN AND HARDWARE 


are also given, showing you the money saved. RECORD as one of the three. 
MAKE YOUR SELECTIONS FROM THE LIST GIVEN BELOW—LEADING MAGAZINES OF TO-DAY 
Class Number. Regular Price. Class Number. Regular Price. 
> AMRRICAN ARTISAW: 205. edb rnvcticedecikii SD 23 WoC hare’s Mmmewine ain oko ctin ee occees cesnces $1.50 
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Tue splendid results that have been realized by 
retail hardware dealers who have participated in the 
Our AMERICAN ARTISAN window display 
Window contests have been so _ far-reaching 
Display among the trade, and have been so grat- 
Contest. ifying to us, that we are prompted to 
put forth renewed effort to extend still farther afield 
the opportunity for benefit derivable from this source. 
With that purpose in view we wish to keep before 
the retailers a constant reminder of the great value 
of a showing in these contests. 

Aside from the liberal cash prize an exhibitor may 
draw, the publicity given establishments represented 
should be a great incentive to dealers to avail them- 
selves of this opportunity to secure fine advertising 
free of cost.. And when the educational feature of 
these contests is considered, it will readily be seen 
what a great help AMERICAN ARTISAN’s window dis- 
play contests have been to new enterprises throughout 
the country. 

There may be retail dealers in hardware who think 
they are not capable of arranging a show window 
attractively enough to enter it in a contest. We 
have heard this doubt expressed, and it has occurred 
to us that such a lack of self-confidence is a serious 
handicap to a man in business. To those who think 
that they have no knack for window trimming we 
would say, give yourselves a trial, and if you do not 
succeed to your own liking, set someone else to work 
at it. Call in your friends and get their ideas about 
window decorating, or let the photographer who will 
make your window picture do the job. So long as 
they are your windows and your name is over the 
door the showing will be yours, and if you win, the 
prize will be yours. 

Dressing up the show window is much like dressing 
up one’s person—it becomes a habit. Clothes are an 
important factor in the making of some men. A good 
“front” helps in business as well as in society, and 
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the man that keeps himself trim and prosperous look- 
ing is the one that gets a hearing when he goes out 
to talk business. The good “front” in a store is 
equally efficacious as a business-getter. That which 
attracts customers to the great stores of a metropolis, 
and for which they pay large salaries to specialists and 
artists who devote their whole time to it, is the dis- 
play of their goods in their windows. And although 
the expense of those displays each year is enormous, 
théy pay for themselves handsomely; in fact, without 
them business would lag. The small store in the 
country town is in proportionate degree dependent 
for trade upon its window display. 

In these contests every entrant has a chance to win, 
and no favoritism is shown. Try your hand—get in 
and win one of these prizes. 

The prizes will be awarded as follows: 

First prize, $50 in cash for the best photograph 
and description of window display of hardware. 

Second prize, $25 in cash for the photograph and 
description second in excellence. 

Third prize, $15 in cash for the photograph and 
description third in excellence. 

Fourth prize, $10 in cash for the photograph and 
description fourth in excellence. 

THE CONDITIONS. 

The conditions of the competition are as follows: 

The photographs may be sent by mail or express 
charges prepaid, and must reach this office not later 
than August 15, 1913. Address all photographs to 
AMERICAN ARTISAN Prize Competition, 537 South 
Dearborn Street, Chicago, Illinois. 

Each photograph and description must be signed by 
a fictitious name or device and the same name or 
device must be put into a sealed envelope containing 
the real name and address of the contestant. This 
sealed envelope is to be enclosed with the photograph. 

A competition committee of three will be appointed, 
one of whom will be an expert window dresser and 
one an experienced hardware man. This committee 
will pass upon the merits of all photographs and de- 
scriptions received, without knowing the names or 
addresses of the senders, and will decide the winners 
of the contest. 

AMERICAN ARTISAN reserves the right to publish all 
photographs and descriptions submitted in this com- 
petition. 








Every dealer, wholesale or retail, who invests his 
money in advertising makes an investment for the 
future. He not only enhances his pres- 

The Main ent chances of success, but he lays a 
Objects of : 


rat foundation upon which he can erect a 
Advertising. 


lasting structure. His investment may 
not at first return to him the fullness of his expecta- 
tions. He may become impatient of delay in securing 
commensurate returns for his outlay. But with the 
passing of time he will find that his advertisement 1s 
bringing him good will, a sure precursor of business. 

An advertising fund should be apportioned from 
the proceeds of a business enterprise, however small. 
Without it a regular patronage cannot well be secured 
in any live community. Such fund should be regarded 
as a necessary adjunct to the enterprise, and with tic 
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addition of every new regular customer to his list 
the dealer should add to the fund a certain per cent 
of the profit derived from that customer. Judicious 
investment from this fund will insure an increase in 
the number of regular patrons from year to year, and 
an accretion in value of the good will of the business. 
The main objects of advertising, therefore, are to 
bring in new customers and to hold them. Every 
one added to the list increases the stability of the busi- 
ness and contributes to the perpetuity of success. 








[N THE report of Postmaster General Hitchcock 
which has just been made public there are several 
recommendations of interest and impor- 


New tance to hardware dealers. Perhaps the 
ee most vital of the chang uggested 1 

Os é > changes suggested is 
Plans. si _— 


that affecting the new Parcel Post sched- 
ule. The Postmaster General puts himself on record 
as favoring the still further reduction of rates and 
raising the restriction on packages exceeding the 
eleven pound limit. An almost equally important item 
however, is the one in which he urges an admission 
of books and printed matter which may not now be 
carried by Parcel Post. It is doubtful just how the 
retailers of the country will view these suggested 
changes. Many of them will think, no doubt, that they 
are amendments expressly favoring the mail order 
houses and consequently detrimental to the dealer. 

We can see no reason why books and printed mat- 
ter should not be granted the Parcel Post privilege 
since educational matter should assuredly be encour- 
aged rather than restricted. But we can see little rea- 
son for an increase in the weight limit at the present 
time. Just now facilities for handling such matter as 
comes within the eleven pound limit are still inadequate 
and the law has not been in force long enough to get 
an accurate line on either its merits or shortcom- 
ings. Consequently AMERICAN ARTISAN believes Mr. 
Hitchcock’s suggestion is, to say the least, untimely. 
Furthermore it is not likely that it will be acted upon 
for a considerable time. But it serves to point out the 
trend of postal plans and is a prophecy of what we 
may expect to see at some future date. 

So hardware dealers and others interested should 
not wait until the plan becomes more tangible but be- 
gin now to make a thorough study of the question and 
decide what their attitude shall be towards the pro- 


posal. 








A CONCLUSION based upon current market and 
financial reports would be that during the last few 
weeks there has been a pause in the 


ee upward trend of general business. The 
Markin ; v= ; : + 
Time & aftermath of the “presidential year” has 


been a fairly active state of trade in all 
lines, with a promise of renewed energy immediately 
following the opening of the spring season. The 
unusual activity of the last year has, it appears, lent 
impetus to the volume of winter business, with the 
result that at all trade centers the status is quite sat- 
isfactory and most encouraging. 
The greatest obstacle to trade and traffic during 
the last year was undoubtedly the car shortage, par- 
ticularly in those lines that depended mainly upon 


rail transportation. With the close of the summer 
season came a relaxation of the car stringency, and 
throughout the fall season and up to the present time 
gonditions in the transportation field have improved 
constantly. Activity in new equipment for the rajl- 
roads has continued unabated ‘since the first of the 
year, the orders for January totaling 18,500 freight 
cars, 470 locomotives and over 300,000 tons of fin- 
ished steel products. According to the latest officia! 
report from railroad authorities, theré are outstand 
ing inquiries for about 700,000 tons of 'steel for deliv. 
ery during the last half of the year, and the car build- 
ing companies are so loaded down with orders that 
they cannot promise deliveries under four months, 
and some of, them are running six to eight months 
behind. The orders for new equipment are evenly dis- 
tributed among the larger railroad companies of the 
country. 

In the iron, steel and hardware industries condi- 
tions are fairly satisfactory as to orders and prices. 
Some heavy contracting for iron and steel is being 
done, with the result that some advances have been 
made. The general price range has been well main- 
tained on pig iron, and the prospect is that the present 
strength of the market will remain unabated clear into 
the spring season. The other metals are keeping wel! 
up to normal for this time of year. 

With the inauguration of the new President at 
hand, and the uncertainty usually attendant upon a 
change of the governmental administration, it is not 
at all strange that general business should mark time 
pending a readjustment of national affairs and a re- 
newal of confidence in the controlling powers. 








A RECENT report from Washington, D. C., called 

attention to an attempt to put an end to restrictions 

against “cut rates” on patented articles. 

“Cut Rates” The matter was to come before the 

goog United States Supreme Court at an 

early day, and the court will be urged to 

end the “increasing practice’ among manufacturers 

of requiring the retail sale of their patented articles 
at a fixed price, described as often exorbitant. 

As reported, the decision will be sought in the 
alleged infringement of the patent on a gas jet heater 
owned by an Illinois company. The heater was “li- 
censed” for sale and use only when sold to the public 
at not less than $1.50. A Chicago firm sold the de- 
vices at $1.25 each, and a suit for infringement re- 
sulted. 

At a glance it would appear that a decision of the 
Supreme Court that would set aside restrictions 
against price cutting on patented articles would pre- 
cipitate an endless series of lawsuits between manu- 
facturers and retailers and have a damaging effect on 
trade generally. The right of an individual or a firm 
to place a certain price upon his invention should not. 
of course, give license to extortion, but the price, in 


most cases, is regulated by the demand for an article 


and the owner of the patent is likely to fix his price 
to meet the views of the trade. 

On the other hand, a dealer may find that the price 
may affect the sale of an article and wish to cut his 
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own profit to dispose of it. This being forbidden 
py the provisions of his contract, he may refuse 
ionger to carry the article in his stock. This, as the 
matter stands, is his one resort. Such procedure 
would hardly fail to convince the owner of the patent 
that his price is too high and that in order to sell his 
device he must fix it to conform to the views of the 
dealer. 

\ decision of the Supreme Court in the case in 
point would, of course, establish a precedent that 
would be far-reaching in its effect, but the appeal for 
a general restriction of the rights of owners of pat- 
ents to place their own values on their articles is not 
vet granted, and it is safe to predict that some time 
will elapse before it is, if ever. 








RANDOM NOTES AND SKETCHES. 





BY SIDNEY ARNOLD. 

A tale of two overcoats comes in the aftermath of 
the recent annual convention of the Wisconsin Retail 
Hardware Association at Milwaukee, in which figure 
two well known and popular members of the trade— 
Mr. Phillips of Stoughton, Wis., and Mr. Bartels of 
Milwaukee. It was a mix-up that for a short time 
bewildered these two gentlemen, and still is affording 
themselves and many of their fellow members and 
friends a great deal of amusement. 

One day during the meeting Mr. Phillips went to 
lunch with Mr. Bartels. They hung up their coats 
(on the hooks) and proceeded to gratify their gusta- 
tory desires and enjoy each other’s society at one and 
the same time. Their little gab-and-chaw-fest was 
most enjoyable, and at its conclusion they reluctantly 
arose and reached for their coats. Still swapping the 
jolly chatter, they reached at random, Mr. Phillips 
slipping into Mr. Bartel’s “blanket” and that gentle- 
man flipping Mr. Phillip’s “benny” over his arm. 

A little later Mr. Bartel hung up (on a hook) the 
coat he was carrying on his arm. Soon after he went 
to get it, and, much to his surprise and consternation 
it had disappeared, and a strange garment had taken 
its place. Thereupon ensued a rackety rumpus. He 
called out the police and publicly, at one of the asso- 
ciation sessions, announced his loss and denounced 
the ruffianly purloiner of his garment. Thereafter 
for fully five hours he, in company with Mr. Phillips, 
searched diligently for the missing coat, notifying all 
the pawnbrokers in town, meanwhile giving frequent 
and vigorous utterance to his views upon “man’s in- 
humanity to man,” and still more vigorously declaring 
his opinion of what in the way of retribution should 
overtake the measly vagabond who had deprived him 
of his high-priced and incomparable creation of sar- 
torial skill. 

Having exhausted every possible endeavor to re- 
cover his coat, as well as his resources’ of indignant 
expression, Mr. Bartel, while standing beside Mr. 
Phillips, was brought to by an exclamation from his 
friend. That gentleman had suddenly discovered, 
while looking for something in his overcoat pocket, 
that the garment was not his own. Upon closer ex- 
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amination it was found that there had _ been 
simply an exchange of coats, which, in the excite- 
ment of the occasion, had not been thought of. The 
denouement, of course, was greatly enjoyed by all 
who were in on subsequent proceedings. Mr. Bartel 
expressed some fear as to what his wife would have 
said had he had not recovered his overcoat. 


* * *k 


A business card just received from The Wooden 
Ventilator Company of East Palestine, Ohio, of which 
Thomas Padgett is president and general manager, 
is one of the most compelling things of its kind that 
has been handed in lately. It is compelling because 
it makes a person take time to read it, and after 
reading it a person unconsciously is compelled by the 
force of the message it bears to think it over. 

The face of the card, which is of aluminum, in- 
forms the public, in artistically printed lettering, that 
The Wooden Ventilator Company are originators 
and exclusive manufacturers of wood cold air faces, 
ventilators and radiator cabinets. The back bears a 
hustling, bustling paragraph which reads: 


BUSINESS. 


The man of business is strictly business. He under- 
stands business, he talks business, he does business and 
is full of business. He does not meddle in other people’s 
business. To worry other people with your business 
is not business. If you let other people know your busi- 
ness you will soon be out of business. To get into 
trouble is the lawyer’s business. To get out of trouble is 
your business. To tell others to do, but not to do 1t 
himself is the preacher’s business. To let other people 


do it, and yet not do it himself is the policeman’s busi- 
ness. To ask a stranger for the loan of a dollar, that is 
no business; to make that loan is poor business. We 
write this card as strictly business. We present this card 
as a matter of business. Call and see us and we will do 


business. 
x * * 


The expression, “To eat humble pie,” is to be 
ascribed to the fact that in feudal days the umbles, 
inferior parts of deer, were baked in pie for the poor 
retainers. 

x * x 

Boston newspapers are making much over the dis- 
covery there of an alleged “unkissed” girl. 

After seeing her portrait in the papers I do not 
wonder at the distinction, 


The proprietor of a tinshop in a western city tells 
the following story of a knight of the grip who had 
made a profound impression upon himself and was 
suffering from a bad case of the malady commonly 
known as swell-head. 

The traveling man entered the tinshop and placed 
his grip carefully upon the floor with an air of studied 
condescension, “The buyer, please,” he said, in sten- 
torious tones. When the tinsmith replied that he usu- 
ally acted in that capacity the salesman stepped a pace 
nearer, stopped abruptly, and, in a voice calculated to 
produce both awe and reverence, said: “I am the 
Blank Metal Company of New York City.” 

“Huh!” grunted the tinsmith disgustedly as he 
turned on his heel, “I’ve heard of the company be- 
fore, but nobody could have made me believe it was 
such a blamed small concern.” 








18 AMERICAN ARTISAN AND HARDWARE RECORD 








Up to the Minute News Siftings 


Trade News Gathered From All Sources and Brought Down to Date 








E. C. Ebner, Dubuque, Iowa, has taken over the 
business of the Key City Furnace Company. 

The John W. Heid Hardware & Implement Com- 
pany has been incorporated in Jefferson, Wisconsin, 
with $20,000 capital. Stoves, automobile accessories, 
galvanized and sheet tin will be carried. Incorporat- 
ors, John W. Heid, Lisette Heid, John Fernholz, H, J. 
Ehlen feldt. 

The officers and directors of the. Woods-Everetz 
Stove Company of Springfield, Missouri, at a recent 
meeting elected the following officers for the coming 
year: President and manager, W. W. Woods; vice- 
president, J. C. Graves; secretary, Charles Everetz ; 
treasurer and assistant manager, W. J. Dysart. The 
customary dividend was declared and the stockholders 
were credited with a substantial surplus. Since its 
organization in 1898, with $10,000 capital stock, this 
company has increased it to $200,000. Its establish- 
ment covers two acres of ground and it employs more 
than 130 people, seven of which are salesmen on the 


road. 
el 


SANITARY BROILER AND PAN RACK. 





An article of great utility and unquestioned merit 
is the “Union Sanitary” Rack, manufactured by The 
Union Steel Screen Company, Limited, of Albion, 
Michigan. It is made of continuous wire reinforced 
by steel bars, and cannot warp or bend. It is one- 
inch mesh, legs one inch high, and it stands perfectly 
level. 

This company also manufactures, under its own 
patents, a complete line of refrigerator shelves, kitchen 
cabinet sets, bakers’ racks and shelving, brass pan 
guards, sand and coal screens and special wire and 
iron work. It has issued a new catalogue which will 
be sent promptly upon written request to dealers. 
When writing please mention AMERICAN ARTISAN. 


—_—_____*-0--— 


ELECTRIC HEATING UNIT. 

Patent right No. 1,052,730 has been issued to Frank 
E. Kuhn and Frank E. Shailor, both of Detroit, Michi- 
gan, for an electrical heating unit, which they have 
assigned to the American Electrical Heater Company 





of that city. The device consists of a flat insulated 
resistance and a flat conducting plate extending over 
a considerable portion of the outer surface of the 


resistance and clamped thereto, said plate forming 4 
part of the electric circuit and having a_ termina! 
integral therewith. 
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GLOSS BLACK AND ALUMINUM. 





The Nickel Plate Stove Polish Company, manufa: 
turers, Chicago, Illinois, of the Peerless Enamel Gloss 
Black for stove pipes and all sheet iron work, and 
aluminum for radiators, pipes, and so on, will send 
samples of their product free upon request. Their 
product may be procured direct from all the leading 
jobbers. Please mention AMERICAN ARTISAN in 


writing. 





“QUICK MEAL’’ GASOLENE STOVES. 

The Ringen Stove Company, 825 Chouteau Avenue, 
St. Louis, Missouri, Division of the American Stove 
Company, is supplying the trade with a handsomely 
designed, compactly built and finely finished line of 
gasolene stoves known as the “Quick Meal” stoves 
They have porcelain enameled oven door panels and 
aluminized oven linings, and are declared by the man- 
ufacturer to be the easiest selling line of gasolene 
stoves made. 

A new catalogue has been issued by the company, 
a copy of which will be sent to all dealers upon 
request. Please mentioned AMERICAN ARTISAN when 


writing. 


AN ATTRACTIVE STOVE FOLDER. 





“Your Biggest Year—1913”’ is the title of a stove 
folder which is decidedly different. The title embossed 
in red upon an art cover paper is the only printing 
that appears upon the outside, while the interior con- 
sists of a collection of letters, circulars, samples of 
dealer helps, and the like. A personal letter from the 
Estate Stove Company of Hamilton, Ohio, who 
are responsible for the unique booklet serves as a 
preface, and in this letter the dealer is told that a 
straw vote of all the stove factories, hardware houses 
and dealers throughout the country has been made 
and is the basis for the prediction that 1913 will be a 
bumper year for the stove dealer. 

The Estate Stove Company show that they place 
confidence in this vote by a further statement that they 
are commencing to build an immense five-story addi- 
tion to their plant in order to have their share in the 
increasing trade. They say that the dealer should be 
interested in getting his share of this business as well, 
and that there is no reason why he cannot do so if 
he but handles the right line and gets the right sort 
of co-operation from the manufacturer. 

Following this letter are large cuts and short de- 
scriptions of the Estate Radiant Model “E” which ts 
said to be the first ‘four flue base burner ever manu- 
factured; the Estate Hot Storm, which it is stated 1+ 
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oyaranteed to keep fire fifty hours on one charge of 
soft coal; the new “Real Estate” range which is 
claimed to be the handsomest and best built steel 
range on the market, and the “Estate Atlas,” a popular 
priced number in their line. 

Then follows a ‘specimen electrotyped newspaper ad 
which is one of a series furnished by this company to 
dealers for use in local newspapers, and a sample of 
an attractive booklet such as is furnished free of 
charge to the, dealer, stamped with his imprint. 

The last page of the folder is given over to an 
attractive view of the present ten-acre plant of this 
company and smaller views of their earlier factories 
in panels at the top. A post card is attached to the 
back cover for the dealer’s use in requesting a copy 
of this company’s complete catalog. Judging by the 
evidence collected together in this folder the com- 
plete catalog should be well worth sending for. Any 
of our readers who desire it may obtain a copy by 
writing to the Estate Stove Company, Hamilton, Ohio. 
When writing please mention AMERICAN ARTISAN. 


a 
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SECURE RIGHT TO TRADE MARK. 





Hibbard, Spencer, Bartlett & Company of Chicago 
have been granted exclusive right to the trade mark 
reproduced herewith by the United States Patent 


| i m=) + © Z -) | =) m 
Csr. No. 67,877. 
Office. The serial number of this design is 67,877. 
It was filed January 13, 1913, and will be used to 
mark the firm’s lubricating oils and graphite axle 


grease. 













or 


ART METAL STAMPED AND SPUN WORK. 

Architectural sheet metal and ornamental work of 
all kinds is the specialty of the Friedley-Voshardt 
Company, whose general offices are at 733-737 South 
Halsted Street and factory at 761-771 Mather Street, 
Chicago. 

This company manufactures art metal ceilings and 
side walls and all kinds of stamped and spun work of 
fine quality. Catalogue and all information furnished 
freely upon request. Please mention AMERICAN 


ARTISAN when writing. 





WORKMEN’S COMPENSATION FOR 
ACCIDENTS. 


BY FRANK E. LAW, 
(From an address delivered at the Annual Convention of 
the National Association of Manufacturers.) 

Workmen’s compensation laws are already in effect in 
the states of New Jersey, Wisconsin, California, Washington, 
Nevada, Kansas, New Hampshire, Ohio and Illinois ; work- 
men’s compensation laws have been enacted and will take 
effect in the near future in the states of Massachusetts, Michi- 
gan and Rhode Island; and workmen’s compensation commis- 
sions are now sitting in the states of Connecticut, Pennsyl- 
vania, Delaware, Iowa, Missouri, Colorado, Oklahoma and 
Arizona. A bill recommended by the Southerland Employers’ 
Liability and Workmen’s Compensation Commission affect- 
ing railroads engaged in interstate and foreign commerce 
is pending in Congress. A revolution in the method by 
which workmen are compensated for industrial accidents is 
in progress. New York and Maryland should perhaps be 
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included in the list of states having workmen’s compensation 
acts, New York having had an optional act since 1910, and 
Maryland having just enacted an optional act, but the New 
York act is practically a dead letter and the Maryland act, 
if past experience counts for anything, will be. 

To realize the ideal of compulsory workmen's compensa- 
tion laws is not immediately possible. There are constitutional 
difficulties in the way, of which the Ives decision in New 
York State has made us aware. How are these difficulties 
to be overcome? 

One way, of course, is to amend the constitutions to 
permit compulsory workmen’s compensation, as has already 
been done in California and as is begun in New York. This, 
however, takes time. A quicker way may possibly be opened 
up if Congress should enact the bill proposed by the Suther- 
land Employers’ Liability and Workmen’s Compensation 
Commission establishing compulsory workmen’s compensation 
for railroads engaged in interstate and foreign commerce. 
An early determination of the constitutional questions by 
the Federal Supreme Court would thus be had. 

Meanwhile, pending the determination of the constitu- 
tional questions, what Jaw can be provided as a stop-gap 
to enable the generality of workmen to get compensation by 
a workmen’s compensation system? An optional law will 
accomplish this, and the fact has been recognized by most 
of the states. An optional law gets around the constitutional 
difficulties by permitting the employer and employe to elect 
as they please whether they will or will not accept the work- 
men’s compensation system in lieu of the employers’ liability 
system. 

Here evidently is the program that should be followed: 
Compulsory workmen’s compensation laws should be worked 
for, and meanwhile workmen’s compensation should be pro- 
vided by means of optional laws. 

It will not do, however, to enact any sort of optional 
law. An optional law, to be successful, defining success as 
the acceptance of the workmen’s compensation system by 
practically all employers and employes, must possess certain 
characterjstics. The optional laws in a number of states 
have been failures because they did not possess these char- 
acteristics. An optional law will not be successful unless, 
first, it is made more easy for employer and employe to come 
under the workmen’s compensation system than it is to stay 
under the employers’ liability system, and, second, the cost 
of the workmen’s compensation benefits is made less than 
the cost of the employers’ liability settlements. 

Provision for the payment of workmen’s compensation 
benefits may be made by one of three methods: 

1. The employer may be made directly liable for the 
payment of the benefits, it being left to his individual initia- 
tive to provide insurance, This is the English system. Under 
it the employer has the choice of self-insurance, mutual in- 
‘surance, or stock insurance. 

The employers may be grouped in associations by 
industries, each association assessing its members to provide 
a fund out of which the benefits are paid, and the operation 
of the associations being supervised by the government. This 
is the German system. 

3. The employers may contribute directly to a state 
insurance fund from which benefits are paid. This is the 
system of Norway and, in this country, of the state of 
Washington. 

The English system, it would seem, embodies the method 
best adapted to the conditions existing in the United States. 
The spirit of American institutions is individualistic and the 
American people would not brook bureaucratic and paternal- 
istic control. It is best for a country to adopt a system 
which develops naturally out of its existing organizations 
and laws. 

The Committee on Industrial Indemnity Insurance of 
your Association favors a plan, I understand, that finds its 
sanction in the taxing power of the state. This plan has 
as its ideal compulsory insurance. Employers are to have 
the choice of mutual insurance, stock insurance, or state 
insurance. State insurance is not favored by the committee, 
but necessarily forms an integral part of the plan in order 
that employers who refuse the first two plans or cannot 
qualify under them, shall be compelled under the taxing 
power of the state to insure with the state. The closest ap- 
proach to this plan in any of the workmen’s compensation 
acts of the various states is found in the Michigan act. That 
act provides that the employer shall have the right to specify 
which of the four following methods of paying compensation 
he will select: 

(a) Self insurance, upon furnishing satisfactory proof 
to the Industrial Accident Board of his solvency and financial 
ability to pay, making compensation payments directly to 
his employes. 

(b) Insurance in any employers’ liability insurance 
company authorized to take such risks in the state of Michi- 
gan. 

(c) Insurance in any employers’ insurance association 
(mutual company) organized under the laws of the state 
of Michigan. 

(d) Insurance in an accident fund administered by the 
commissioner of insurance of the state. 
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The Week’s Hardware Record 


Of Interest to Manufacturer, Jobber and Dealer 








AMERICAN ARTISAN AND HARDWARE 
RECORD is the only publication containing west- 
ern hardware and metal prices corrected weekly. 
You will find these on pages 52 to 57 inclusive. 











Fire destroyed the Palace hardware store at Mer- 
cer, Pennsylvania. 

The Detroit Twist Drill Company has increased its 
capital stock from’ $150,000 to $300,000. 

P. W. Pyfer of Winnebago, Illinois, has opened a 
new hardware store and will also carry a complete 
line of stoves. 

J. F. Cairns of Saskatoon, Canada, has opened a 
large department store, and will carry an extensive 
line of hardware. 

Mr. Burr Becraft, hardware dealer of Watervliet, 
Michigan, and Miss Marjorie Engle were married re- 
cently in that city. 

Garfield Wire Cloth Company of Passaic, New 
Jersey, has been incorporated with a capital .of $100,- 
ooo for the manufacture of wire cloth. 

The stockholders of the Landis Tool Company of 
Waynesboro, Maryland, voted to increase the author- 
ized capital from $500,000 to $1,000,000. 

Charles G. Schroetter, of the Schroetter Brothers 
Hardware Company of St. Louis, Missouri, is enjoy- 
ing the tropical climate of the Isthmus of Panama. 

The Saginaw Hardware Company of Saginaw, 
Michigan, will erect a three-story brick building. 
This was necessary owing to the increasing wholesale 
business. 

The Burlew Hardware Company of Charleston, 
West Virginia, has been incorporated with a capital 
of $50,000 to do a general wholesale and retail hard- 
ware business. 

R. E. Musick has purchased the hardware stock of 
Joseph Delmer at Lincoln, Illinois, and will improve 
the store and replenish the stock of hardware, house 
furnishing goods and sheet metal. 

The J. M. Thompson Hardware Company of Owa- 
tonna, Minnesota, has been purchased by the Kelley 
Company, who will remodel the building and use it 
in connection with its present store. 

The Blair Hardware Company of Bucyrus, Ohio, 
has been purchased by George F. Fisher and D. F. 
Flohr, who will continue the business under the name 
of the Fisher & Flohr Hardware Company. 

The courthouse commission of Chattanooga, Ten- 
nessee, has awarded the Stovell Hardware Company 
the contract to furnish hardware for the new court- 
house, the bid being between $1,400 and $1,450. 

The Monarch Aluminum Ware Company, of which 
Raymond Deutsch is manager, has established a new 
plant in East Forty-ninth Street, Cleveland, Ohio, for 
the manufacture of aluminum cooking utensils. 

The control of the Ewer Wrench & Tool Manu- 


facturing Company is again in the hands of Howell, 
Michigan, stockholders. E. A. Bowman has been elected 
president, and R. B. McPherson secretary-treasurer. 

At a joint meeting of the Hardware Guild and 
Hardware Club of Cincinnati, arrangements were 
made for a delegation to attend the Ohio Hardware 
Convention at Columbus, February 25th to 27th. 

Arthur Van Eman, a well known first class tinner 
and plumber, formerly of Jesup, has purchased an 
interest in the hardware business of D. E. Rogers. 
The business will be conducted under the name of 
Rogers & Van Eman. 

The Northwestern Hardware Company of Minne- 
apolis, Minnesota, a co-operative concern, has been 
organized with Curtis M. Johnson of Rush Center, 
Minnesota, as president. Its purpose is to combat 
mail order houses, and their terms to the retailer will 
be from 15 to 20 per cent less than what has been 
charged by the large factories and wholesalers. 

New quarters have been taken by C. E. Jennings 
& Co., 42 Murray Street, New York City, at 71 and 
73 in the same street, where they will have 5,000 
square feet of floor space in a new building. It is a 
modern fireproof structure, with every convenience 
for taking care of trade and handling freight. The 
sampling of numerous lines of fine tools for me- 
chanics manufactured by this company at its differ- 
ent factories will be an important feature in its new 
quarters. 

The Buffalo Wholesale Hardware Company of 
Buffalo, New York, on January 25 held their annual 
meeting and elected the following officers for one 
year: President, Charles H. Smith; vice-president, 
John P. Becker; secretary, Albert W. Weaver; assist- 
ant secretary, Henry Machmer; treasurer, William 
M. Thompson; assistant treasurer, Maurice B. 
Zeluff. Directors elected were C. H. Smith, F. C. 
Smith, P. R. Smith, W. P. McClure, J. P. Becker, 
N. A. Jaber, A. W. Weaver. 

The Richards-Wilcox Manufacturing Company of 
Aurora, Illinois, announce two changes in their selling 
force. Mr. L. Weeda of Dubuque, Iowa, who for a 
number of years represented them in the Da- 
kotas, has again been appointed to cover that par- 
ticular territory. Mr. A. F. Buck of Omaha, Ne- 
braska, will represent them in Kansas and Missouri. 
He succeeds Mr. C. H. McKendres, who sold the 
“R-W” lines of door hangers and hardware special- 
ties in those states last year. 

Walter H. Brown, secretary of the Chicago Retail 
Hardware Dealers’ Association, and Miss Vina Pilon, 
of Chicago, were married Tuesday, February 18, and 
started on the “convention special” for Springfield, 
Illinois, to begin their honeymoon at the convention 
of the Illinois Retail Hardware Association. Mr. 
Brown is a member of the firm of Brown Brothers, 
dealers in hardware, paints, crockery, glassware, hay, 
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feed and furnace work, at 2663 East Seventy-fifth 
Street, Chicago, and is very popular among associa- 
tion workers. 

At the recent exposition of the Hardware Conven- 
tion at Pittsburgh one of the interesting exhibits was 
that of the J. C. Lindsay Hardware Company, which 
comprised some antiques. One was a meat chopper 
which was made in 1840, which had been 73 years in 
service, which is the property of C. L. Graft, of Scotts- 
ville, Pennsylvania. Another was a beartrap—hand- 
made—over 100 years old. Another was a wooden 
bit-brace made in Germany in 1840 and brought to 
this country by the father of Dolph Bihler. This bit- 
brace is all made of wood, hand-made, even the chuck 
heing: made of wood. 


GLASS CUTTER OF HIGH QUALITY. 





Smith & Hemenway Company, 150 Chambers 
Street, New York City, manufacturers of a great 
many hardware specialties, are calling special atten- 
tion just now to their line of Red Devil steel wheel 
glass cutters. These cutters are for hand use, and 
are said to be of especially fine quality. It is claimed 
that the careful workmanship and high grade material 
which goes into these cutters makes them superior 
to most tools of the kind. The manufacturers will 
be pleased to send further information upon request. 
Write Smith & Hemenway Company, 150 Chambers 
Street, New York City, mentioning AMERICAN 
ARTISAN. 


AN ATTRACTIVE DISPLAY STAND FOR ICE 
PICKS. 





Something new in the way of an attractive novelty 
for retail hardware dealers has been placed on the 
market by the Stanley Rule & Level Company, of 
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Ice Pick Display Stand. 


New Britain, Connecticut. It is a display stand con- 
taining one dozen Stanley ‘“Hurwood’’ Ice Picks, 
known as style E. These picks are of equal quality 
with that in the celebrated “Hurwood” Screw Driver. 
They are made of one piece of steel throughout, and 
the points are specially tempered and are practically 
indestructible. A heavy metal band is placed around 
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the upper part of the handle, which is stained black, 
making it adaptable for the cracking of ice. This 
band is so shaped that it prevents the pick from roll- 
ing, which in itself is a very commendable feature 
to the housewife. 

The Stanley Rule & Level Company is noted for 
the excellence of its goods, and stands very high 
among retail hardware dealers throughout the coun- 
try. It is at all times glad to furnish such informa- 
tion as may be desired, together with catalogue. When 
writing, kindly mention AMERICAN ARTISAN. 

sie icin talaitnenwitahcn sch 
KENTUCKY RETAIL HARDWARE AND STOVE 
DEALERS’ ASSOCIATION. 


The thirteenth annual convention of the Kentucky 
Retail Hardware and Stove Dealers’ Association went 
into active session at the Gault House in Louisville 
Tuesday morning, February 18th, with several hun- 
dred delegates in attendance. An attractive program 
had been arranged, a feature of which was a large 
exhibit in one of the halls of the hotel, which proved 
very attractive. 

President J. C. Kirchdorfer presided at the open- 
ing session. The morning session was taken up -by 
routine business and a number of discussions upon 
subjects of vital importance to the trade. The after- 
noon session was given over to the reports of standin 
and special committees, among which were the fo 
lowing : 
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Legislative—J. R. Sower, chairman; R. M. Hunter 
and William Waits. 

By-laws—J. C. Frederick, chairman; J. S. Ogden 
and J. D. Jordan. 

Grievances—J. M. Stone, chairman; Sherman Jones 
and Joseph Knapp. 

Press—Frank D. Gehrer, chairman; G. Albrecht 
and William Victor Richards. 

Resolution—J. W. Read, chairman; M. D. Jordan 
and J. W. Mahan. 

The reception committee was represented by Joseph 
Knapp, chairman; the exhibit committee by W. V. 
Richards, chairman. The Question Box committee 
by Roger R. Smith, chairman. The luncheon com- 
mittee by H. V. Bomar, chairman, 





At 2 o'clock President Kirchdorfer delivered his 
annual address. J. M. Stone, secretary, and C. E. 
Owen, treasurer, read their annual reports. Follow- 
ing these questions of interest to members of the 
association were taken up for discussion. 

The meeting throughout, though short, was enthu- 
siastic, and the members manifested intense interest 
in all that transpired. 

In the evening there was a theater party and the 
members were the guests of the Louisville Convention 
& Publicity League. 

The display of exhibits was open on Tuesday from 
8 to 10:30 a. m. and I to 2 p. m. On Wednesday 
from 8 to 9:30 a. m. and 2 to 10:30 p. m. On Thurs- 
day from 8 to 9:30 a. m. and from I to 2 and 4 to 
II p. m. 

This meeting was in every respect momentous, as 
much business of importance was transacted. 
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Hardware Window Displays 


What Trimmers Have Done and What They May Do 








AN EFFECTIVE WINDOW DISPLAY OF 
SPORTING GOODS. 


The window display which is reproduced herewith 
was designed and executed by Max J. Elliott, window 
trimmer for Wimberly & Thomas Hardware Com- 
pany, Birmingham, Alabama, and proved very effect- 
ive in presenting to the public the class of goods 
which it displays. The results in sales were very 





thirty-six inches in height. This is a frame made oj 
2-inch by 2-inch material, covered with canvas, then 
painted white with water color. This gave a ver 
solid effect. | 

The white posts shown are frames made of 2x2 
material, 1ox1o inches square, the tallest being five 
feet in height, without base, the smallest being three 
feet without base. These posts were also covered 
with canvas and painted white; the bases were made 





Window Display of Sporting Goods, Arranged by Max J. Elliott for Wimberly & Thomas Hardware Company, Birmingham, Ala- 


bama. Received Honorable Mention in AMERICAN ARTISAN 


gratifying. It received Honorable Mention in 
AMERICAN ARTISAN Hardware Window Display Con- 
test. 

The window is one of the large new modern style 
windows in the handsome new building of the Wim- 
berly & Thomas Hardware Company, and measures 
10x10 feet on the side and back wall, with a depth 
of 11% feet. 

The color scheme of this display was red and 
white ; the walls were draped with red oil-print goods, 
plaited and allowed to hang full at the bottom. The 
large white base, on which is shown (for a center 
piece) one of the handsome lithographed scenes sup- 
plied by the Winchester Company, measures six feet 
in length by twenty-four inches wide, and stands 


Window Display Contest. 


in the same manner as the posts, except that the top 
sides were made solid in order to support the weight. 


The large globes shown are large arc globes in which 


incandescent lights were placed and allowed to burn 
at night. The reflection shown directly in the center 
at the top of the photo was unavoidable; it is a part 
of the display which was running in the opposite 
window. 

The guns in the center were arranged in a semi- 
circular manner, the stocks resting on loaded shell 
boxes with a wagon rim bronzed for a back rest at 
the top of the large base. The rich coloring of the 
advertising matter in connection with the color of 
the goods shown made the display stand out very 


strongly. 
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A NOVEL DISPLAY OF HUNTERS’ GOODS. 


The display of guns, rifles and accessories which is 
shown in the accompanying illustration was arranged 
by Henry L. Taube for Kidney & Ryan, Geneseo, 
Illinois, and was particularly successful in attracting 
attention and in stimulating sales. The great ad- 
vantage of a display of this kind is that it attracts 
attention from those people most likely to be inter- 
ested in purchasing the particular kind of merchandise 
displayed. 

The trimmer gives the following account of how the 
window was arranged: A large doll was secured 
from one of the dry goods stores. The hair of this 
doll was concealed by pulling a winter cap over its 
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Shotgun, a few boxes of Shells and Cartridges, Clean- 
ing Rods, Oils, etc., were scattered about in the win- 
dow. Posters furnished by the manufacturers of 
these guns were supported on corn stalks and on the 
white canvas background. 

SE 


“RED DEVIL’? SAW BLADES. 


Smith & Hemenway Company, 150-152 Chambers 
Street, New York City, are the manufacturers of the 
genuine “Red Devil’ Hack Saw Biades, a high grade 
and thoroughly reliable article in every respect. These 
blades are made in a variety of lengths, widths and 
gauges, and of Standard Tungsten steel. This com- 
pany also manufactures a blade manufactured from 











Display of Hunters’ Goods, Arranged by Henry L. Taube for Kidney & Ryan, Geneseo, Illinois. 


ears. The winter cap and the other wearing apparel— 
a sweater, a pair of pants and a pair of overshoes 
were borrowed from one of the local clothing stores to 
complete the ‘make-up.” 

This boy was placed in the center of the window 
holding a stuffed rabbit in one hand and a rifle in the 
other. Three rows of cornstalks were pierced on 
10d wire finishing nails driven into the base of the 
window, about twenty inches apart each way. On the 
cornstaiks were placed bits of cotton sprinkled with 
ground mica. To add realism the cotton was raised 
up here and there in lumps. A stuffed fox was placed 
to the right of the boy and a stuffed prairie chicken 
was placed on a cornstalk to his left in such a position 
as to make it appear as though it were pecking at an 
ear of corn. A Repeating Shotgun, a Double-barrelled 





carbon steel of the “X L N T” brand, for the hard- 
ware trade. They are flexible and durable, and come 
in all lengths, widths and gauges. 

Another high class article manufactured by this 
company is its Adjustable “Red Devil” Hack Saw 
Frame, which they call “The Invincible.” This saw 
is finely nickel plated, has thumbscrew adjustable 
handle and the frame is adjustable from eight to 
twelve inches. 

\ll these goods are of the highest quality and are 
widely known for their excellence in every particular. 
Write for catalog and instructions, and please men- 
tion AMERICAN ARTISAN when writing. 

halaacitass cents ittapttylililni 
Let no one suppose that the world has been wait- 


ing for him to save it.—Goethe. 
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RETAIL HARDWARE DOINGS. 


Millington, Michigan—H. R. Howell has purchased the 
hardware stock of Squire Brothers. 

Aberdeen, South Dakota.—The Davis Hardware Com- 
pany store was destroyed by fire. 

Endicott, Washington.—Albert H. Gates will open a hard- 
ware store. 

Titusville, Pennsylvania—The hardware firm of F. A. 
Bidaux & Company has dissolved and another co-partnership 
formed which will be known as Frank P. Allen & Company. 

Bucyrus, Ohio—The Cash Hardware Company will move 


P1..1 
block. 


to the Kehrer 
West Liberty, Ohio.—W. L. Delle has moved his hard- 
ware store into larger quarters. 
Yonkers, New York.—The Wright-Ogden Company has 
been incorporated with a capital of $30,000 to do a hardware 
business. 


ohel 


hardware store. 
Holdenville, Oklahoma.—Shankle Hardware & Implement 


Company have been incorporated with a capital of $5,000. 

Creston, lowa.—F. L. Stream, A. Quimby and Charles 
Bunzendahl are among the directors elected by the Union 
Hardware Company at their annual meeting. 

Mason City, lowa—The Clover Leaf Hardware Company 
have elected F. A. Stevens of St. Louis as president and J. 
Ramsey of LuVerne, vice-president. 

Amherst, Ohio—The Amherst Hardware Company re-~ 
elected their officers at their annual meeting recently. 

Jackson, Michigan—T. B. Jones has purchased the Shaler 
hardware store. 

Noonan, North Dakota—The Knolph Hardware Com- 
pany’s stock was completely destroyed by fire. 

Moundsville, West Virginia—The Trimble & Johnson 
Hardware Company purchased the stock of E. C. Rogerson 
hardware store. 

Lincoln, Nebraska—The hardware store of Joseph 
Dehner was sold to B. E. Musick. 

Columbus Junction, lowa.—I. A. Endsley has purchased 
his partner, Charles Duncan’s interest in their hardware store. 

Columbus, Ohio.—The Oxford Hardware Company have 
increased their capital from $20,000 to $50,000. 

Fenton, Michigan.—James E. Bushey, pioneer dealer in 
hardware, died February 10th. 

Shelby, Michigan—O. J. Morse has purchased the hard- 
R. Frederick and will consolidate it with 





ware stock of E. 
his own. 

Plainwell, Michigan —E. M. Storms has sold his hard- 
ware stock to Lyman Ehle. 

St. Ignace, Michigan —George Hoban has purchased the 
interest of his partner, Thomas J. Furlong in the hardware 
stock of Hoban & Furlong. 

Odessa, Washington.—The Odessa Hardware & Imple- 
ment Company suffered a loss of $25,000 by fire. 

Helena, Montana.—Notice has been filed by the Bozeman 
Hardware & Harness Company to change the name to Felen- 
zer Hardware Company. 

Waco, Texas.—C. L. Weibusch has sold his interest in the 
Reise] Hardware & Lumber Company. 

Petoskey, Michigan—A. B. Mudgett has purchased a 
dominant interest in the Petoskey Hardware Company. 

Burlington, Wisconsin—F. J. Sengbrush has sold his 
hardware stock to Kruckman & Glaser. 

Franklinton, Louisiana—The Scott-Greenlaw Hardware 
Company has been incorporated with a capital stock of $10,000, 
with E. C. Scott as president and A. M. Finley, secretary. 

Polkton, North Carolina—The Polkton Hardware Com- 
pany has been incorporated with a capital of $25,000, by J. C. 
Goodman, R. W. Crunder and others. 

Wellington, Texas.—The Wellington Hardware Company 
has been incorporated with a capital stock of $25,000, the in- 
corporators being E. C. Scott, R. L. Scott and A. T. Scott. 

Portland, Michigan—C. C. Ludwig has sold his stock 
of hardware to Will C. Stone. 
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Wataga, Illinois—C. H. Dalrymple has sold his hardware 
store to A, H. Rinehart. 

Columbiana, Ohio.—E. H. Raupp has taken charge of t!\¢ 
hardware store he recently purchased from his brother. 

St. Cloud, Minnesota~—John Lynch has purchased a hajj 
interest in the Foreston Hardware Company opened by Lynch 
& Kornovich. The name of the new firm will be P. C. Ly; 

& Son. 
Sheboygan Falls, Wisconsin—The hardware firm 
DeLong & Grohs has dissolved partnership, Mr. DeLong re- 

tiring and Mr. Grohs continuing the business. 

Sioux Falls, South Dakota—Paul Paulson has purchased 
a half interest in the Wallace Brothers hardware store. 

Yoakum, Texas.—Fire completely destroyed the hardware 
business of J. J. Jaresh. 

_ Gladwin, Michigan.—Capling, Bollert & Company will 
succeed E. A. Coan in his hardware and implement business 

Myrtle, Minnesota—L. O. Rorenberg has purchased the 
hardware stock and implement business here. 

Cushing, Oklahoma.—Raedeker-Lumy Hardware Com.- 

Mr. Burr Becraft of Watervliet, Michigan, was married 
recently to Miss Marjorie Engle. 
pany has been incorporated witha capital stock of $10,000. 

Columbia, South Dakota—A recent fire destroyed the 
stock of the L. C. Davis hardware store, causing a loss of 
$5,000. 

Roseburg, Oregon.—L. C. Parsons and Mr. Bell ‘have 
formed a partnership and will engage in the hardware busi- 
ness. 

Elizabeth City, North Carolina—The D. M. Jones Com 
pany, wholesale and retail hardware, has been purchased by 
Cleveland Jackson, a yormer partner of D. M. Jones, now 
deceased. 

Parkers Prairie, Minnesota.—The firm of Saunders & 
Johnson have dissolved partnership, Mr. Saunders taking over 
the machinery and hardware departments, and Johnson Broth- 
ers the other departments. 

Ashby, Minnesota.—J. A. Wedum, a member of the Alex- 
andria Lumber & Hardware Company, has purchased the lum- 
ber business of A. O. Stoa. 

Youngstown, Ohio.—Mr. John Dingledy, of the Dingledy 
Hardware Company, has purchased the interest of the heirs 
of Dingledy and is now sole owner of the business. He 
will move into larger quarters in March in order to better 
handle the increasing trade. 

Watrousville, Michigan—Mr. Toohey has bought out his 
partner in the hardware store, George Robinson, Jr. 

Vermontville, Michigan—The Lamb Hardware & Imple- 
ment Company have been incoporated with a capital of $8,000. 

Benton, Illinois—The Campbell Hardware Company of 
Marion have purchased the hardware store of Fitzgerrell 





Brothers. 
Los Angeles, California.—Gatter-Price Hardware Com- 


pany have been incorporated with a capital stock of $10,000. 

Marshall, Minnesota~—-The Watson Hardware Company 
are adding new lines to their stock. 

Media, Illinois—The hardware store owned by George 
A. Cooper was damaged by fire. 

Prattville, Michigan—The Prattville Hardware Com- 
pany suffered a slight loss by fire due to an overheated 
furnace. 

Cincinnati, Ohio.—Charles Bennett, one of the oldest 
hardware merchants in Cincinnati, died recently. 

Watertown, South Dakota.——William Myers, a former 
hardware merchant in Aberdeen, is contemplating opening a 
hardware. store. 

Newport, Arkansas.—Johnson-Avers). Hardware Com- 
pany have been incorporated with a capital of $20,000, $10,000 


of which has been subscribed. 
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First Jeweler—I have had proved to me that ad- 





vertising brings results. 

Second Jeweler—How? 

First Jeweler—Yesterday evening I advertised for 
a watchman, and during the night my shop was ran- 


sacked by burglars. 
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' g Advertising Criticism and Comment 


half ° 
: Helpful Hints for the Advertisement Writer 











“Druitt’s” Hardware Store has succeeded in making displayed in “The Hardware Store” windows that 
‘a a very strong sales talk with a very few words in the are not listed in the ad. These, as announced, are 
| advertisement which follows and which ran in the not sold C. O. D. or on phone orders, a statement 


Reed lanuary 10th issue of the Richmond, Indiana, Pal- 
‘adium and Sun, The line boxed in at the top, “You'll | “SHE HARDWARE STORE , 


rare dq Better at Druitt Brothers,” is evidently a slogan 5 eae eld “ape 
a which is made a part of all the advertisements of this Clearance Prices on Household 
2% concern. Such slogans have real advertising value. ‘Utilities--Selling at Cost and Less 


Css 


Blue Enameled Tea and Coffee Pots 
17-quart Enamel Dishpan 
White. Enamel Shelf 
Bath Room Set 
Enamel Wash Basin 


“All Heating Stoves 25 per cent off at Druitt’s” tells 
the whole storv, doesn’t it? If there’s a person ir 
m- Richmond who is in the market for heating stoves an/ 


the 





sees this advertisement, it will be hard to keep him 

away from Druitt’s. “Thirty feet from Seventh Street” 
he sacrifices clearness to cleverness and the name of the r ; 
of -. : 








** You'll Do Better at Druitt Brothers ” -Coat =, Chopping Knife, Mi Mixing Speen, 6 
‘Jelly Mould - - - = - - Cc 


‘ Brass Cuspidor 
Clothes Horse 
Lap Sewing Board 
Bamboo Waste Basket 
Skidoo Self-Wringing Mop 
Kitchen Set. 


S9OC 


Fibre Wash Basin, Potato repaitl Egg Beater, 19 c 
Kitchen Slicer - .- .- <= . 


ve 














Enamel, Teakettle 
Folding Sewing Table 

Wire Door Mat 

White Enamel Slop Jar 


) 7 2 Aluminum Measuring Cup, Can Opener, es 9¢ 
ResBenter - - - -'~ = ae Ie 
- Casserole, Basting and Serving ~ a 


Bamboo Waste Basket 
Folding Wringer Bench 


$1.57 














“Thirty Feet from Seventh Street” 





town should have been added, but if we concede that 
every reader knows the location, the announcement is 
above reproach. 





Copper Wash Boiler 
Aluminum Teakettle 


* * * 
Guarantee Wringer 


The advertisement shown in reduced form here- ain ied 
. ‘ pial se athroom Ma 
with was subitted to us for criticism by W. J. Pettee 
& Company, who conduct “The Hardware Store” in 


Company, $2.-59 
Oklahoma City, Oklahoma. It appeared in the Daily 


Oklahoman of recent date. In it there is much that WILLOW aes HAMPERS $1.39 


denotes business enterprise and advertising ability. a oR ae oo ah ar eee 
It is one that will stand out strongly among general Note Windows for Bargains Not Listed Here-No C.0.D.or Phone Orders 


newspaper advertising matter and attract immediate W. J. PETTEF & C0. 

attention. It shows “clearance prices on household — — 

utilities” to good advantage. The various articles of eS eee eee 

enameled, brass and copper ware featured in the ad, THE HARDWARE ‘STORE 

together with their prices in large figures, are well 

illustrated and arranged. ‘The wording is full enough which lends additional inducement to the public to 

to balance the cuts nicely. call and investigate. Altogether the ad makes a 
This is not only an advertisement, but an invitation very good impression, and is of the business-getting 

as well, inasmuch as it calls attention to the bargains _ kind. 
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Illinois Retail Hardware Dealers 


In Annual 


Convention 





Memorable among meetings of retail hardware 
dealers was that of the Illinois Retail Hardware Asso- 
ciation, which convened at Springfield on Tuesday, 
February 18, for a four days’ series of sessions. From 
the start it was a signal success as to attendance, 
enthusiasm and the general interest manifested. Re- 
ports covering the work of the last year were emi- 
nently satisfactory; discussions of the various prob- 
lems confronting the trade were exhaustive and full 
of zest, and in every respect the entire meeting was 
most gratifying and enjoyable to the members of the 
association. 

The exhibition at the State Arsenal was a leading 
feature of the meeting, and exceedingly creditable to 
all who in any way contributed to its promotion or 
aided in its labors. The reception and banquet were 
delightful in the truest sense, and were the bright 
spots in the convention. 

OPENING SESSION. 

There was a brief opening session of the conven- 
tion at Arion Hall, President C. T. Woodward pre- 
siding. 

Grant W. Porter of Chicago opened the program 
with the following invocation: 

Almighty and Eternal God, Supreme Designer and 
Director of the universe, we come betore Thee this morning 
in annual convention imbued with the desire to conserve and 
to advance the interests of the avocation we represent. We 
ask Thee, our Father, to be present at all our meetings. 
Influence us in the right direction in all our deliberations, 
whether it be considering questions of difference among 
ourselves or questions involving differences between our 
members and outside interests. Inspire us with the sense of 
fairness. Help us to justly contend for the things that are 
right and to eliminate from our contentions those things 
to which we in truth have no claim. 

Give us, our Father, a broader view and a more perfect 
understanding of the economic problems which concern us, 
and their future effect upon our commercial destinies. Help 
us to anticipate the changes in store for us and give us 
wisdom in our effort of adjustment, and as we strive to right 
some of the wrongs incident to our vocation may we draw 
and be drawn closer and closer towards our commercial rela- 
tives, the manufacturers and the jobbers, and together con- 
sider and co-operate on all questions of mutual interest, and 
our Father we ask that they may understand that our purpose 
is the greatest good for the greatest number based upon the 
demands of commerce, and as the proceedings of this con- 
vention pass into history, and we each return to our several 
environments, may we be conscious of an added interest in 
the higher things of life, for Christ’s sake. Amen. 

President Woodward’s Address. 

In his opening address President Woodward said: 

The past two years have been filled with considerable 
work and worry, but the results obtained and the broadening 
influence that is brought into one’s life by coming in contact 
with brother hardware men from all parts of the great state 
of Illinois is ample remuneration for all time and money 
spent in the endeavor to do that which will further the inter- 
est and be of advantage to the retailer. 

I will endeavor to give you a short synopsis of the things 
sage mg HI I shall not mention the things accomplished 
by the National Association as National Treasurer Bogardus 
will be with us and give you that in detail. 

NEW CONSTITUTION AND BY-LAWS. 

A new constitution and by-laws were drafted and adopted, 
changing ur mode of election and nominations; the state 
has been divided into nine districts, there being a member 
from each district on the nominating committee. We thought 
by this means to get away from all idea of ring rule, and, 


under the new constitution, it is your own fault if the asso- 
ciation is not managed and directed as you desire. 

You appoint your own delegates from each etrict 
represent you at the National meeting. Now, it is your du 
to instruct your delegates as to the legislation desired and 
the policy that shall be followed by the National Association 

In the year 1912 we held one of the best conventions and 
largest displays of hardware the country has ever known and, 
at that time, our association voted to sustain the judgment 
of its executive committee, namely, to enter the field of m 
tual insurance, and it is with pleasure that I call your atten- 
tion to the hardware underwriters of Illinois and when Sec- 
retary Nish makes his insurance report you will wonder why 
we were asleep so long. 

Right here I wish to state that I believe it is the duty of 
every member of this association to secure a policy in our 
own company. 

FINANCIALLY SOLID, 

From a financial standpoint, we are on a solid foundation 
and are able to transfer, temporarily, $5,000 to the treasury 
of the insurance department as a guaranty against loss to the 





Ex-President C. T. Woodward. 


policy holders. It has not been the aim of your officers to 
pile up a large surplus. All we desired was a safe working 
capital and that we have. 

A great many of you received a letter from me and a copy 
of The Successful Merchant, and it is my opinion that get 
ting in touch with Mr. Bowes, the editor, thereby securing the 
lowest prices on certain lines that we all handle, has been on: 
of the most important things accomplished, and I desire t 
state that as long as The Successful Merchant is run on its 
present system, I believe that it is entitled to the hearty sup 
port of the retail hardware men. 

AIDED BY EXECUTIVE COMMITTEE. 

In conclusion I wish to take this opportunity to than! 
all officers and members of the executive committee for thei: 
ever-ready support and prompt action when called upon, ani 
whatever has been accomplished during my term of office is 
largely due to their kind advice and assistance, and throug! 
the honors conferred upon me and the confidence placed i 
me by my state association I have twice been elected to th 
national exeéutive committee, and while I remain there I wis! 
you to understand I am there to represent you, and any sug 
gestions you may wish to offer at any time will be appre 
ciated, and I would advise that at this time the policies of th« 
National Association should be discussed and resolutions 
passed, thereby enabling your delegates to go prepared t 
carry out, when advisable, your suggestions. 





Mc‘ 


Blat 
and 





It is with regret that I have to inform you that our 
worthy vice-president, R. Y. Wallace, is going to move out 
There is no one in our association who will be missed 


west 
more. For the successful management of the last three ex- 


jibits, the credit is due to him. May good luck and prosperity 
go with you, Bob. And I would recommend that the cour- 
tesy of honorary membership be extended to R. Y. Wallace 
after his departure from our midst. 


COMMITTEES APPOINTED. 

Following the president’s message, appointment of 

the various committees was made, and the members 
here named were chosen: 


Sergeant-at-Arms.—Charles E. Evans, Vandalia; F, L. 
McOmber, West McHenry. 

Resolutions —J. H. Vawter, Salem; E. E. Voorhees, 
Blandville; James Graham, Jacksonville; T. Porter, Chicago, 
and Phillip T. Lambert. 

Press —T. J. Matthews, Mount Vernon; Fred Schlitt, 


Springfield. 

Memoriam.—C. H: Williams, Streator; Edward Schmidt, 
Gillespie; W. H. Brown, Chicago. 

Suggestions—H,. G. Carmack, Centralia; Edward Som- 
mers, Chicago; L. F. Schroeder, Barrington; Eugene Landon, 
Auburn; Jacob Armbruster, Yorkville. 

Tellers —W. B. Costello, Chicago; Dale Wooler, Girard; 
Otto Landmier, Arlington. 


Following the appointment of committees the nom- 
inating committee presented the names of J. W. 
Vawter of Salem, Grant W. Porter of Chicago and 
Charles Dienet of Chicago, for president. Messrs. 
Porter and Dienet immediately withdrew in favor of 
Mr. Vawter. 

The names of R. L. Mason of Canton, B. F. Boysen 
and C. H. Williams of Streator, were presented for 
vice-president. Messrs. Boysen and Williams with- 
drew. 

William Powers of Chicago, C. T. Woodward of 
Carlinville and Charles Robinson of Springfield were 
named for board of directors. There were no with- 
drawals. 

A motion carried that the secretary cast a unani- 
mous vote for J. W. Vawter for president; R. L. 
Mason, vice-president, and Messrs. Powers, Wood- 
ward and Robinson for members of board of directors. 

President Woodward stated he did not know of any 
special committees that were desired, but if any mem- 
ber desired a special committee on any subject he 
would be glad to hear from them. He stated that 
the report of the nominating committee would be read 
and if any further nominations from the floor would 
be in order, and the members had that privilege from 
the constitution. 

President Woodward stated that the constitution 
provided that there should be three persons nominated 
by the nominating committee; that he believed the 
constitution should be changed so that they “may” 
nominate three members, so that more could be nom- 
inated from the floor if so desired. A motion was 
made and carried that this be done. 

Mr. McCormick moved that when the vote was 
taken that it be done by the secretary being instructed 
to cast the vote of the association for the nominees. 
The motion was seconded and carried. 

President Woodward stated the selection would be 
made at the next session and that the officers would 
be installed on Friday. 

DISTRICTS REPRESENTED. 

President Woodward requested the various districts 
would meet in caucus after the morning session the 
next day and select delegates to the national conven- 
tion. 
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The president stated that he had received a com- 
munication from W. D. Taylor, president of the Na- 
tional Hardware Jobbers’ Association, wishing to 
know if it would be agreeable for the National Job- 
bers’ Association to send delegates or representatives 
to the Illinois association meeting, and President 
Woodward stated that he had written to Mr. Taylor 
saying the association would be pleased to receive 
them. He said that Mr. VanCamp of Indianapolis 
and Mr. Clark of Peoria would attend the convention 
on Wednesday morning. The president said he saw 
no reason why the next meeting should be an execu- 
tive session, and stated that unless he heard objections 
he would announce that the next session’ would be 
an open one. 

Mr. Gnadt of Chicago moved that the next session 
be open to all, including representatives of manufac- 
turers, as well as jobbers and others. The motion 
was seconded and carried. 

THE QUESTION BOX. 

It was suggested by several members that the ques- 
tion box feature be taken up, as the program for the 
morning had been completed. 

Mr. Voorhees took charge of the question box and 
propounded various questions that had been filed 
follows: 

“Question—Does any one pay their clerks on a com- 
mission or co-operative basis, and if so, what is the 
scheme ?” 

Mr. Fager (Chicago) : 
cent on the net profits above the regular salary of 


| have been paying 5 per 


It works very satisfactorily. 
per cent on 


my employes 
Mr. Seiber: I give my head clerk 
gross sales over his salary and pay a salary of $20 
a week. 
Mr. Whitmore: 
of this kind, and we decided to incorporate our busi- 
ness, and after doing so we gave three of our clerks, 


We contemplated doing something 


who wished to do so, a chance to take stock in the 
business. Some of them had the money to do it and 
some not. All have paid for their stock now. We 
gave them a percentage in that way. 

Two of our employes who did not want stock we 
gave a bonus to of $50 4 vear. 

Mr. Voorhees: “Question—A certain business man 
not entitled to buy at wholesale built two or three 
houses. He tried to buy the hardware of local job- 
bers here, who refused to sell him, thus protecting the 
local dealers (which was right). Now this same man 
buys this hardware from a St. Louis jobber and then 
tells the local jobber how he put it over him. What 
is the best way to handle this kind of a case?” 

Mr. Fink: You will always find pirates in all 
business. I have found those conditions coming up 
quite often in my locality. 
ters of this kind turning up. I don't believe you will 


There are always charac- 


ever get rid of them. 

Mr. Gnadt suggested that if the facts were looked 
up in many cases it would be found that the customer 
was misstating the facts and attempting to secure an 
advantage by false statements. He referred to a 
case in his store where a woman claimed a stove she 
was being shown had been purchased for Sina money 
by a neighbor. Mr. Gnadt showed her from his books 
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that she was mistaken, due to the fact that a $5 cash 
payment had been made by the purchaser at the time 
which this woman was not aware of. 

LIABILITY INSURANCE, 

Mr. Voorhees: “Question—Liability insurance— 
its cost, whom to give insurance to, and whether mu- 
tual companies are safe?” 

Secretary Nish stated that he had made some inves- 
tigation of some of the organizations giving liability 
insurance, but was free to confess that after going 
over the matter that he did not know anything about 
liability insurance, that it was an intricate matter in 
many of its details, and much more so than the fire 
insurance ‘proposition. He said the lumbermen of 
Illinois had organized a mutual liability insurance 
tompany and had been wonderfully successful in the 
short time that they had been organized, and had 
secured between seven and eight million dollars of 
pay rolls. 

The secretary asked how many carried liability in- 
surance, and four hands were raised. Three members 
stated that they proposed to take out liability insur- 
ance on their employes. 

Mr. Black, of Chicago, stated that he carried insur- 
ance at one rate for men in the shop and other insur- 
ance at different rates for men outside; that the rates 
of insurance for men outside were higher than for 
those inside. He recommended the Globe Indemnity 
Company. 

Mr. Fahay of Decatur said that under the law the 
hardware dealer was custodian and guardian of his 
men from the time they arrived in the morning until 
they left in the evening. 

Mr. Ryan: Referring to the matter of fire insur- 
ance rates, it is not very pleasant to go to your local 
agent to get the rate when you do business through a 
mutual concern. 

Secretary Nish: I would say in that respect that 
it is embarrassing for the membership to go to the 
local agent, but we have a way of obtaining the rate, 
and we will have the rate of every risk in the state 
within a short time. We have been going along on a 
conservative basis in the matter of expenses as well 
as in the matter of insurance, that while our limit ‘is 
$3,000, we do not carry that limit. Underwriting is 
gone over very carefully, and we size up the amount 
of insurance in force upon any stock. The average 
risk that we have been taking is about $1,500; it will 
average close to $2,000 on brick buildings, so we 
thereby cut down the chance of a loss to the minimum. 
This conservative policy we have carried on in rela- 
tion to rates. We have not yet bought the rates 
because they come high, but we have depended upon 
the members to furnish their own from their old 
policies. If you are unable to determine your rating 
from your old policies let me know, and I will get 
it for you. 

TREATMENT OF CUSTOMERS. 

Mr. Vawter: “Question—Will it pay to satisfy a 
dissatisfied customer, if you know the goods to be 
right, if concession will not satisfy? Does it pay 
to add to stock goods that are called for and not kept 
in your stock?” 

I think it always pays to satisfy customers if there 


is any way of doing it. There is an old saying, “Th. 
best customer is a satisfied customer.” 

“Does it pay to add to stock goods that are called 
for and not kept in your stock?’ 

THE GOODS TO CARRY IN STOCK. 

Mr. Bittel, Peoria: I would say that I keep 
record of goods called for that I do not carry in 
stock. When people come in and ask for an article 
that I do not keep I tell them I will get it for then 
in a short time, and I do so when they will wait for 
it and I can secure it. 

President Woodward suggested that the membc:s 
should be careful not to get in the position of , 
dealer in groceries whom he knew. The party had 
had several calls. from people who wanted to bu, 
some brick cheese; that the dealer, after some time. 
secured quite a quantity of brick cheese, and after- 
wards met the people who had inquired for it, and 
they told him they had secured a supply, and he was 
unable to sell the brick cheese. 

THE PARCEL POST. 

Mr. Vawter: “Question—Is the Parcel Post of any 
benefit to the hardware store?” 

President Woodward: The country members will 
receive more benefit from the Parcel Post by far 
than what you city gentlemen will. 

Mr. Voorhees: We have used it to advantage. If 
a customer comes in and wants something we do 
not have, we will sometimes order sent direct to him 
by Parcel Post, and it will reach him quicker often- 
times than in any other way. 


RECORD OF DYNAMITE SALES, 


Mr. Voorhees: “Question—Is it necessary to keep 
a record of sales of dynamite? If so, how long must 
such records be kept?” 

Mr. Whitmore: There is a law upon that. It re- 
quires that every sale of dynamite be recorded—the 
man to whom you sell, the date that it is sold and the 
amount bought. Such a record must be kept at least 
two years. 

Mr. Lambert of Chicago: It is necessary to keep 
the same record in regard to firearms. 

Mr. T. Porter (Chicago): Some years ago a law 
was passed requiring us to keep a record of firearms 
sold, the number of the revolver, the person’s name, 
and the purpose for which it was to be used. The 
law is still in effect. 


President Woodward spoke of the large attendance 
he had seen at the meeting of the Wisconsin associa- 
tion two weeks ago and urged the members to be 
prompt in attending the sessions of the association, 
and that he would call the meeting to order promptly 
on time if there were even a half a dozen delegates 
in attendance. 

The convention then adjourned to meet at 9:30 a. 
m., Wednesday, February 19th. 





Wednesday Morning Session. 

The convention was called to order by President 
Woodward promptly at 9:30 o’clock. The president 
stated that the meeting would be an open one, and 
all matters of an executive nature would be postponed 
until the next session, and in the event parties desired 
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to 
executive session, he would rule them out of order. 
Report of Treasurer H. E. Gnadt. 

Treasurer H. E, Gnadt made the following report: 
Balance on hand at last annual convention........ $ 3,760.70 
Total receipts since last report................00. 21,644.28 

Balaee- Wena ds Cee sabia s faeces sess $1,537.58 


By motion the report was accepted and referred to 
the auditing committee. 
Report of Secretary Leon D. Nish. 


Mr. Chairman, the secretary’s repory might be lengthy 
‘rit might be short. Mine will be the latter. As the secretary 
holds continuous correspondence with the members I try to 
keep you posted as to the doings in the secretary’s office. 

The past year has been an extremely busy one as far as 
the secretary is concerned and continued correspondence 
between the president and the secretary has kept us in very 
close touch; in fact, I have noticed that our president has put 
on a stenographer in order to keep up and he has been 
keeping me pretty busy. 

THE PRICE SITUATION. 

The membership this year has been very must interested 
in the price situation. That seems to have become the slogan 
of the Illinois membership—they are looking for the price, 
and I would suggest and recommend that the secretary be 
instructed for the coming year to provide the membership 
with pads or blanks in triplicate for use of the membership 
in calling attention of jobbers and manufacturers to adver- 
tisements direct to consumer, one set of triplicate blanks to 
be sent to each jobber or manufacturer, one to be sent to the 
secretary and one to be retained by the member. The 
secretary's Office will file these forms and co-operate with 
you to secure the competitive prices, and in order that the 
secretary may report from time to time to the directors and 
the members and at the annual meetings how many of our 
members are co-operating with the association in securing 
competitive prices. This should not be construed as an 





Treasurer H. E. Gnadt. 


attempt of the secretary’s office to do buying for the mem- 
bership and to be operative only on such merchandise as 
the member has not been obtaining a competitive price. 

The secretary would also recommend that volunteers be 
asked for at this convention throughout the nine districts 
in the State of Illinois to hold meetings at some central point 
and ask Mr. Krueger of Neenah, Wisconsin, to come down 
and “Kruegerize” the entire nine members who will meet at 
that conference. I hope thereby that this leaven will leaven 
the whole lump in the district. In fact, if the entire member- 
ship could do that I believe a conference of this kind would 
be very beneficial and do much gocd during the coming 
year. I hope that this will be taken up by our membership 
at those meetings. 
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A CAMPAIGN OF EDUCATION. 

Along the line of correspondence the secretary’s office 
this year has taken up a campaign of education in the state, 
and especially those dealers who have not had any experience, 
or very little experience in the hardware line. Our members 
have been complaining of men who go into the hardware 
business without experience, not knowing the cost of doing 
business and start on a price campaign which is not only 
ruinous to themselves but ruinous to the dealers in that 
town. This, of course, continues for several years until the 
amount of their capital is exhausted, and then they go out 
of business. In the meantime this is very hard competition 
for the man who understands his business and is capable of 





Secretary Leon D. Nish. 


computing a price that will take in the cost of doing business 
with a little profit to take care of them in their old age; so 
we try to conduct an educational campaign along the line of 
the cost of doing business. We have sent out a good deal 
of printed matter along that line. 


The secretary reported receipts and expenditures, 
as well as balance on hand, coinciding with the treas- 
urer’s report. 

FORM FOR MEMBERS. 
The secretary stated he had sent out thé following 


form to be used by the members: 
Request for Competitive Price. 


CN eat P4: do aicinrghat sala wrePs 
We have been buying your goods and on the following 


I ka Satie dhe us Gare Wisp gh CH 8 6 9 000.4% 
ME MN da dig bk vlaa'e's Sines on page....of catalogue No... 


quote on above item to consumer $........ = 
Kindly advise us if you can put us in a position to meet 
this price and make a fair margin of profit. 
Kindly attach this request to your reply. 
Yours truly, 
IRI ots cals Gers veoh de ane nee 
It was moved and carried that the secretary's report 
take the same course as that of the treasurer’s, and 
that the recommendations therein be referred to the 
committee on resolutions. 
Report of Delegates to National Convention. 
Grant W. Porter made the following report of 
delegates to the National convention: 
Report of Grant W. Porter. 


This report is designed to impress the members with the 
incidents attending the Thirteenth National Retail Hardware 
Convention, which were only heavy enough to dent the men- 
tality of the rank and file of the attending delegates. 
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When you crowd into two or three days of an ordinary 
man’s life a year’s history, boiled down and stripped of all 
commonpl. ice experience, he feels on the last day something 
like a real fisherman trying to amuse himself on a pond filled 
with carp, using dough for bait. He loses interest. And yet 
at this convention we were so royally entertained, and the 
diversion between the sessions so pleasant and restful that 
we were all on the qui vive until the adjournment. 

“Detroit, where life is worth the living” is a motto that 
was fully exemplified at this thirteenth annual convention of 
the N. R. H. A., held June 18-21, 1912 

From the time of their arrival to the time of the last to 
depart, the delegates and guests were entertained even to the 
satisfaction of the most exacting. 

No self-amusement could be forced into the jam. Each 
feature followed so closely upon the heels of its predecessor, 
and the plans of the entertainment committee were so thor- 
oughly Dee out, and so perfectly managed, that each guest 
felt himself or herself in true accord with the Ey 

The first day, Tuesday, was spent in Tashmoo Park, ¢ 
that portion of it which was not consumed en route. 

At 8:30 a. m. the steamer Tashmoo left the Griswold 
Street dock, carrying all but a few tardy ones, bound for this 
beautiful island park, situated in the St. Clair Flats, about 
thirty miles from Detroit 

immediately upon our arrival a box lunch was served. 
We were then photographed, and the remainder of the time 
was spent in dancing, ball games, tug-of-war, bowling, fat 
men’s race, guessing contest, and the like. 

At 4 p. m. we boarded a boat bound for Star Island, a 
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stopping place on our return, where dinner was served and 
at 7 p. m. we again boarded the steamer Tashmoo for 
Detroit, where we arrived in about two hours, ending a day 
pronounced by all as a most delightful one. 

ALL KINDS OF ENTERTAINMENT. 

All other days, as much as the affairs of the convention 
would allow, were filled with various forms of entertainment, 
such as a trip to beautiful Belle Isle, a moonlight ride on 
the river in a rain storm, theater parties, auto rides, etc., 
until the adjournment of the convention on Friday. 

On Saturday at 5 p. m. the Eastern States boat left for 
Buffalo, New York, laden with about two hundred members 
of the convention, where, as guests of the Oneida Community, 
and other companies, we visited Niagara. 

FRATERNIZING WITH THE INDIANS, 





Special cars were provided for the trip from Buffalo to 
Niagara over the interurban road, crossing the Erie Canal 
and stopping at Camp Eeh Nis Kim, a summer redezvous 
for perfectly good Indians, where light refreshments were 
served. 

We were supplied with blank petitions for membership 
and told by an agent of the Great Sachem that, though all 
Indians were not hardware men, ail hardware men could 
become Indians by making application, and could then enjoy 
the priveleges of this beautiful summer camp, during the 
months of July and August. 

The camp is beautifully situated on the Niagara River. 
After a rest of about thirty minutes, during which we were 
photographed, we were again on our way, and arriving at 


Niagara we were elegantly dined at the International Hote} 

and taken by car and auto to a point from which we viewed 

from various points the wonders of this famous waterfa|], 
KEPT ON THE MOVE. 

Hurrying through the trips, for our time was short, we 
were again on our return to Buffalo, where, with but a fey 
minutes to spare, we caught the 6 o’clock boat for Detroi; 

This is a hurried recital of the play part of the conven- 
tion which was so arranged and divided that we were always 
ready for the next number. 

The convention proper, in the minds of many, was the 
most important of any since the one that gave the organizatio: 
birth. 

The unlucky thirteenth, under the leadership of President 
Jones, carried the N. R. H. A. banner out into the open 
and with definite clearness publicly advocated what we stood 
for, and without prejudice or fear recited the wrongs that 
we were attempting to right, and some of the causes respon 
sible for their existence. All too much, in the past, have we 
shown a disposition to guard our position from the public, 
and an apparent reluctance to define our methods through 
which we hoped to bring about better conditions. 

PRESIDENT JONES’ REPORT. 

At the express desire of the president, his entire report, 
the most radical of any I ever remember of hearing, was 
made entirely public. He was not afraid to call a spade a 
spade and he condemned as strongly as commended and 
made no excuse for either. He said the things that he truly 
thought and was ready to defend his statements. 

The convention was called to order in open session at 1() 
a. m., Wednesday, and was opened in regular form. 

The president in his introductory remarks said, among 
other things, that he was not only proud to preside but proud 
to be associated with such a splendid, aggressive and ever- 
enlarging body of men as those that represented the hard- 
ware interests of the United States; and he sorrowfully 
noted the absence of Brother Peck of Wisconsin, recently 
deceased, and of ex-President McNamara, whose absence was 
due to the loss of his beloved wife. 

The president was interupted by C. H. Williams, of this 
state, who on behalf of the National Association presented 
Mr. Jones with a beautiful ivory gavel mounted with gold 
This is a beautiful custom practiced not alone by the National 
but by many of the state—Illinois excepted. 

ADDRESSES OF WELCOME, 
Following the president came the addresses of welcome 
ie C. H. Miller, president of the Michigan association, 
H. Barbour, on behalf of the manufacturers of Detroit; 
D. C. Delemanter, of the Detroit jobbers, and Senator J. H. 
Lee, on behalf of the mayor and the people of Detroit. 
Fitting and able response was made by H. G. Cormac of this 
State. 
short talks by trade celebrities, the 
were appointed. The meeting then 


Following a few 
various committees 
adjourned, 

THE EXECUTIVE SESSION, 


At 2 p. m. executive session was called and was devoted 
to the hearing of official reports. These showed the asso- 
ciation to be in splendid condition. That the bulletin sub- 
scribers numbered 15,000 and were increasing at the rate of 
125 a month. 


At present our National has twenty-seven memberships, 
comprising forty-two states, with Arizona, Nevada, Utah, 
Montana, Virginia and Kansas to hear from. 

THE PRESIDENTS REPORT. 

The president’s report was a masterpiece, laden with 
information and valuable suggestions, the fruits of much 
investigation and study. 

Some of his gleanings are as follows: Seventy-five per 
cent of the dealers buy all their goods from jobbers; 20 per 
cent from jobbers and manufacturers and 5 per cent from 
manufacturers alone. 


On a compared list of twenty-five ‘items, retail selling 
prices ranged from 10 to 50 per cent higher than catalogue 
house prices. On some goods the retailer paid 33% per cent 
more for them than the catalogue houses sold them for, and 
that on some of their stock the jobber’s price to the dealer 
62% per cent above factory cost. Ninety-eight days and 
$2,100.00 were spent last year by the National officers fighting 
the Parcel Post. 


is 


THURSDAY'S SESSION. 

The next session, Thursday, 9:30 a. m., was devoted, 
according to the program, to the study of trade problems 
by the trade press and others; and Daniel Stern of AMERICAN 
ArTISAN, and Mr. Kennedy of the Hardware Dealers’ Mag 
azine made interesting talks along that line, but the most 
impressive features during the session were furnished by 
Mr. Norvel of the Hardware Reporter and Mr. Soule of the 
Tron Age 

A WARNING CRY. 

Mr. Norvel’s contribution was in the shape of a warning, 

wherein he likened the National to the Titanic speeding to 
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the scene of disaster, and his messages in the bulletin to the 
wireless flashes (look out for icebergs) unheeded by the 
aptain of the boat. 

[he interence to be drawn from Mr. Norvel’s picture is 
in. And, unless the course of the National is changed or 





yjall 
oi speed lessened, he pictures for our National sure 
destruction. 

Can it be that instead of being a prophet Mr. Norvel is 
rying wolf where there is no wolf? Can it be that instead 
of being informed, Mr. Norvel is taking this means to secure 
kn wledge? 


if indeed the National, with its 15,000 members, is speed- 
ing in dangerous territory; if his warnings are the result 
of real knowledge of information and are sent broadcast with 
real honesty of purpose, the, thirteenth National convention 
did itself and him a great wrong when by a resolution it 
sanctioned thé acts of our officers for the past year. 

lf, on the other hand, Mr. Norvel has some ulterior 
motive in his effort to create unrest in the ranks of our 
associations, he does himself and us a very great wrong, The 
cry of wolf, where none exists, lessens confidence and ulti- 
mé Ye destroys friendship. Mr. Norvel in this session denied 
that the Hardware Reporter was a jobber organ. 

Mr. Soule, when he took the floor, read a letter from 
Mr. Norvel to a jobber, wherein he claimed that there was 
a conspiracy on the part of the retailers and /row Age Hard- 
ware to bring about the elimination of the jobber. That 
executive sessions were held at state conventions admitting 
the Jron Age representative to the exclusion of all other trade 
papers. 
Mr. Soule denied that he or any other representative ever 
attended an executive session at which he did not stand for 
the elimination of the jobber, but he believed that the jobber, 
like the retailer, would eliminate himself insofar as he failed 
to perform his function. 

Mr. Norvel in support of this letter referred to a session 
of our last state convention, charging that it was advertised 
as executive and that Mr. Soule was present. 

Mr. Woodward then explained to the convention that 
though this session was on the program as executive, some 
time prior to calling the meeting to order he had decided on 
account of the subjects under discussion to hold an open 
session and that Mr. Soule and Mr. Miles of the Reporter 
were both present. 

FRIDAY’S SESSION. 

Friday, the last day, was devoted to summing up and 
preparing for the next convention. 

The following resolutions were adopted: 

“That we favor a one-cent rate on letter postage. 

“That we favor a law regulating the sale of fire arms. 

“That we favor a law compelling the delivery of goods 
equal to the quality advertised. 

“That we strive to prevent a change in the western freight 
classification raising the rate on third-class freight under 100 
pounds to equal first-class. 

“That we commend the National cfficers for their actions 
and management during the year and that we appoint a 
committee of three to confer with a like committee of the 
Central Stove Association on all matters of mutual interest.” 

The executive committee was empowered to appoint a 
committee to confer with like committees from the manu- 
facturers and jobbers on all questions relative to the dis- 
tribution of merchandise. 

There was some sentiment favoring an increase in the 
National executive committee to include a member from 
each state, and after some discussion.a resolution was passed 
as compromise increasing the committee to seven instead of 
hive, 

Canada was represented by F. Lariviere, president of 
the Canadian Association. Netsenville Florida, was chosen 
as the next place of meeting. The officers elected were: 
L. C. Abbott, Marshalltown, Iowa, president; C. A. Preland, 
lonia, Michigan, first vice-president; E. E. Mitchell, Mor- 
rilton, Arkansas, second vice-president; M. L. Corey, secre- 
tary; W. P. Bogardus, Mount Vernon, Ohio, treasurer. 
Directors elected were: D. F. Barbour, Boston, Massa- 


chusetts; D. Kavanaugh, Fairbury, Nebraska; C. T. Wood- 


ward, Carlinville, Illinois; C. F. Ladner, St. Cloud, Minnesota; 
John F. Howe, Freedom, Pennsylvania; J. R. Gamble, 
Wetumpka, Alabama; L. J. Earnst, Rochester, New York. 

This, in the main, is the record of a convention believed 
by many to be the most interesting and important of any ever 
held by the N. R. H. 


It has grown from a handful in 1900 to its present size, 


representing an average yearly business of over $300,000,000. 


Address of R. P. Van Camp. 
President Woodward stated that he had received 
letter from President Taylor of the National Hard- 


ware Association asking if,it would be agreeable for 
that association to send a representative to the Illinois 
convention, and that he had responded in the affirma- 
tive. The president introduced Mr. R. P. Van Camp 
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of Indianapolis as representing the National Hard- 
ware Association. 
Mr. Van Camp spoke as follows: 


Address of Mr. R. P. Van Camp. 


I have the honor and the pleasure of extending to you 
the greetings of the National Hardware Jobbers’ Association. 

fhe National Hardware Jobbers’ Association were the 
very first to take up the fight to keep hardware in the old 
original channels of distribution. Of necessity the work of 
the association has never been spect: wpe yet they have 
accomplished a great amount of good and propose to accom- 
plish more. Your officers are fully informed as to what has 
been and is still being done. 

At a joint conference between committees representing 
the National Retail Hardware Association, the National Job- 
bers’ Association, and the American Hardware Manufacturers’ 
Association, held at Chicago in December last, price was the 
one subject under discussion. Today the question of price is 
the all-important one, and | believe everyone here will agree. 

The result of the jobbers’ and the retailers’ conference 
was the adoption of the following resolution: 

“Resolved, That we assume as distributors, wholesale 
and retail, that the prices made by the catalogue and mail 
order houses are those at which manufacturers are willing 
that their goods are to be sold to the consumer, and that we 
feel it is only just and proper that those who distribute to 
the consumer for the manufacturer shall be remunerated for 
the service rendered.” 

This resolution was presented to the committee repre- 
senting the American Hardware Manufacturers’ Association. 
The committee concurred in this ‘resolution but were not 
authorized to act, and the resolution was then referred to 
the executive committee of the American Hardware Manu- 
facturers’ Association, with the recommendation that prompt 
action be taken, 

DUTY OF THE MANUFACTURERS. 

The manufacturers having been a party to the establish- 
ing of these retail prices, should not be averse to placing all of 
their customers on an equal footing, and if in any case 
the retail prices thus established were too low, it is the duty 
of the manufacturers to see that such prices are revised. 
It is surprising’ to know how little the manufacturer knows 
as to the price at which his goods reach the consumer. 

We believe that the conference is the beginning of a 
better understanding between the three branches of the trade. 

The question of price is most important. Yet there are 
many other questions that the retailer must solve. 

Mr. L. C. Abbott, president of the National Retail Hard- 
ware Association, addressed a letter to Mr. W. D. Taylor, 
president of the National Jobbers’ Association, and I shall 
quote extracts from Mr. Abbott’s letter: 

“The essential features for the jobber and the manu- 
facturer and the association to take up with the retailer, 
says Mr. Abbott, “are the following: 

“His business methods, 

“Concentrate buying, 

“Arrangement of stuck, 

“Personality in business life. 

“Quick service, 

“Insurance and forms, 

“Question box with employes. 

“Discounting bills, 

“Needs of his trade, 

“Study of values, 

“Filing railway claims, 

“Interest in public affairs, 

“Importance of inventory and location of stock in 
building, 

Collections and payment of local bills. 
SALESMEN COUID BROADEN RETAILER. 

He further says: “Don’t you believe that if the men 
who are selling goods to the retailer would take up some of 
these features that we could broaden the retailer, and try tu 
show him that a large part of his troubles are of his own 
making ?” 

Mr. Taylor, in his letter to the members of the Nativunal 
Hardware Jobbers’ Association, has this to say: 

“Referring to the above quotation from Mr. Abbott's 
letter, we trust at the beginning of the year you will per- 
sonally take up this letter with every salesman that you send 
out to solicit the retail dealer's business, and in this way, as 
well as by the price factor, as stated in the resolution, this 
matter may be pushed to the very fullest extent and get the 
retailers in your territory to know that we, as jobbers, are, 
in every way, co-operating with them and helping them to 
make their business a success.” 

As a member of the Jobbers’ Association, we have taken 
h personally and by letter, these 


up with our salesmen, bot 
items and we have had very gratifying reports. 

Much, yet not enough, has been accomplished. With the 
assistance and the co-operation of ‘the Retail Hardware 








tw 


Association we feel that we shall win the battle already 
begun. 

I stand before you today to extend the compliments of 
the hardware jobbers to the well recognized leaders in retail 
merchandising, 

JOBBERS COMPLIMENT RETAILERS, 

With your ability to do, your courage to act, and with 
due consideration for the rights of others, none need fear 
the outcome when time shall render her verdict. 

The jobber has his problems; in fact, many of them, 
and he must solve them alone. Some of these questions are 
slow accounts, unjust claims, donations and factory competi- 
tion. You should be just in these matters—do for him as you 
would be done by. Do not overlook the service he renders 
you. Do not criticize him when he does that which you would 
do under like circumstances. 

We must recognize the mail order house as a permanent 
institution. Study the situation and take all possible 
advantage of Parcel Post. Fight for more trade and keep 
in stock what the people demand. Make a profit whenever 
and wherever you can. Fight fire with fire. Break away 
from that which now may be holding you in a groove, and 
observe recognized business rules. 

I congratulate you upon your splendid attendance, and 
we sincerely hope that when you close your books at the 
end of the year 1913 that each and every member of this 
association shall be able to say: “This is the best year of my 
business life.” 


The President: Mr. Van Camp, I wish to extend 
to you the thanks of the Illinois Retail Hardware 
Association for your kindly address, and assure you 
that the retailer is always willing and glad to co- 
operate with the jobber. We do feel though that 
sometimes the jobber is a little unfair to us in this 
respect—there are certain lines of goods that it is 
impossible for us to purchase from the jobber and 
compete with the catalogue house, and it is necessary 
for us to go on the outside to get these prices. We 
hope that these matters some time in the future may 
be adjusted, but until that time we feel as though the 
jobber should in no way interfere with the retailer in 
getting these prices or try to stop the manufacturer 
from giving these prices. Now, that has been done 
recently in some cases. We do not have any idea 
of eliminating the jobber, because we realize that 
three-quarters of our business depends upon the job- 
ber. We want to co-operate with the jobber until 
these matters are adjusted. We feel that the jobber 
can co-operate with us stronger by assisting us to 
get these prices. J thank you. 

The president then introduced Mr. C. M. Johnson 
of Rush City, Minnesota, president of the Minnesota 
Retail Implement Association, who addressed the. con- 
vention on the subject as follows: 


The Cost of Doing Business. 


I am a hardware dealer and am up against the same 
problems that you are. 

This proposition of figuring cost and figuring out a profit 
has got to be somewhat of a job, and I do not believe that 
we ought to sit here in convention and figure out for three 
days how we are going to make money as the main thing, 
because I consider that the money is the secondary proposi- 
tion as it should be, and that we ought to get a little pleasure 
out of the business as we go along. You know the good 
book says—I don’t know where it is in the Bible, but it was 
quoted by Secretary Jacobs of Wisconsin, who said: “What 
does it profit a man if he gain the whole world and leave a 
rich widow”; so it will not profit us this morning if we talk 
solely on the money proposition. 

EXPENSE OF DOING BUSINESS, 

_ It does not make any difference whether our expense of 
doing business is 12 per cent on our sales, 15 per cent or 20 
per cent or even 25, you will all agree with me on one 
proposition, that after you have paid for the goods and the 
freight you will have to cross over the expense bridge—the 
cost of doing business—before you can get a profit. The 
only fellow that succeeds nowadays is the fellow who gets 
enough profit to make a fair total result when he gets 
through at the end of the year. We have been in the past 
aiter big profits on little sales and the result has been the 
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building up of mail order competition; but let us all acres 
on one proposition—that before we make any profits we },\; 
got to pay our expenses; we have got to cover the cos yf 
doing business. 

Now that we have agreed upon the proposition that 
expense has to be considered before profits, let us go to work 
and figure out what would be the average expense of the 
average retail hardware store in the United States. I am 
going to sit down and put down some items that make up 
the expense account and if vou differ with me let me know 

The trouble with your competition is they do not know 
what the cost of doing business is, and you who may know 
the cost of doing business are obliged to meet prices of 
dealers who do not know the cost of doing business. 


DEMORALIZING INTERLOPERS, 

Mr. Johnson then referred to many farmers who 
desired to retire from farming and who would go into 
the hardware or implement business, and who would 
start in with ten or twelve thousand dollars and even- 
tually lose most of it from lack of business experi- 
ence, and while engaged in business would be the 
means of demoralizing the hardware trade in his 
neighborhood. 

Mr. Johnson then took as an example a dealer who 
had invested $10,000 in stock and $2,000 in fixtures, 
and whose sales amounted to $30,000 a year. He 
made the following calculations as to the cost of 
doing business, based on $30,000 of sales: 


Six per cent on $12,000—investment............... $ 720.00 
Rent, 60.00: tier: MEN ibe oss ashes aa 5 a sisteniw oe 720.00 
Salary for proprietor, $100 per month............. 1,200.00 
Firstclerk, $00.00 per RABE aieaseecdks fccveien sd) 20.00 
Second clerk, $40.00 per month..................... 480.00 
Additional help, twice a month during rush time 

at S2.66r G80 fissiinn cess (Ani cueisnine eae. 48.00 


(Mr. Johnson said he did not have in mind a book- 

keeper for this $380,000.00 proposition although 

he recommended one.) 
Depreciation on stock, per year.................... 60.00 
Depreciation on fixtures and tools, per vear....... 60.00 
Donations (not including pew rent)............... 90.00 


Premiums on fire insurance 1 per cent............. 120.00 
Leet WO TS oS 5 voc ats as hee eRe pee ne saw te 72.00 
Office “and store stnplies..5550 oi pes ok os ce be 30.00 
Horse and wagon and stable expenses.............. 120.00 
Telegrams and telephones, $2.50 per month......... 30.00 
Advertising, one-half of one per cent.............. 150.00 
Traveling expenses to market (not conventions).... 30.00 
Goods stolen and not charged..................... 60.00 
SGOGS COUNTING os oi cc vp 0's ad pa ce eatin sta deo ees wness 30.00 
Bad debts, one-half of one per cent............... 150.00 

Bookkeeping help during the year on_ special 
CREME 5 bs Sows Fe Cheek Nace esas bees 60.00 
MAMIE Si os o-alhe we eles vod les ee ee ee WE eee 60.00 
Window display on special occasions..............- 30.00 
Dues in associations and for trade papers........... a 
30.00 


Miscellaneous (including postage).............-..+. 

Mr. Johnson figured up a total of the above items 
of $5,100. 

He said this represented 17 per cent of expense on 
sales, leaving 83 per cent to pay for the goods; that 
this was on gross sales. 

It was moved and carried that a copy of Mr. John- 
son’s address be prepared by the secretary and sent 
to all the members. 

In accordance with the resolution of the previous 
session, the election of officers for the ensuing year 
was proceeded with, and Secretary Nish cast the 
vote of the association for the following officers, who 
were declared elected: 

President—J. H. Vawter, Salem. 

Vice-President—R. L. Mason, Canton. 

Board of Directors—William Powers, C. T. Wood- 
ward, Charles Robinson. 

Mr. Fahay, of Decatur, said he desired to bring up 
a matter of complaint against a jobber. The chair 
ruled that the matter was of an executive character, 
and could only be brought up during executive ses- 
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1, which the chairman stated would be held on 


s10i], 
Thursday morning. 

The various districts, with the exception of those 
in which the president and secretary resided, were 
requested to name delegates to the next National 
convention. A recess was taken for a few minutes 
to give time for the districts to make their selections. 

The following selections were reported by the sec- 
retary: 

District Number One—Ed Meier. 

District Number Two—John Schubert. 

District Number Four—J. E. Vorhees. 

District Number Five—Charles Johnson. 

District Number Six—Philip T. Lambert. 

District Number Seven—David Weilipp. 

Mr. Porter brought up the matter of the proper 
definition of the rules regarding the “Red Spot,” 
moved that the rules laid down by the committee re- 
garding the “Red Spot” be conformed with to the let- 
ter. The motion was seconded and carried. This 
action grew out of the fact that but two “Red Spot” 
books had been filed with the secretary the first day, 
with very few “spots” thereon, and the question arose 
as to whether a prize should be allotted to them, and 
by the action referred to confirmed that contention. 

The association then took an adjournment until 
Wednesday morning, February 20, at 9:30 o'clock. 

Thursday Morning. 

At 9:30 a. m., President C. T. Woodward called 
the convention to order and after the usual prelimi- 
naries the business of the session was proceeded with. 

The first order of business was the Question Box. 
Under this head a number of questions of paramount 
importance to the members were discussed. 

W. P. Bogardus of Mt. Vernon, Ohio, treasurer 
of the National Association, delivered an address on 
“What the National Retail Hardware Association is 


Doing,” which follows: 


Address of W. P. Bogardus Treasurer National Retail 
Association. 


Mr. President and Gentlemen of the Illinois Hardware 
Association : 

We are often asked, “What is the National Retail Hard- 
ware Association doing? What is the justification for its 
existence? And, how is the money spent?” 

There has never been any effort on the part of the officials 
of the association to keep any knowledge of the work from 
the members. But as the years go by, the things to do change 
and the work is done from a different angle. 

The work of the year that is coming to a close has been 
largely an effort to convince the jobbers and manufacturers 
that the lowest published price on any article is the estab- 
lished market price. 

THE QUESTION OF PRICES. 

We have been told that our want of salesmanship and 
our poor system of doing business, and a lot of other things 
that were all true and good in their place, were the stumbling 
blocks to our success. The question of price has been some- 
thing for both jobber and manufacturer to shy at. They 
have not wanted tn discuss that question. But in Chicago 
last December, at a tneeting of retailers, jobbers and manu- 
facturers, the jobbers joined with the retailers in passing a 
resolution the main point of which was, that the lowest 
published price was the market price of goods, and that the 
manufacturer should be willing to give such prices to jobber 
and retailer that they would be enabled to meet any competi- 
tion, and have a profit. We were nearly two days threshing 
out this proposition. And for nearly a day the jobbers refused 
to subscribe to the resolution. They wanted to talk about 
Salesmanship, clean windows and better methods of doing 
business; but late in the afternoon they joined with the re- 
tailers and subscribed to the resolution. 

On the second day the manufacturers met with the job- 
bers and retailers, and, although the subject was thoroughly 
discussed, the manufacturers’ representatives would not sign 
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the resolution, claiming that they had not the authority to 
do so. The manufacturers’ committee, however, promised 
to bring the matter up at the next meeting, which they said 
would be in February. 

The new price lists, with reductions, is one of the results 
of the National committee’s conference with the wringer 
people. 

ADVERTISING CATALOGUE FOR RETAILERS. 

During the past year much work has been done looking 
to the development of an advertising catalogue, for the use 
of the retail trade. Many retailers have already taken up the 
matter and are using the catalogues to advantage. The work 
of getting out the catalogues is done at the Argos office, and 
the trade get them at cost. 

A meeting was held at Indianapolis with a committee of 
stove manufacturers, in December, and some progress was 
made looking to better conditions. 

The executive committee had a meeting with Mr. Asbury, 
of the Enterprise Manufacturing Company, and after an 
all-day meeting and a thorough canvass of conditions received 
a promise that an effort would be made to better retail con- 
ditions. This is a promise that we have never before been 
able to get. 

It is the purpose to use the Bulletin, and such other 
methods that are found feasible, to make public the names 
of goods on which the catalogue houses are getting special 
prices, and to help the trade to understand conditions and, 
if possible, get better prices for the trade. To do this effect- 
ively the office at Argos must have the help of the trade, by 





W. P. Bogardus. 


giving the Bulletin all the information they can in relation 
to prices and the methods being used to undermine the trade 
of the retailers. 

In all this work we are confronted with certain segal 
restrictions that we must be careful not to overlook. As 
an association we cannot demand lower prices. As individ- 
uals, and through individual effort, we must secure our ends 
with jobber and manufacturer. A thorough understanding of 
our needs, our handicaps and conditions will help us to pre- 
sent the questions in a proper light to both jobber and manu- 
facturer. It is expected that the Bulletin will be able to 
point out the proper steps to take, and you, as you see the 
need, can use the methods suggested. 

MAIL ORDER CATALOGUES. 

At present nearly every rural home, and a good many 
town homes, have editions of the mail order catalogues. 
These catalogues are read and very frequently consulted pre- 
vious to pricing goods in the near-by stores. So when your 
customer comes to you he knows what the published price 
is on the goods he is desiring to purchase. If you quote 
higher prices than he finds in the catalogue, he naturally turns 
to the catalogue house and orders his goods. You know 
that it is the man on the other side of the counter that pays 
the bills and pays you to do business. Now every time a 
customer is thus treated he becomes less friendly to you, 
and more convinced that you are too high-priced to patronize, 
and a firmer friend of the mail-order house. A condition not 
at all comforting to the retail trade of the country. 

So we have taken our stand on the proposition that the 
lowest published price becomes the market price. And we 
are seeking to educate the retail trade that is the platform 
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on which we all must stand. We certainly inave a right to 
ask equal prices with others, especially when we—the retail 
trade—sell 90 per cent of the manufacturers’ output. We take 
the position that no manufacturer has a right to sell at differ- 
ent prices to competitors. For if one merchant has an ad- 
vantage in price, he has the opportunity to supplant and drive 
his competitors out of business and so secure a monopoly 
of the trade. 

The grindstone situation is an ee The catalogue 
houses were offering grindstones at $3.15 We were paying 
about $3.25. That price killed our grindstone trade. We 
found a a so where we could buy grindstones at $2.38, and 
so were enabled to meet the catalogue house prices. This 
aroused the ire of the catalogue houses, and they now publish 
a price of $2.42 for grindstones. This price, as we understand, 
is a bluff, and to get even with the retailers. It is to be 
regretted that men should resort to spitework. The giving 

of large sums of money for benevolence loses its value when 
men who make the gifts are willing to do mean things to break 
down competition. They are not willing to compete, but 
want to ruin. 
RIGHTS OF THE RETAILER. 

While we have no right to dictate through what channels 
a manufacturer may sell his goods, we have a right to demand 
of the manufacturer that he help us sell his goods at a profit 
in competition with his other customers. What right has a 
manufacturer or jobber to sell us goods when he knows that 
it will be impossible for us to dispose of the goods at a profit 
in competition with those who have been favored with better 
prices? 

While as an association we are not permitted to combine 
or agree to use our influence to demand that any manufacturer 
follow any certain policy of selling, yet we as individuals 
have a right to insist upon protection, which, if refused, 
leaves us the unquestioned right of throwing his goods out 
of ‘our stores, and, further, to use our influence when and 
where we can to bring such manufacturer to another frame 
of mind. 

In doing this work we must remember that our loss of 
trade from catalogue-house competition is not measured by 
the sales we fail to make only, but there is a very important 
addition that cannot be measured, I mean the sales we ought 


to make to people who do not come into our stores after they - 


get the catalogue habit. While we cannot blame our trade 
for going where they can buy cheapest, we should emulate 
their example and look around for lower markets from which 
to draw our supplies. 


IMPORTANCE OF KNOWING PRICES. 


And that leads me to emphasize the importance of being 
posted on prices. The catalogues of the mail order houses 
are open to us, and they are the best medium from which 
to get the information we want. Compare prices when you 
get your bills from jobbers and manufacturers, and if you 
are being charged too much make your complaints and make 
them emphatic. If you do not owe for any bills that are due 
or past due, you are in better shape to make your complaints 
stick. Money talks, and it is the cash buyer that both jobber 
and manufacturer wants. 


VALUE OF THE BULLETIN. 


The publishing of the Bulletin has, we think, been of 
great use and value to the hardware trade. Its object has 
been to be an educator of the trade, and to take a different 
line of thought from the regular trade press. That this policy 
has been wise is evidenced by the growth and improvement in 
the Bulletin. It has been welcomed by the trade and has 
received the ordinary courtesies from the trade papers. 

If occasionally the Bulletin gets a rap from some of 
the trade papers, it takes it pleasantly ; and if there is any 
point to the criticism there is no hesitation in utilizing the 
suggestion and using it for the benefit of the hardware men 
of the country. Its policy is to never reply to attacks of 
any kind. 

The publication of a magazine the size of the Bulletin 
requires a good deal of money. It has been suggested that 
in order to be independent the Bulletin should not take adver- 
tisements. A policy of that kind would bankrupt the National 
Retail Hardware Association within a year. The dues re- 
ceived from the several state associations will not pay the 
necessary expenses of the secretary’s office, let alone the ex- 
pense necessary to publish the Bulletin. I am not-one of those 
who believe that any advertiser could have influence sufficient 
to change the policy of the Bulletin. While the advertising is 
necessary to keep the magazine going, it is ‘not necessary 
enough to permit any dictation in relation to the policy of 
the paper. 

To make the Bulletin effective it must have a corps of 
competent and efficient men to edit it. To get this effective- 
ness there must be capable and experienced help in the office. 
Such men command good salaries. 


Following Mr. Bogardus’s address a heart-to-heart 
talk on overcharges on freight was delivered by F..A. 
Larish, president of the Western Freight Traffic As- 
sociation. Mr. Larish’s address follows 


OVERCHARGES IN FREIGHT SHIPMENTS. 





Address of. F. A. Larish. 


Gentlemen of the Convention : 

Transportation is fhe ‘greatest single industry in the 
world. You gentlemen) are all buying transportation, just as 
you are buying your stocks of merchandise. Are you qualitied 
to buy your transportation and ‘to audit your ‘transportation 
accounts? The subject of transportation is so vast, compiex 
and important as to constitute in one phase or another ;h; 
principal topic of interest in the commercial world and 0; 
necessity is to be approached and handled in a very conser 
tive manner. 

It is right that it should be. We cannot turn our atten- 
tion upon any subject for any length of time without becon 
ing more familiar with it and if there is any ‘one :thing tha: 
the business men of this ‘country, should becorhe more {a- 
miliar with, it is the transportation end of-their own Business 8s 
not only because it is so vitally_important, but because w; 
the average man it is an unknown quantity. We not only 
owe it to ourselves to do this, but we owe it to‘our commo: 
carriers as well. Let us consider a. few facts as to present 
railway rate conditions. 

RAILWAY RATE CONDITIONS OF THE PRESENT. 

There are 25,000 railway freight stations in the United 
States. There are 245,000. miles of’ railway in the United 
States. There are over 10,000 commodities upon which rates 
must be named over these 245,000 miles of railway between 
each of the 25,000 stations. 

There are in effect today between the Atlantic seaboard 
and the City of Chicago alone eighty-six billion, two hundred 
and fifty million rates and this sum does not include a sing 
rate west of Chicago. 

In addition we have the Official, Southern, and Western 
Classifications. These are the: great general classifications 
Besides these we have the state classifications.of Illinois, Iowa, 
Virginia, Georgia, Florida, Mississippi, Minnesota, Texas and 
Nebraska. There may be others which we have overlooked. 

The first three mentioned general classifications each 
have different numbers and kinds of classes and the same 
article is commonly classified differently in the different classi- 
fications. These general classifications are all in legal and 
concurrent effect in the East, West and South. These all 
overlap and apply to traffic originating and ending in the 
United States. Generally whichever classification makes the 
lower rate is the one to be used under the Interstate Com- 
merce Act. 

CONFUSIONS IN CLASSIFICATIONS. 

These confusions in the classification in respect to the dif- 
ferent number and names of classes, different descriptions or 
names applied to the same commodity, and the class to which 
a commodity belongs changing to another class as it crosses 
certain territorial lines renders it almost impossible in man) 
instances for evén an expert to determine the correct and 
legal rate. 

Then we have what is known as the commodity rate. This 
is a special rate applying on some commodity only between 
certain specified points which is generally much lower than 
the class rate on the same commodity, which suspends the 
operation of the class rate on that commodity between those 
particular points, and are generally published by the railroads 
to cover heavy movements of traffic on that particular com- 
modity. 

Ex-President A. B. Stickney of the Chicago Great West- 
ern Railway, is authority for the statement which follows: 
“That about eighty per cent of the entire tonnage of the 
country is carried on commodity tariffs. That, with the class 
rates published in one tariff and the commodity rates publishe: 
in another and the terminal or switching charges published in 
still another tariff, there are at all times three or more pub- 
lished and apparently legal rates. In a great many instances 
we find distance tariffs and last, but not least, the combinatio: 
of local rates,” 

Mr. Stickney is also authority for the following stat 
ment: “Generally the shipper who has found the published 
class rate is justified in thinking that he has ascertained the 
legal rate, while as a matter of fact, if he had the time, pa- 
tience, and knowledge to examine 3,000 to 5,000 other tarifi 
he might or—owing to the ambiguous language of many ta 
iffs—he might not, find the lower rates they contain. 

RELATION OF THROUGH RATES TO LOCAL RATES. 

It is impossible to state with any degree of accuracy, but 
it is certain that a very large proportion of the specific throug! 
commodity rates or the through class rates exceed the sum 
of the intermediate local rates. The local rate, or deuiiaation n 
of local rates, is commonly supposed to be the highest type 
rate, for the reason that the terminal charges are just as hig! 
for a short haul as for a long haul. The through rate is sup 
posed to be from 10 per cent to 15 per cent lower and accord 
ing to several decisions of the United States Supreme Cour' 
properly so, but in spite of this thousands of through rate: 
co the situation by being higher than the combined 
locals, 
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With the passage of the Hepburn Bill there came a new 
era in railway affairs. For the first time the Interstate Com- 
merce Commission was vested with real power. Commis- 
sioner Edgar E. Clark of the Interstate Commerce Commis- 
sion says, “This Commission is endeavoring to require car- 
riers to get their tariffs in such shape that there will be one 
clearly stated, definite, applicable rate and only one rate upon 
, given commodity between the same points. The magnitude 
of this work cannot possibly be appreciated except by someone 
directly connected with it, for the practices of the past and 
present have led to the most chaotic condition of tariffs.” 

Thousands of shippers who have expert traffic managers 
are using the lower combinations by rebilling their cars when 
thev can find the combination, and this is only possible where 
they have access to a complete file containing all the tariffs. 

LEGAL RATE SHOULD BE PLAINLY STATED, 

From these few fundamental facts the importance of the 
tariff to the shipper may be seen. By law the tariffs are re- 
quired to be published, “for the information of the people,” 
therefore they should not be printed in the Greek language 
or the hieroglyphics of an Egyptian obelisk, for at best a 
tariff sheet is but a complicated mass of figures that is Greek 
to anyone not especially trained in the work of reading them 
by years of experience. 

The tariffs should be constructed so that a shipper of 
ordinary intelligence can by inspection of them alone deter- 
mine the legal rate which he is bound to pay at the risk of 
fine and imprisonment, but under the present system of rate 
and tariff making, or rather the lack of system, this is impos- 
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sible. It is simply the result of a lack of any definite rule or 
tariff policy im tariff making. 

For, while it is most unjust, a railroad rate legally pub- 
lished is a part of the United States law just as much as any 
Act of Congress, and all shippers are presumed to know the 
legal rate. This presumption of law is of all things most 
theoretical and in practice is simply impossible, but still the 
exigencies of the situation to prevent rebating renders the old 
legal rule necessary that, “Ignorance of the law excuses no 
one.” : 

Up to this time the tariffs which have been published by 
the railroad companies are not constructed in such a manner 
that the shipper of ordinary, or even superior, intelligence, 
can determine for himself the legal rate. It is a fact that the 
tariffs as they exist today are in such confusion that the chief 
traffic officers of the railways, the men who are responsible 
for the rates published, are admittedly unable by inspection of 
their own tariffs to determine for themselves in any reason- 
able time the legal rate. In fact, this can only be done by 
men who have spent years of their lives in daily contact with 
tariffs, the rulings of the railway commissions, and the de- 
cisions of the courts. These traffic officials are helpless with- 
out a complete file of tariffs and each of them rely upon 
their own rate expert for the rates they use. 

ONE HUNDRED MILLION DOLLARS WASTED YEARLY, 
_ The number of tariffs, rulings, and_regulations pertain- 
ing to freight shipments filed with the Interstate Commerce 
Commission alone by the railroads daily, represents about 600 
pages of printed matter the size of a letter head, to say nothing 
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of the rulings and decisions of the Interstate Commerce Com- 
mission, state railway commissions and the courts. 

The facts already stated furnish but a few reasons for 
the statement by conservative traffic men that one hundred 
million dollars are being paid yearly in excess of the legal rate 

Ninety per cent of the shippers do not know whether they 
are being overcharged or not. It is claimed that 90 per 
cent of the freight charges are being paid by shippers who do 
not know whether they are being overcharged or not. It is a 
common fault with shippers, whose attention every now and 
then is directed to errors of railroad companies which produce 
overcharges, to blame the carrier. 

Now, it is a wrong assumption to place upon the seller of 
a commodity the responsibility of looking after the interests 
of the buyer, yet that is precisely what most shippers are 
doing when buying transportation. The railroads are selling 
and the shippers are buying transportation and it is the busi- 
ness of the shipper to look after his own end of the trade. 
The railroads are simply operating a special kind of a public 
highway. Primarily the duty of transporting passengers and 
property rests upon the state. It this were being done by the 
state each citizen would have a direct responsibility as to the 
correctness of the practices and charges of the carriers. Does 
the fact that the state has delegated this duty to corporations 
by chartér relieve shippers of all responsibility? 

THE RESPONSIBILITY OF THE SHIPPER. 

Much of the complaint of shippers against carriers would 
be obviated if the shipper could take advantage of the best 
rates and routes now in force. The Interstate Commerce Act 
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was not a railroad measure. In fact, it is commonly ac- 
cepted that the railroad interests were opposed to it. /t was 
a measure enacted for the benefit of the shippers of the coun 
try. It compelled the railroads to publish their tariffs for 
the benefit of all; but don’t forget that it also places upon 
the shipper the responsibility of using the tariff, if he wants 
to secure the benefit which the law is designed to give. 

In ordinary business it is an economic law of trade that 
large purchasers of a commodity are entitled to lower prices 
and the very large shippers have discovered a way to enforce 
this sentiment and at the same time conform to the letter of 
the law forbidding unjust discrimination, if not the spirit of 
it. The natural question is, how is this possible? How can 
net rates be secured by some shippers and still not conflict 
with the law? First, the method of issuing and filing of 
tariffs. Second, the natural and artificial complexities of the 
tariff situation which makes the tariffs unintelligible to every- 
one save the tariff expert. 

Most shippers pay the highest or list price because they 
depend upon railroad quotations, or are supplied with tariffs 
which are easily read, require little or no study, but contain 
the highest rates, in other words, class rates. There are other 
tariffs and most shippers know it, but not knowing how to 
read them they fall back upon the class rates. 

Many overcharges are due to the common tendency of 
the railway employes to make mistakes and this in spite of 
the earnest effort of most carriers to avoid them. 

MOST OVERCHARGES DUE TO MISTAKES. 


The great majority of overcharges occur because of the 








36 AMERICAN ARTISAN AND HARDWARE RECORD 


extreme scarcity of expert rate men available for railroad 
employment. It is a physical impossibility for the carriers 
to have at the present time competent rate men in every sta- 
tion and in every department. Consequently, they are forced 
to adopt an iron-clad rule for their own protection; that if 
an employe makes an undercharge the employe is directly 
responsible to the company and must pay it out of his own 
pocket. Consequently, human nature forces the employe to 
resolve every doubt in favor of the company and to see that 
the charges are high enough for his own protection. 

The man who can read a freight tariff can command a 
salary almost twice as large as the railroads will pay. The 
railway officials know that their fixed charges must be met, 
interest paid on bonded indebtedness, employes’ wages, fuel, 
supplies, etc. They are sellers of transportation and must 
look out for their own end of the trade. Let the buyer do 
likewise. 

Another cause of overcharge is the immense amount of 
detail in billing and rating shipments and the lack of full 
and complete files of tariffs, coupled with-the inability to read 
them. 

The improper description of freight in the bill of lading 
is one of the most fruitful sources of overcharges. The classi- 
fication and rates vary with the different methods of packing 
for shipment. With the article correctly described and prop- 
erly packed it is possible to find classifications or exceptions 
to the classification which entitle the article shipped to a 
lower rating. It must be borne in mind that the railroad bill- 
ing clerk does not see the freight. He depends upon the 
shipping ticket for his information. Therefore, shippers 
should avoid general descriptions and describe their articles 
fully and take nothing for granted. This is very important. 


HAVE FREIGHT BILLS AUDITED BY EXPERTS. 


It is a good thing for any receiver of freight who pays 
any considerable amount of freight to have his freight bills 
audited by competent experts for the reason that it correct 
all of the common errors. As has been stated before, rail- 
road freight tariffs are very complicated, and with the Inter- 
state Commerce Commission and the commissions of most 
of the states making changes constantly-by their rulings it 
is impossible for the ordinary rate clerk in railroad employ- 
ment to successfully cope with the situation. 


Every business man checks carefully his bank, mer- 
chandise and labor account. Why should he allow his freight 
account to go unchecked and accept as correct the figures of 
the railroad clerk who almost everyone knows is underpaid, 
overworked and altogether incompetent to perform the task 
of correctly figuring rates. It is foolish to expect the railroad 
employe to even attempt to protect the shippers’ interest. 

In this connection I would like to call the attention of 
you gentlemen to this one vitally important fact, and that is, 
that the amount of money which can be recovered from your 
old freight bills is only about 10 per cent of the amount that 
a traffic expert could save you if your shipments were prop- 
erly routed in advance of their movement. 

IMPORTANCE OF PROPER ROUTING. 

The proper routing of freight is a very important part of 
the buying of transportation. The Interstate Commerce Act 
compels the carrier to collect the legal rate in effect over the 
route the shipment actually moves. The carriers are allowed 
no discretion in this. Jt 1s a matter of law enacted by Con- 
gress. Therefore, it is up to the shipper to see that his ship- 
ment is routed via the route that takes the lowest rate. If 
the shipper ignores this condition it is his own fault if he 
pays entirely too much for his transportation. 

It is not safe to assume that a rate applies via any and 
all available routes, as very often the rates are entirely dif- 
ferent via different lines serving the same points of origin 
and destination. 

To handle these matters properly it requires expert traffic 
men familiar with tariffs, their construction and application. 
It requires men familiar with the operating conditions of a 
railroad and, above all, it requires men with a first hand 
knowledge of claim department methods, men who know and 
appreciate all the difficulties under which present day claim 
investigations are obliged to work. Such men can prepare 
your claims and get them paid with half the time and effort 
it takes you, such men can get claims paid that you never can 
collect, such men can so handle your shipments that the great 
bulk of your claims would be eliminated. 


Another very important matter is the amendment of the 
Interstate Commerce Act in 1910 in the matter of advanced 
rates. 

CHANGE IN COM‘MERCE COMMISSION METHODS, 


Formerly all carriers had to do to advance their rates 
was to get their tariffs printed and file them with the Inter- 
state Commerce Commission. After they had become effective 
the shipper had the privilege of filing a formal complaint be- 
fore the Interstate Commerce Commission and the burden of 
proving the rates unreasonable rested upon the shipper. If 
the Interstate Commerce Commission decided in his favor the 
railroads could, and generally did, appeal to the courts, with 
the result that it was often from two to four years before a 


final decision was rendered. In the meantime the shipper 
was paying the advanced rate. 


Now it is all different. When the carriers advance 
rate the Commission has power under the amendment of 19]( 
to suspend the rate upon the protest of any shipper, or upon 
its own motion, pending an investigation as to the reasonable. 
ness of the advance, all the way from. sixty days to ten 
months. 


When a rate is so suspended by the Commission the bur- 
den of proof is shifted to the carrier to prove that the ad- 
vance is justified and pending the investigation of this ques- 
tion the shipper continues to pay the old rate. 

The only way this power can be taken advantage of for 
the protection of the retail shipper is for your association 
officers to be empowered to take quick action in the interest 
of you all. 

_ A wise few realized the full significance of the freight 
situation as depicted in the foregoing and proceeded at once 
to gain all the advantage possible. They employed traffic 
experts and paid them large salaries to secure for them all 
the advantage that accrued to the shippers from the Interstate 
Commerce Act. I/t ts significant that the ones that formerly 
profited by the secret rebates, special rates, etc., were the first 
to employ traffic experts. | 

They are still employing these experts and pay out much 
money that they may profit through their employment and 
yet the law is strictly obeyed. These shippers possess the 
advantage that is the right of every other shipper if he will 
but exercise that right. 

The Question Box was again opened and many 
topics of interest were discussed, and many valuable 
suggestions upon the conduct of retail business were 
offered. Under this head the members were afforded 
an excellent opportunity to express their ideas con- 
cerning matters of interest to the trade, and as a rule 
they are not slow to take advantage of it, as was mani- 
fested by the great interest on this occasion. 

Secretary M. L. Corey of Argos, Indiana, was pres- 
ent at the morning session and spoke at some length 
upon various subjects of interest to the members. His 
presence was an unexpected pleasure, as it was thought 
he would be unable to attend the convention. He had, 
however, written President Woodward his acceptance 
of an invitation to speak, and he made it a special 


point to be in attendance for that purpose. 
Thursday Afternoon. 


At 1:00 o'clock p, m., a large number of members 
and guests visited the exhibits at the Arsenal, and were 
much pleased with the various displays. Many of 
them were exceedingly ine, and did great credit to 
the exhibitors. The visitors spent the entire after- 
noon at the exhibition, combining pleasure with busi- 
ness meanwhile. 

A resolution was passed empowering the insurance 
committee to investigate liability insurance and to re- 
port as soon as possible to the executive committee 
their findings, and if feasible, with power to add and 
to proceed as soon as possible to do business. 

In the evening at 9:30 p. m., the delegates and 
women visitors were guests at a theater party at the 
Majestic theater. The entertainment was of the high- 
est order and was much enjoyed by all who attended. 


Friday’s Session. 


The convention went into executive session at 9:30 
a. m., Friday morning, and the attendance, as on 
Thursday, was much larger than on Tuesday and 
Wednesday. 


The principal feature of this session was an ad- 
dress by Leon D. Nish, secretary of the association, 
and the subject was “Our Own Insurance Depart- 
ment.” Mr. Nish is manager of the Hardware Under- 
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yriters’ Insurance Department of the Illinois Retail 
iJardware Association and he resides in Elgin. 
Fire Insurance Report. 


\t the last meeting of our association, held in Chicago, 
February 13th to 16th, 1912, by a large majority of our 
members present, it was voted to organize an insurance 
jepartment of our association, and the president instructed 
the executive committee to take the matter up and proceed 
with the organization. Immediately after the adjournment 
of the convention, the board of directors instructed the secre- 
tary to collect the necessary data for such insurance depart- 
ment. After canvassing the field very thoroughly, the secre- 
tary presented his report to the committee on May 28, 1912, 
and the plan of providing a place for the exchange of insur- 
ance as provided under the Illinois law which went into 
effect January 1, 1912, was adopted, and the secretary was 
instructed to obtain additional details under the plan and 
furnish them to a meeting which was called for June 11, 
1912, and the plan as outlined was adopted and the following 
resolution appropriating the necessary funds to finance the 
department : 

‘“WuereEAs, At the last annual meeting of this association 
the board of directors of this association were instructed to 
take the necessary action and aid in providing additional 
fire and lightning protection for our members, to further this 
end be it 

“Resolved, That a voucher be issued for $5,000 in favor 
of the advisory committee of subscribers at Hardware Under- 
writers as trustee. Said fund to only be used by said com- 
mittee to pay excess losses of subscribers at Hardware 
Underwriters. Said fund to be deposited in the name of the 
advisory committee as trustees, and dishursements therefrom 
to be only by check, duly signed by the attorney for the 
subscribers, at Hardware Underwriters, and countersigned 
hy some one member of the advisory committee to be desig- 
nated by said committee.” 

At that time the subscribers selected the present advisory 
committee, consisting of William Bittel, chairman; R. L. 
Mason, vice-chairman ; . E. Gnadt, treasurer; G. S. 
McCurdy, C. T. Woodward, L. D. Nish, secretary. Since 
that time the advisory ¢ommittee has had charge of the 
department, has had _ several meetings, and has adopted 
the following rules and regulations covering the department: 
On July 3, 1912, the license and certificate of approval was 
issued by the State of Illinois, and since then we have been 
doing business. 

We have on our books at the present time nearly $300,000 
in insurance. However, the first five months’ business was 
reinsured. At the end of that time we felt as if we could 
with absolute safety carry a portion of this insurance our- 
selves, and since about December 1, 1912, we have carried a 
certain proportion of the risks until now our assets amount 
to $52.00 per $1,000.00 insurance, while the assets as compared 
with some of the old line companies as shown by the report 
in 1911 are as follows: Continental, $17.04; Home, $14.67; 
German-American, $12.00; Queen, $13.58; Hartford, $10.60; 
American-New Jersey, $10.74; Milwaukee Mechanics, $10.43; 
and we feel that our insurance department is in very fine 
shape. We have been very fortunate in the matter of losses, 
having had but one loss which amounted to $7.15, and I 
presume we would not have had this loss but for the ambition 
of our good chairman of the advisory committee. He believes 
in being first in everything; he is the first policy holder in 
our department; he is the first chairman; he has had the 
first fire; and now he is first in the hearts of our members. 


The reports of the committees were next in order 
and the various committees, represented by their re- 
spective heads, gave accounts of their various per- 
formances. 

The legislative committee’s report introduced a 
“Bulk Sales” law which is designed to prevent de- 
frauding of creditors for the sale in bulk of stocks 
purchased on credit. 

Following this report the Question Box was again 
opened and the members spoke upon various matters 
of interest and participated in animated discussion. 

An interesting feature of each day’s proceedings 
was the “Red Spot” which was conducted by a com- 
mittee composed of George Englehardt, Chicago; W. 
H. Hauss, East St. Louis; J. H. Vawter, Salem; E. 
J. Huzgraf, Havanah; Charles Kruse, Richmond; M. 
L. Weaver, Cary; D. M. Norris, Kankakee. 

The closing session of the convention was through- 
out full of interest and value to the members. 
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CONVENTIONALITIES. 

J. Harvey Manny was on hand to greet the many 
friends of the Boynton Furnace Company of Chicago. 

C. J. McGee, Illinois representative of the Channon 
Emery Stove Company of Quincy, Illinois, visited his 
many friends who are delegates. 

Albert W. Littlefield came down from Libertyville, 
Illinois, to talk over the advantages of his trade school 
to the delegates. 

R. J. Schwab & Sons Company, Milwaukee, Wis- 
consin, had an exhibit of their gilt edge furnaces in 
charge of F. H. Wherry. 

The American Wringer Company of New York had 
its popular Chicago representative, Louis Schmetzer, 
on hand to do the entertaining. 

Charles E. Meacham and C. B. Wingfield did the 
honors for the Lovell Manufacturing Company, Erie, 
Pennsylvania, manufacturers of clothes wringers. 


The Engman Mathews Range Company of South 
Bend, Indiana, were on hand, and E. B. Shankle and 
C. B. Britton were showing the merits of the Range 
Eternal. 

The Excelsior Steel Furnace Company, of Chicago, 
had an exhibit of their furnace pipe and furnace sup- 
plies in charge of Charles E. Glessner and Arthur 
B. Glessner. 

The Youngstown Sheet & Tool Company of 
Youngstown, Ohio, had an interesting exhibit of 
their Buckeye fence in charge of J. W. Shaver and 
H. H. Richardson. 

Joseph B. Chandler, one of the most popular sales- 
men in the state of Illinois, was on hand to greet his 
many friends in the interest of the Republic Metal 
Ware Company of Buffalo and Chicago. 

The Globe Stove & Range Company of Kokomo, 
Indiana, were distributing flowers to the ladies during 
the entire convention. They are also distributing very 
useful memorandum books as souvenirs. 

The Milwaukee Grinder & Specialty Company had 
some interesting demonstrations of their grinders 
and special tools in charge of H. W. Beegle of the 
Coulter Beegle Sales Company of Chicago. 

W. H. Greenland (no pun intended) was the real 
representative of the Icy Hot Bottle Company, : Cin- 
cinnati, Ohio, and he always had an interested throng 
at his demonstrations of their vacuum bottles. 

John C. Buckley was extolling the merits of the 
Clark Jewel line of Gas and Gasolene Ranges manu- 
factured by the George M. Clark & Company divi- 
sion of the American Stove Company of Chicago. 


The Elliott Manufacturing Company, Warren, Illi- 
nois, had an exhibit of their tin and galvanized ware 
and showed their new patented dairy pail, the exhibit 
being in charge of S, F. Westcott and William T. 
Fisher. 

The Ringen Stove Company division of the Amer- 
ican Stove Company, Chicago, showed a line of their 
Quick Meal stoves and ranges, gasolene, gas and 
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oil stoves, in charge of F, H. Asthroth and George 
C. Wood. 

The Make-You-Acquainted-committee wore orange 
color badges inscribed “ASK ME, I KNOW HIM,” 
and the committee did considerable beneficial work. 
The committee comprised H. G. Cormick, Centralia ; 
Charles H. Williams, Streator; J. J. Mathews, Mount 
Vernon; Grant W. Porter, Chicago, and R. W. Kim- 
ball, Elgin, Illinois. 

The F. Meyer & Brother Company, manufacturers 
of the Handy Furnace Pipe and fittings and the Meyer 
Furnace, of Peoria, Illinois, had a joint exhibit in 
charge of George Harms, Charles F. Uhlig and 
George Flickinger. 

The large exhibition of stoves and ranges imme- 
diately at the entrance of the exhibition hall was that 
made by the Globe Stove Range Company of Koko- 
mo, Indiana, who were represented by Louis Leu, C. 
Horsman and M, Stane. 

The Champion Stove Company of Cleveland, Ohio, 
had a demonstration showing the simple operation of 
changing the Champion Interchangeable Range from 


coal to gas, and vice versa, in three seconds. This 
demonstration was conducted by August P. Dall- 


mann, C. J. Stratton and F. S. Hawken. 


The parlors of the St. Nicholas Hotel were crowded 
8 p.m. Tuesday, February 18th, when Grant Porter 


a 


made a presentation of a beautiful silver service to 
Secretary Walter Brown and his bride, as a souvenir 





Mrs. Walter H. Brown. 


of the party which comprised the Chicago Special 
train, upon which Mr. and Mrs. Brown started on 
their wedding trip. Mrs. Brown, though overcome 
with surprise, made a magnificent little speech and 
accepted the gift, and everybody wished them god- 
speed on their journey through life together. 

The State Arsenal at Springfield, Illinois, had a 
gala appearance this week. The decorations for the 
Lincoln Banquet, which had been held in the hall a 
few days previously, remained and formed a beauti- 
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ful background to the handsome array of booths jp. 
stalled by the Illinois Retail Hardware Dealers’ 4 
sociation. 


.. 


R. Y. Wallace would have been elected presiden; at 
the convention last week, but for the fact that he 
intends to leave the hardware business and will star; 
poultry raising in a couple of months in Oregon. The 
retail hardware business at 503 Wells street, Chicago, 
will be conducted under the same firm name by the 
father and brother of Mr. Wallace. 


Ambler Holman & Company, 565 West Washing. 
ton Street, Chicago, had an interesting exhibit of the 
tools and machines manufactured by the Ellery Drill 
& Tool Company, Portsmouth, New Hampshire: the 
W. A. Ives Manufacturing Company, Wallingford. 
Connecticut; Van Dorn Manufacturing Company. 
Chicago Heights, Illinois; the Smith & Hemenwa, 
Company, of New York City, and the Eagle Claw 
Wrench Company, of Chicago; their display being in 
charge of Gilbert Samuelson and Frank Milgate. 

The finest equipment and the best trains the Chi- 
cago Retail Hardware Dealers’ Association ever sent 
out of Chicago was the one which left the Illinois 
Central Station at Chicago Monday morning, Febru- 
ary 17th, en route to the state hardware convention at 
Springfield. The train was composed of all new cars, 
and comprised a buffet coach, ordinary day coach, 
reclining chair car for the ladies and a dining car. 
The train sped along evenly and uneventfully, reach- 


Walter H. Brown. 


ing Springfield in a little less than four hours. A 
table d’hote luncheon was served en route, one fea- 
ture of which was that the desert—a tray of imitation 
hardware—was passed around, which comprised pad- 
locks, bolts, gunstocks, pistols, cartridges—all in imi- 
tation of rusted iron, but which proved to be confec- 
tions made of chocolate. The train was in charge of 
the committee of transportation, J. L. Smith and Fred 
Ruhling, assisted by John Schubert and Ed, Sommers 

One of the features of the ride on the special trai! 
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was the reception accorded to the newly elected sec- 
retary of the Chicago Retail Hardware Dealers’ Asso- 
ciation, Walter H. Brown, and his bride, Miss Vina 
Pilon, whom he had Jed to the altar at 7 o’clock the 
same morning, who were going to Springfield to start 
their honeymoon. Many compliments were showered 
on the newly married couple, and when President 
Grant W. Porter suggested taking up a collection to 
purchase a suitable wedding present, everybody sub- 
scribed. 

Booths 104 and 105 were utilized by AMERICAN 
ARTISAN as a rest-room for friends. Besides check- 
ing parcels and baggage, a Bureau of Information 
was furnished and the only telephone in the Exhibi- 
tion Hall was installed 
there for the free use of 
everyone. Needless to 
say, it was. very well 
patronized. One of the 
objects of interest in 
the AMERICAN ARTISAN 
Rest Room was a min- 
iature of Abraham Lin- 
coln’s home, which was 
made from the tin taken 
from the roof of this 
house, in 1904, by J. C. 
Neuman, a prominent 
sheet metal worker and 
tinsmith of Springfield, 
Illinois. This tin had 
been on this building 
over forty years, and 
Mr. Neuman is furnish- 
ing gratis samples of 
the tin which he re- 
moved at the time he re- 
roofed the building in 1904. 

Everybody knows that Harry Cormick, of Cen- 
ralia, Illinois, is a warm member. He gave a dem- 
onstration of it on Wednesday morning, when he was 
compelled to leave the convention room hurriedly and 
remove his coat, which came near being ruined on 
account of the ignition of a box of matches which Mr. 
Cormick carried in his- pocket. It was exciting while 
it lasted, but Mr. Cormick took it good-naturedly. 

H. W. Cushing did the honors for the Supplee 
Hardware Company. of Philadelphia, Pennsylvania, 
and listened to the many words of approbation for the 
Pennsylvania Lawn Mower, which he handles. 

President C. T. Woodward was very much com- 
mended for bringing the larger part of his store force 
from Carlinville, Illinois, on Wednesday evening, to 
visit the exhibition and get information from the 
number of exhibits and place a number of orders. 
The store at Carlinville was closed early in the even- 
ing, to permit his men to reach Springfield in time to 
spend the entire evening at the exhibition. The party 
was composed of the following: C. T. Woodward, 
Carlinville, Illinois; William Walton, head clerk; 
John Brown, second clerk; Eugene Kasten, third 
clerk; William Molandt, gas fitter; Christ Kasten, 


tinner. 


iy weenie 


Miniature of Lincoln 
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SEVENTEENTH ANNUAL CONVENTION OF THE 
MINNESOTA RETAIL HARDWARE 
ASSOCIATION. 


Tuesday, February 18, at the Auditorium at Min- 
neapolis, signaled the opening session of the seven- 
teenth annual convention of the Minnesota Retai! 
Hardware Convention. At 3 o’clock the meeting was 
called to order by President C. H. Casey, with sev- 
eral hundred delegates in attendance, and about one 
thousand delegates were expected before the closing 
of the convention. A notable feature of the meeting 
was the placing of reserved chairs for members who 
had been in the hardware business from thirty to fifty 





Home Exhibited in AMERICAN ARTISAN Rest Room. 
vears. Those on the platform were: W. B. Marr, 
Aitkin; J. P. Port, Parkers Prairie; H. Hauser, Min- 
neapolis, and Amos Markel, Perham. 

The committees were named, including one to nom- 
inate delegates to the National convention. 

The annual reports of the president, secretary and 
treasurer were read, and a report from the delegates 
that visited the last National convention at Detroit 
was made by its chairman, Charles Grill. 

J. W. Morehead of Lexington, Missouri, addressed 
the meeting on behalf of President G. E. Vincent, of 
the University of Minnesota, who was unable to be 
present. 

An informal discussion of matters of interest to 
the members was a part of the session, and H. F. 
Kreuger, Neenah, Wisconsin, delivered an address on 
“Kreugerisms.” 

In the evening there was a discussion of a number 
of recommendations made by President Casey, and a 
discussion of questions of general interest to the trade. 

“Parcel Post’? was a subject of much animated dis- 
cussion during the session in which a number of the 
snembers took part. 

In connection with the convention there: was an 
elaborate exposition of hardware specialties which at- 
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tracted a great many visitors and proved a most prof- 
itable adjunct to the meeting. 

Another enjoyable feature of the convention was a 
band concert each evening. Other entertainment fea- 
tures were provided which were very much enjoyed 
by the members and guests. 





SECRETARIES OF RETAIL HARDWARE ASSO- 
CIATIONS—DATES AND PLACES OF 
1913 CONVENTIONS. 





Ohio Retail Hardware Association—James B. Carson, 
Dayton. February 25, 26, 27, 28, 1918. At Columbus. 

Iowa Retail Hardware Association—A. R. Sale, Mason 
City. February 25, 26, 27, 28, 1913. At Des Moines. 

New England—Ralph W. Richards, Boston. February 
25, 26, 27, 1913.. At Springfield, Massachusetts. 

South Dakota Retail Hardware Association—E. C. War- 
ren, Pierre. March 4, 5, 6, 1918. At Huron. 

Florida Retail Hardware Association—W. K. Jackson, 
Lakeland, March 17, 18, 1913. At St. Augustine. 

National Retail Hardware Association—M. L. Corey, 
Argos. Indiana. March 18, 19, 20, 1913. At Jacksonville, 
Florida. 

Arkansas Retail Hardware Association—Grover T. Owen, 
Little Rock, Arkansas. May 13, 14, 15, 1913. At Little Rock. 

Carolinas Retail Hardware Association—T. W. Dixon, 
Charlotte, North Carolina. July 8, 9, 10, 11, 1913. At Rich- 
mond, Virginia. 





FIFTEENTH ANNUAL CONVENTION OF THE 
IOWA HARDWARE ASSOCIATION. 





The annual gathering of Iowa hardware people is 
slated for February 25-26-27-28 at the Coliseum in 
Des Moines, the convention sessions being held in 
the large drill hall and the exhibit in the main arena 
of this immense building, running from street to street, 
280 feet in depth, 180 in width. There are 135 ex- 
hibit booths, and nearly everything is leased ten days 
before the opening of the Hardware Show. Each 
evening of the exhibit a grand concert by a full band 
will be an attraction, but only hardware people and 
their guests will be admitted to the exhibit. 

The Question Box or Members’ Round Table is 
the feature of the convention, in charge of L. C. Ab- 
bott of Marshalltown, F. R. Currie of Mason City, 
and F. W. Woodruff of Correctionville. The secre- 
tary reports an unusual interest in the filing of topics 
for discussion. These are sent in by members and 
placed in the hands of the committeee weeks before 
the convention. 

Among the leading hardware headlights and search- 
lights will be found M. D. Hussie of Omaha, Ne- 
braska, representing the N. R. H. A., W. D. Taylor, 
president of the N. H. A., of Cleveland, Ohio; C. M. 
Johnson of Rush City, Minnesota, and L. C. Abbott, 
president of the N. R. H. A. Other prominent speak- 
ers will be Mayor Hanna of Des Moines and State 
Fire Marshal Ole O. Roe. 

Each session will be opened with music in charge 
of Henry’s Orchestra, and music of many kinds is 
promised for every minute of each session. 

The special feature of the four days’ convention 
will be the tenth annual convention of the Iowa Hard- 
ware Mutual. A review of the year’s work and elec- 
tion of officers by the policyholders will be among the 
details. President Abbott will preside during this 
session. The secretary reports a preconvention en- 


rollment of 350, which will doubtless be doubled py 
the dates of the convention. 

All banquets and theater parties are eliminated {roy 
the regular program of the convention. It is thought 
that the convention sessions and the exihibit, a; 
planned, will afford ample entertainment for all who 
attend the convention, and in this way the intcreg 
will not be dissipated, so far as the program com. 
mittee can control. 

A fine program has been issued, which contains a 
list of exhibitors, officers of the association, and hotels. 





~~ 


THE FIFTEENTH ANNUAL CONVENTION oF 
THE TEXAS HARDWARE AND IMPLE- 
MENT ASSOCIATION. 


The Texas Hardware & Implement Association met 
in its fifteenth annual convention in the Fair Grounds 
Coliseum at Dallas, on February rith, 12th and 13th. 
The meeting was characterized by a full attendance 
and much enthusiasm on the part of the members. 
The principal feature of the gathering was a display 
of hardware, implements and vehicles that has never 
been surpassed in the history of the organization. 

The first session of the convention began at 10 
a.. m., on Tuesday, February 1th. President 
J. O. Turner, of Hillsboro, presided. He introduced 
Mayor W. M. Holland, of Dallas, who welcomed the 
convention on the behalf of the city in most hearty 
way. Mayor Holland was followed by C. W. Padgitt, 
president of the Dallas Implement, Machinery & Ve- 
hicle Club, who extended a welcome from the imple- 
ment and machinery men of the city. W. M. Glenn, 
of Lufkin, responded to both addresses. 

President Turner introduced a number of visitors, 
among whom were members of kindred associations 
from the various states. 

The opening session was devoted to the transaction 
of routine business and the introduction of various 
topics for discussion. 

TUESDAY AFTERNOON SESSION. 

The convention reassembled at 2 p. m., and 
the first order of business was the announcement of 
the following committees : 

Nominating—T. H. Shrive, of Vernon; Charles B. 
Smith, of Belton; W. N. Glenn, of Lufkin; J. D. 
Carroll and W. D. Lucas, of Quanah. 

Necrology—S. J. Kenerly, of Janesville, chairman: 
J. R. Collins, of Sherman, and J. S. Hancock, of 
Paris. 

Resolution—G. S. Collins, of Greenville, chairman; 
A. C. Tucker, of Teague. 

The question box, conducted by Henry Meade, of 
Wichita, Kansas, was next in order, and a lively 
discussion upon various important topics to the retail 
hardware dealers were reviewed. One of the ques- 
tions which awakened the liveliest interest was 
whether or not the retail hardware dealer should han 
dle automobiles. Experiences and conclusions were 
recited by the members, and it was the general impres 
sion that automobiles were not a money-making ven- 
ture in the retail line. Some dealers had made money 
in that line, but others had found automobiles a poor 
investment. Under the head of reports of officers 
President Turner read his annual address. 
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President Turner’s Address. 


| welcome you to our fifteenth annual convention and 
trust that each ‘of you will enjoy these meetings, and that 
this convention will be instructive and profitable, and, to 
make it such, I ask you to be here promptly at each session 
and take part in discussing the different subjects outlined in 
our program. To exchange ideas in the modern business 
knowledge, including the cost of doing business, systems, 
economy and salesmanship, are the keynotes of success. The 
National Federation, the Retail Implement and Vehicle Deal- 
ers’ Association, and the National Retail Hardware Dealers’ 
Association, which are composed of the several state asso- 
ciations, stand today and have always stood for the best 
interests and welfare of the retail dealer. Our associations 
should give every assistance and support possible to the 
National Federation, which is always on the watch and ready 
to represent us in any grievance we may have. 

We are glad to have the manufacturers and jobbers 
advise and co-operate with us, for our interests are mutual. 
The trade papers are due thanks for the interest they have 
taken in our behalf on subjects that confront the merchant. 

The traveling men come to us with enthusiasm and 
advice, and are always ready to aid us with the sales of the 
goods we purchase. Be courteous and give them as much of 
your time as you can, and you will find them to be valuable 
friends. The organization of local clubs will greatly help to 
remedy many trade evils. 

Our worthy secretary, Henry Marti, has a hard place to 
fill and needs the co-operation of every member. He has 
done himself credit and the association realizes his efficiency. 


Following the president’s address the secretary, 
Henry Marti, made his annual report, which showed 
the membership and financial conditions of the asso- 
ciation to be eminently satisfactory. 

Parcel Post. 

The feature of the afternoon session was the ad- 
dress of Harry Mead of Wichita, Kan.,-on “The Re- 
tail Dealer and the Parcel Post.” Mr. Mead operates 
a chain of hardware stores in Kansas and Oklahoma, 
and he is a member and was one of the founders of 
the National Cost Educational Association. He began 
by saying that the parcel post law is here to stay, that 
the Government will extend the scope of it rather than 
contract it, and that it will be the part of wisdom for 
the retailer to make up his mind right away what he 
is going to do about it: 

It is a buzzsaw, and you cannot fight it successfully, but 
if we will only let it, I believe it will make better mer- 
chants out of us, and at the same time broaden our ideas and 
extend our human sympathies. We always have to enlarge 
our powers in order to convert a calamity into a blessing, 
the blessing being in such enlargement. 

_It is up to us to secure the confidence of our customers, 
satisfy them that we are on the square, and will give them 
as much for their money as they can get elsewhere, and that 
we are willing, moreover, to help them in every way. The 
commercial clubs of the towns must enlarge themselves and 
take the farmers in as members, employ experts to show the 
farmers how to put into practice better methods of farming 
than they are now following, assist them in obtaining the best 
seeds. We have all along been striving to induce them to 
use better agricultural implements. There has been a direct 
profit in that to us. Now we must be as diligent in induc- 
ing them to use better seeds and to adopt better methods 
of culture for an indirect profit. Improved machinery is all 
right, but improved agriculture is better. We have put too 
much stress on improved machinery and not enough on in- 
creased production and the conservation of the soil. The 
land does not belong to us; it belongs to our children, and 
the question is, in what condition are we going to pass it 
down to them? 

_ Getting back to the store, we will have to make better 
displays of our goods, educate our salesmen and in the mean- 
time learn more about the mercantile business ourselves than 
we have heretofore thought it necessary to know, and become 
better credit men, so that we can offer the farmer the advan- 
tage of our credit department. The parcel post law, if prop- 
erly used, ought to bring the people of the towns and the 
country closer together, with the result of broadening the 
town people and bringing about improved social conditions 
ior the country people, and greatly increasing the production 
of the land 


Mr. Mead concluded his address with a reference 
to the cost of doing business, which proved to be of 
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such interest to his hearers that they kept him on 
the floor for some time answering questions. He 
struck them as an expert in this matter, and they were 
disposed to learn what they could from him, and he 
proved to be a very cheerful teacher. 

Mr. Mead was followed by E. W. McCullough of 
Chicago, secretary of the National Implement & Ve- 
hicle Manufacturers’ Association, on “Local Clubs 
and Cost of Accounting.” 

Election of Officers. 

At the Wednesday’s session the following officers 
were elected: President, W. B. Howell, Waxahachie: 
Vice President, W. M. Glenn, Lufkin. Directors— 
J. D. Carroll, Quanah; J. A. Johnson, Midland ; Oscar 
J. Rea, Clifton; S. T. Harrison, Memphis; S. E. 
Tucker, Teague; A. R. Clay, Moody; C. J. Vivroux, 
Seguin. 

On Thursday the following resolutions were 
adopted : 


WuHereas, The Texas Hardware & Implement Associa- 
tion, and the individual membership thereof, are deeply 
sensible of the urgent and pressing need for a revision of 
our antiquated and obsolescent banking, credit and accuracy 
system; and 

WuHereas, The President of the United States will sub- 
mit this question to the special session of Congress which 
he will call, to be considered along with the tariff question; 
and 

Wuereas, The past history of tariff revision, with down- 
ward tendencies, has proved that financial stringency 
brought by special interests for obvious purposes, generally 
follows, therefore be it 

Resolved, By the Texas Hardware & Implement Asso- 
ciation in convention assembled in the City of Dallas, Texas, 
that we earnestly call upon the Congress that the momen- 
tary question be taken up for consideration during the first 
days of the said special session and an adequate revision 
made at the earliest possbile moment that financial strin- 
gency or actual panic, likely to occur from any cause what- 
soever, may be obviated and averted and the business inter- 
ests spared from the resultant disaster; and be it further 

Resolved, That a copy of this resolution be forwarded 
by the secretary to President-Elect Woodrow Wilson, Demo- 
cratic Leader Oscar Underwood, chairman of the banking 
and currency committee, Carter Glass, and the individual 
members of the Texas delegation in Congress. 


Other resolutions indorsed the work and aims of 
the National bodies with which the Texas Association 
is affiliated and the bill before Congress providing 
one-cent letter postage. 


oe 


COLORADO HARDWARE ASSOCIATION IN 
ANNUAL CONVENTION AT PUEBLO. 





The eleventh annual convention of the Colorado 
Retail Hardware & Implement Dealers’ Association 
was called to order at Pueblo, Tuesday morning, Feb- 
ruary 18th, at the Congress Hotel. President J. F. 
Jones, of Denver, delivered his annual address, which 
reviewed the work of the last year, and was fruitful 
of suggestions and advice for the coming year. 

Addresses of welcome were delivered by T. C. Mc- 
Carty and former Governor Alva Adams. Responses 
were made by J. F. Lowell of Colorado Springs, W. S. 
Cox of Silver City, New Mexico, and Mr. Brown of 
Rawlins, Wyoming. The president’s report and the 
other officers took up most of the opening session. 

The meeting was augmented very largely by the 
efforts of the railroad men of the city, among whom 
were R. S. Ruble, of the Union Pacific; F. A. Wad- 
leigh, Denver & Rio Grande; T. S. Rattle, Chicago & 
Northwestern; J. P. Hall, Santa Fe; Erwin. Tears, 
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New York Central; L. P. French, publisher of the 
Rocky Mountain Guide; G. W. Martin, Rock Island, 
and T. E. Fisher, Colorado & Southern. All agreed 
that they would send large quantities of their best 
literature on Colorado to their Eastern agents with 
instructions to have copies delivered to all hardware 
dealers. 

The morning session teemed with interesting fea- 
tures and was enlivened by music. It was a closed 
session embracing discussion of association matters 
and fraternal intercourse. 


Wednesday’s Session. 

The convention was called to order at 9 a. m. by 
President Jones and addresses were delivered by R. 
W. Shapleigh and Richard Taylor of St. Louis, Mis- 
souri; George Holmes of Pueblo, Colorado, and H. J. 
Thomas of Denver, Colorado. 

The Question Box was an interesting feature in 
which many of the members took part. 

Thursday’s Session. 

Thursday’s session, which was open, began at 9 
a. m., with an address on “Present Day Hardware 
Problems—by Meeting Competition,” by Mr. Roy F. 
Soule. 

Discussions followed and the Question Box was 
resumed. 

In the afternoon unfinished business, reports of 
committees and election of officers concluded the 
Lusiness of the meeting. 

ADDRESS OF WELCOME BY J. F. T. O’CON- 
NOR AT NORTH DAKOTA HARDWARE 
MEN’S CONVENTION. 





The address which follows was delivered by Mr. 
J. F. O’Connor of Grand Forks, North Dakota, at 
the convention of the North Dakota Hardware Men’s 
Association at Grand Forks, February 12th: 


Mr. President and Gentlemen of the Hardware Men’s Asso- 
ciation of North Dakota: 
“Be not forgetful to entertain strangers, for thereby 
some have entertained angels unawares.”’—Hebrews XIII, 
New Testament. 


It is my pleasure this afternoon to welcome you to Grand 
Forks on behalf of Mayor M. F. Murphy. Mr. Murphy re- 
grets his absence at this time and you no doubt regret it as 
the pleasant task of welcoming you has fallen to inferior 
hands. It is so seldom that our Mayor lays aside the burden 
of business and the responsibilities of the executive office 
that I am sure, in his excusable absence and his merited short 
vacation, you will accept and remember the welcome to his 
household and forget the inflection his servant brings. I 
fain would call you strangers. Sometimes that word has a 
double meaning. Let me illustrate. One morning one of the 
prominent business men met his neighbor as he was leaving 
his home and saluted him as follows: “TI noticed a light 
burning in your bedroom this morning rather early. Wasn’t 
that a little strange?” “No, sir,” replied his neighbor with a 
broad smile. “That was a little stranger.” Technically speak- 
ing, you are perhaps strangers. Broadly speaking, no North 
Dakotan is a stranger to another North Dakotan. 


CITY GATES OPEN WIDE. 


Today, then, the gates of our city open wide, and we 
greet you at this your annual convention. We are honored 
by your presence and we rejoice that you have accepted the 
city’s invitation to hold your convention here. Kindly regard 
our city as one great household. The artist’s brush may have 
decorated some rooms more beautifully than others, but the 
clarion tones of welcome ring sweet and clear from every 
corner and every crevice. Will you pardon a personal experi- 
ence? Some years ago an old gentleman farmer who had 
come to the territory of Dakota with my father, stopped me 


and invited me to visit his farm. I-shall never forget what 
he said. “We ain’t got much out there, but you are welcome 
to what we have.” 

Our city must suffer in comparison with some of the 
greater metropolises of the United States, but such a com. 
parison is unfair as a comparison between Grand Forks and 
a smaller town in our state would be unfair. We are not 
envious of the great cities which dot the American conti. 
nent from San Francisco to New York which speak the prog- 
ress and mark the advancement of a mighty nation. We re- 
joice in their growth; we hold their prosperity as an evidence 
of commercial supremacy, Each state and each city has its 
own problems, its own ideals and its own methods, 


TAKE PRIDE IN THE CITY. 


Those of us who claim Grand Forks as our home pro- 
claim it so with pardonable pride. Your exclamations oj 
surprise at the many evidences of growth and prosperity of 
our city are not mere perfunctory expressions, I take it, but 
are as sincere as our welcome is genuine. Why should we 
not unbar our gates and bid you welcome to the splendors 
within? You have helped us make our city what it is. With- 
in the memory of the youngest of us pastures and crooked 
pathways and log cabins marked the outline, the beginning 
of our modern city of today. It seems as if the magician’s 
lamp had been waved above the spot where we stand today. 

GROWTH OF THE, CITY. 

Let us briefly summarize in figures what you see about 
you: An increase in population from 1900 to 1910 of 63 per 
cent, giving us today approximately 14,500 people. There are 
2,489 children in the public schools. The high school en- 
rollment is 420, the largest in the state. Six school buildings, 
representing $400,000, with grounds and equipment repre- 
senting $300,000, making a total valuation of $700,000. Our 
paving, supported by a 6-inch concrete base, if continued in 
a straight line, would reach fifteen miles into the country and 
cost $750,000. Our city parks aggregate 212 acres and are 
valued at $70,000. The value of the public buildings and 
works owned by the city, including the city hall, two fire halls, 
filter plant, pumping station, the lighting system, bridges, hay 
and wood market, and the detention hospital, is estimated at 
$450,000. The estimated valuation of all real estate within the 
city limits is approximately $15,000,000. Our banking facili- 
ties would do credit to a city twice our size. The call for 
bank statements on February 4th showed the total capital, 
surplus and deposits of our banking institutions in this city 
on that day to be $4,404,623, and on February 2d the bank 
clearings of Grand Forks showed the amount of business done 
on that day to have been $95,066.33. I call your attention to 
the fact that January and February are not regarded as big 
business months. 

A MOST HEARTY WELCOME, 


It would be selfish as well as unjust—both sins foreign to 
Dakota soil—to withhold the credit due you for helping this 
city to be what it is. Tall brick business buildings, beautiful 
schools and churches, unrivaled in architecture, stand as a 
tribute to the work of the pioneers who had faith in the 
brown burnt prairies, who saw in the great expanse of fertile 
soil, having followed the golden pathway of the setting sun, 
a challenge to the best impulses of nature, and, finally, mag- 
nificently rewarded in turn erected large business blocks and 
forgot not the erection of temples to the Giver of all things. 

We want you to stay with us as long as you can. We 
hope you will stay forever. We shall not be like the hotel 
keeper in the small town who had one guest one cold win- 
ter’s night. The guest insisted upon getting up in time to 
catch the 4:30 train in the morning. The good inn-keeper and 
his wife had no alarm clock and seldom arose before noon 
The inn-keeper stayed up all night, after great hardship, and 
finally at 4 o’clock in the morning triumphantly marched to 
his guest’s room and informed him that it was time to get 
up. The guest asked him if it was cold outside. He said 
it was. He asked him what time it was and the inn-keeper 
told him it was 4 o’clock. The guest yawned, stretched him- 
self, turned over in bed and said, “Guess I’ll wait until to- 
night,” and the inn-keeper informed him that he would get 
right up and take that train. 

We are not like the inn-keeper. You can oversleep. You 
can sleep the sleep of Rip Van Winkle and we shall not 
disturb you. We want you to share our prosperity and to 
share the many good things you find within our city. We 
need you to help us make Grand Forks a better city. Cities 
are not so bad as they are painted. I believe it was the poet 
oti who said: “God the first garden made, the first city, 

ain.” 
INCIDENT OF NEW YORK VISIT. 


A few years ago it was my pleasure to represent the 
governor of this state at a banquet in New York City. I 
shall never forget one part of Mayor Gaynor’s speech wel- 
coming the guests, in which he said: “New York is not such 
a bad place as some people would have you believe. It is not 
so bad as the papers indicate. The newspapers paint and 
emphasize only the red passions and crimes of mankind and 
pass over in silence all that is beautiful. Human nature is 
not perfect, and where you have three and one-half million 
people as closely associated as are the people of New York 
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City, you must expect the best we can and we want those 
who come to live in New York to help us make it a better 
city.’ That is the way we feel to those who come to live in 
Grand Forks. —~ 

Before I close I hope you will pardon me if I turn aside 
from my theme to express a thought which swells in my 
breast, and I am sure in the breast of every man here. I feel 
that all over this land today where Americans are gathered 
in conventions for whatever purpose the historical signifi- 
cance of the day should not be overlooked. One hundred and 
four years ago there arose from the plains of the West 
America’s greatest man, who answered the sneers of Europe 
and proved to the world that democratic institutions could 
live, the emancipator, the savior of the Union—Abraham 
Lincoln. 

In conclusion, I welcome you to Grand Forks in the name 
of Mayor M. F. Murphy. I welcome you and assure you 
that yours is the city. I feel both pleasure and profit will! 
mark the deliberations of your convention. In closing, a line 
from Pope comes to mind: 

“True friendship’s laws are by this rule exprest, 

Welcome the coming and speed the parting guest.” 
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A COMBINATION GAS MACHINE AND 
REGULATOR. 





The Detroit Combination Gas Machine and Auto- 
matic Mixing Regulator, manufactured by the Detroit 
Heating & Lighting Company, 520 Wight street, De- 
troit, Michigan, is an excellent example of what can 
be accomplished in the direction of furnishing “better 
light for the home.” It is a device that will be found of 
infinite value to dwellers in rural or suburban com- 
munities. It provides a complete gas plant for the 
home; it is comparatively inexpensive, substantial in 
construction, and very easy of operation. It is ab- 
solutely safe and is capable of furnishing all the light 
that is necessary and sufficient fuel for cooking 
and heating water for bath and laundry purposes. The 
cost of using this machine is far below that of the or- 
dinary lighting and heating apparatus, and the results 
obtained are far superior. 

The-Combination Mixing Regulator is said by its 
manufacturers to be a Governor of Quality, and the 
only gas machine that will automatically deliver a 
uniform quality of gas at all times in a proportion 
of 85 per cent air to 15 per cent gasolene vapor. 
Furthermore, it is absolutely smokeless and performs 
suitably all purposes common to city coal gas. This 
gas machine will be found an excellent article for 
dealers to handle, as it at once commands the atten- 
tion of people and is a ready selling utility. 

Circulars, catalogues and all information appertain- 
ing to its various features will be promptly forwarded 
to all dealers. Mention of AMERICAN ARTISAN is re- 
quested when writing. 

AMERICAN HARDWARE MANUFACTURERS’ 
ASSOCIATION TURNS DOWN SELLING 
POLICY. 





At a meeting of the executive committee of the 
American Hardware Manufacturers’ Association held 
last week in New York City the resolution adopted by 
representatives of the National Hardware Association 
and National Retail Hardware Association, at the con- 
ference in Chicago, December 9 and 10, 1912, was 
taken up for consideration. The resolution was as 
follows: 

“That we-assume, as distributors, wholesale and 
retail, that the prices made by catalogue and mail 
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order houses are those at which manufacturers are 
willing that their goods are to be sold to the con- 
sumer, and that we feel that it is only just and proper 
that those who distribute to the consumer for the 
manufacturer shall be remunerated for the service 
rendered.” 

After much deliberation the manufacturers’ com- 
mittee decided that it could not indorse the resolution, 
for the reason that the American Hardware Manufac- 
turers’ Association has never authorized its executive 
committee to commit the association to any policy that 
would involve the selling methods of its members. 

The resolution will be submitted for considera- 
tion to the entire membership at the semi-annual con- 
vention to be held at Mobile, Alabama, May 6 to 8, 
in conjunction with the annual gathering of the South- 
ern Hardware Jobbers’ Association. 





i ae 


PRESIDENT HUSSIE APPRECIATED. 


To AMERICAN ARTISAN: 

I have just received from Moline, Illinois, a letter 
which reads as follows: “It affords us—The Tri- 
City Sheet Metal Contractors’ Association, pleasure to 
send to you the enclosed, as, in some measure, a token 
of the esteem in which you are held by us, and also 
as a memento of our enjoyment at our annual ban- 
quet, January roth, 1913. With best wishes for your 
larger usefulness and success.” 

Tri-City Metal Contractors’ Association. 

B. F. Stow, Chairman, Moline, Illinois. 

Phil Wilcher, Rock Island, Illinois. 

Edward Plowe, Davenport, Lowa. 

The enclosed proved to be a handsome watch fob 
and gold locket, bearing on one side my monogram, 
and on the reverse side “Tri-City S. M. C. Assn. Jan. 
10, 1913.” 

I feel much gratified over this token of esteem from 
the hustlers of the Tri-City Local, and I assure you 
that I shall treasure it as one of my most valuable 
possessions. 

Yours truly, 
Jno. H. Hussir. 

Omaha, Nebraska, February 19, 1913. 

SRS ND 
OBITUARY. 
Henry imbus. 

Henry Imbus, founder of the Imbus Stove Com- 
pany, Cincinnati, Ohio, passed out of life at his home 
in that city February 7, at the age of 65 years. 

Mr. Imbus was distinguished as a musician and was 
the organizer of the Cecilian Men’s Choir. He was 
also identified with building interests and at one time 
was president of the Crown & Senate Building Asso- 
ciation. 

His sons, Joseph H. and Edward B., will continue 
the business. He is survived also by his sons William 
H. and Harry J. Imbus, who are in business in New 
Orleans, Louisiana; A. E. Imbus, of the Philip Carey 
Manufacturing Company, Cincinnati, and Misses 
Clara and Bertha Imbus. 
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Heating and Ventilating 


Notes and Treatises on Pertinent Subjects 








DESIGN OF INDIRECT HEATING SYSTEMS. 


At the annual meeting of the American Society of 
Heating and Ventilating, which took place in New 
York City January 21-3, Frank L. Busey and Willis 
H. Carrier, Chief Engineer of the Buffalo Forge 
Company, Buffalo, New York, presented a very inter- 
esting and thoroughly practical plan for designing 
indirect heating systems so as to attain maximum 


economy in operation. Their address follows: 


The subject of loss of pressure due to frictional resistance 
to the passage of air used for heating and ventilating pur- 
poses through heaters and piping or conduits is one that has 
received considerable attention on the part of many of those 
directly interested in this phase of engineering. On the other 
hand, there are many of those engaged in the installation of 
such apparatus who do not have a clear conception of the prin- 
ciples or relations involved or of their practical importance. 

Heretofore the principal object striven for in making a 
heating and ventilating layout has been the attainment of the 
desired or specified results—generally at the lowest possible 
outlay for initial cost, and with but little or often no thought 
as to the future yearly outlay, either for power cost or for in- 
terest and depreciation loss. This utter ignoring of the eco- 
nomic results or economical operation possible in a properly 
designed apparatus frequently results in excessive frictional 
losses and consequent high yearly costs for power at the fan. 

It will be the object of the present paper to show that 
there is a definite relation between the cost of power and the 
cost of the apparatus, and to determine what ratio between 
these two factors will insure the lowest practical yearly out- 
lay to cover the cost of power, as well as an allowance on the 
cost of the installation to care for interest and depreciation. 
It may be shown that, according to present practice, the veloci- 
ties used are entirely too high for economical results. 

There are two power requirements to be met at the fan 
of a fan-heating system, one due to maintaining the required 
velocity head and the other depending on the loss in pressure 
due to the frictional resistance of the system. The first item 
is fixed when the velocities through the system are decided 
upon. The second item or requirement is due to two sources, 

the piping and ducts of the distributing system. These are 
two separate sources of pressure loss, and either one may be 
studied independently of the other and changes made, as one 
does not necessarily affect the other. Inasmuch as with a 
constant air quantity the friction loss varies as the square of 
the velocities of the air through the heater or ducts, it is seen 
that the resistance due to velocity is the factor to be consid- 


ered in calculations relating to this subject. 
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Although at the present time we have reliable data as to 
the rate of heat transmission under various conditions and al- 
so on the frictional resistance of heaters at different velocities, 
we have no rational basis for determining what velocities 
should be used from the standpoint of operating economy. 
That is a minimum of combined cost of maintenance and of 
power. At present the practice is to assume fan pressure ar- 
bitrarily, at say, 4%, % or 1 oz., and proportion the apparatus 
accordingly, so that the total pressure will not exceed the op- 
erating pressure at the fan. This is a good engineering basis 
for obtaining results, without respect to operating economy, 
and such a basis—now in general use by fan manufacturers— 
was first fully described in the treatise, “Heating and Ventil- 
ating,” issued by the Buffalo Forge Company, in 1908. 

FRICTIONAL RESISTANCE OF HEATERS. 


The frictional resistance of various pipe heaters will not 
vary greatly, except as may be due to difference in the spac- 


ing. Based on experimental date the most efficient spacing of 
staggered pipes seems to be where the distance between two 
consecutive pipes in a row is exactly equal to the diameter of 
the pipe, as shown by the accompanying sketch. 
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Cost of Power per Horse Power Year-Dollars 
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Periods of Operation in Months at 12 Hours a day 


Fig. 1.—Cost of Power per Horsepower-Year at Various Prices 
for Power and Periods of Operation. 


In general the law seems to hold that the rate of heat 
transmission varies with the frictional resistance of the heat- 
er. The relative efficiency of two heaters should be based on 
the rate of heat transmission under identical temperature con- 
ditions and with equal pressure losses in forcing the air 
through the heater, and not upon the so-called velocity through 
the clear area, which is more or less of a hypothetical quan- 
tity. 

r 
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Cost per Horse Power Year-Dollars 


Fig. 2.—Maximum Economical Velocity for Different Costs of 
Power, Allowing 15 Per Cent on Cost of Heater 
for Interest and Depreciation. 


_ The limiting factors for such an installation, from an en- 
gineering standpoint, are speeds for the fan and engine that 
will be satisfactory from a mechanical standpoint, and suita- 
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pility of the plant in reference to noise and_vibration—de- 
pending on the velocity of pressure carried. The question as 
to what amount of noise or vibration can be allowed depends 
on the location of the apparatus and on the character of the 
building. For instance, in the case of a school or auditorium, 
if the apparatus is located in the basement, a limited amount 
of noise might not be as objectionable as if the fan was in 
quarters adjoining, or above a room used by the occupants of 
the building. In such a case the pressure at the fan should be 


Cost per Horse Power Year-Dollars 


Fig. 3—Maximum Economical Velocity for Different Costs of 
Power, Allowing 25 Per Cent on Cost of Heater 
for Interest and Depreciation. 


limited to % to % oz., depending on the circumstances. On 
the other hand, where a fan is installed in a shop or factory, 
noise and vibration may become a matter of secondary con- 
sideration, and a pressure at the fan of one ounce or more 
allowed. 

Instances have been called to the writer’s attention where 
makers of heating apparatus, either through ignorance or wil- 
ful intention to mislead, have assumed a velocity through a 
six-section heater of 1,500 ft. per minute, running the fan at 
% oz., Or approximately 1 in. static pressure. The pipe re- 
sistance was probably not less than % to % in., leaving from 
% to % in. for the resistance of the heater, whereas the ac- 
tual resistance through the heater at the assumed velocity 
would be about 1.3 in.. This means that the fan would actual- 
ly be handling under these conditions from 70 to 80 per cent. 
of the amount of air specified. In other words, the effective 
heating capacity of the apparatus would be only from 70 to 
84 per cent. of the capacity represented. 


(To be Concluded in March Ist Issue.) 
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WALL REGISTERS OF ESTABLISHED WORTH 








The wall registers manufactured by the Symonds 
Register Company, 1102-4 Madison Street, St. Louis, 
Missouri, have a standing among dealers and users 
that has been maintained for many years. They are 
artistic in design and durably constructed of the best 
material obtainable. They are made with single or 
double pipe and fittings for either. The company 
will send catalogue and all particulars upon applica- 
tion by letter. Mention of AMERICAN ARTISAN when 


writing is requested. 
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FURNACES AND HEATERS THAT ATTRACT 
PURCHASERS. 





The Hero furnaces and heaters, manufactured by 
the Charles Smith Company, 57 West Lake Street, 
Chicago, is a line that will impress any dealer as being 
of the highest class and possessed of features that 
will attract purchasers. The Enlarged Hero is a fur- 
nace in which is exemplified the acme of excellence in 
furnace building. It takes its name from an increase 
in the size of its casing to give a larger supply of air, 
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a feature demanded by buyers. It has also the Geyser 
Water Attachment, the latest of the many hot water 
heaters manufactured by this company. 

Smith’s Hero Ventilating School Room Heater, for 
churches, halls, stores and other public edifices, is a 
widely known and very popular utility. It is just the 
thing for country school houses. Dealers will find it 
to their interest to write for the Charles Smith Com- 
pany’s catalogue; and they will insure for themselves 
the thanks of AMERICAN ARTISAN by a few words of 


mention. 
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THE “HUB” GAS=-TIGHT HEATER. 








Many valuable features are presented in the Hub 
Gas Tight Heater, manufactured by the Smith & 
Anthony Co., 52-54 Union Street, Boston, Massachu- 
setts, which, it is said, offer dealers an exceptional 
opportunity for increasing business. The Hub Gas 
Tight Heater is made of cast iron throughout, the 
outside of the casing being made of heavy galvanized 
iron. The radiator is equipped with a long, continuous 








The “Hub” Gas-Tight Heater. 


return flue, and there are projections on the upper half 
which greatly extend the total fire surfaces. 

A single cup joint connects the upper and lower halt 
and it is said that this cup joint is absolutely non- 
leaking. A patented casing ring, having a wide top, 
compels all the incoming cold air to pass over the 
heating surfaces, and it is asserted that division plates 
on the radiator act as positive flues to force the heat 
to distant parts of the building. 
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SELF=-LUBRICATING VENTILATORS. 

Steady, sure ventilation is assured by the Wash- 
burne Patent Self-Lubricating Rotary Screw Ven- 
tilator, manufactured by E. G. Washburne & Co., 317 
Fulton Street, New York. The operation of this 
ventilator is so easy that the slightest breath of air 
will cause the head to revolve, and with revolution a 
volume of air is drawn out. It is built upon compact 
lines and of the best material. Prices will be quoted 
and all desired information furnished upon applica- 
tion. When writing kindly accord mention to 


AMERICAN ARTISAN. 
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Practical Helps For The Tinsmith 


A Department Devoted to the Problems of the Tinshop 
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PATTERN FOR A Y BRANCH DEVELOPED BY from these points draw lines to apex A. Then these 


RADIAL LINES. 
C. KERSTEIN, BROOKLYN, NEW YORK. 

Replying to the query of W. H. Winan of Win- 
chester, Kentucky, who asks for the patterns for a 
Y branch developed by radial lines, the accompanying 
drawing shows the prongs of the branch treated as 
frustums of a scalene cone. 

Commence by drawing the base line H-E, then with 
a as center and radius equal to the diameter of the 
main pipe, draw the semicircle F. 

Also, in its proper location from the main pipe, 


draw the semicircle G equal to the diameter of the 
branch pipes. Erect a perpendicular line from e. 
Then from a, draw the center line of the prong to 
the desired angle (in this case at an angle of 45°), 
and where this line intersects the line e d, draw the 
horizontal line B C, making B d C equal to f e g in G. 

Now draw lines from D to B and E to C until they 
meet at the apex A. From A drop a vertical line 
to the base line, obtaining point H. Then divide F 
into equal spaces, as shown, and connect these points 
with H. 

Now with H as center and radii equal to H-2-3-4-5 
and 6 draw arcs intersecting the base line D E, and 





lines are the true lengths of similar numbered line, 
in plan. The miter line a”, a, 4 is next drawn a 
right angles to D E. 


Where the lines H 6 and H § in plan intersect the 
line a 4, establish points b and c. Now with H as 
center and radius equal to H b and H ec, draw arcs 
intersecting the base line D E as b’ ec’. From b’ ¢’ 
erect vertical lines intersecting similar numbered lines 
in elevation at b” and c”, which are then the true 
lengths of H b and H c in plan. 

As the true lengths of the various lines have been 
found, the pattern is obtained by using H as center 





and with radii equal to A 1’, 2’, 3’, etc., drawing arcs 
indefinitely. With the dividers set to one of the 
spaces on the semicircle F start at 1° and step from 
one arc to another until the point 7° is established. 
Draw lines from these points to A. 

Now with A as center, using a” b” c” as radius, 
draw arcs intersecting similar numbered lines in pat- 
tern. 

In a similar manner draw arcs from the various 
points on B d C intersecting similar numbered lines in 
pattern. A line drawn through these points estab- 
lished completes the pattern for the prong. No pat- 
tern is required for the branch and main pipes. 
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TIME AND LABOR SAVING MACHINES OF 
HIGHEST GRADE. 


Noticeably ingenious and unique utilities for the 
convenience of sheet metal workers are the machines 
manufactured by H. Weiss & Company, 20 Cliff 
Street, New York City. These embrace an extensive 
variety of high grade implements for hand and power 
operation. 

The machines made by this concern have stood the 
test of many years of the most exacting trial, and 
have through excellence of material and accuracy of 
construction won a high and permanent place in the 
esteem of superior operators everywhere. “Thirty- 
two years in the same street and in the same line of 
business” tells of the success of H. Weiss & Company. 
Their “Little Blacksmith” shears and punches and 
their combined shears, punches and benders’ are stand- 
ard machines among metal workers. Over 18,000 are 
now in use. Full particulars and prices will be 
promptly furnished upon request by letter. Mention 
of AMERICAN ARTISAN is requested. 





EARS FOR CANS OR PAILS BY THE GROSS 
OR IN BULK. 


The Berger Bros. Company, manufacturers, with 
warerooms and factory at 100 to 114 Bread street, 
Philadelphia, Pennsylvania, are the makers of Ber- 
gers Wrought Star Ears for tinsmiths, which that 
concern claims is as fine an ear as can be made for 
the trade. In their announcement they state that every 
piece is made perfect, with fine finish, nicely tinned, 
and of the same size and thickness as their malleable 
Star Ears. Their No. 30 corresponds to their No. 3, 
and so on, All are furnished either in gross boxes 
or in bulk, whichever suits the purchaser. 

Samples will be mailed free upon request. by them. 
In writing, please mention AMERICAN ARTISAN. 


~~ 


SELF=-HEATING SOLDERING IRON OF IN- 
GENIOUS CONSTRUCTION. 





Lyon, Conklin & Company, Incorporated, Baltimore, 
Maryland, manufacturers of the New Marvell Self- 
Heating Soldering Iron, issue a pamphlet which il- 
lustrates and describes their ingenious and valuable 
device. The article enables metal workers to perform 
their labor in the “Modern Way.” They claim it does 
away with the old time cumbersome and expensive 
firepot, and is a most convenient utility. 

It is a practical working tool that is thoroughly 
dependable and economical. Two cents’ worth of 
gasolene is sufficient to operate it for the ordinary 
working day, and it can be used under the most un- 
favorable weather conditions and in the most incon- 
venient positions. It is provided with a tank which 
contains the gasolene, and a needle is situated at the 
end of the handle, giving easy and perfect control 
of the flame. The firebox in which the combustion 
takes place is entirely enclosed, eliminating all danger 
of fire or injury to the work in hand. 

A full description of this handy device is given in 
this pamphlet, which will be sent with all particulars 
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desired, upon application by letter. When writing, 
kindly mention AMERICAN ARTISAN. 
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PATENT ALUMINUM SOLDER. 

Patent No. 1,052,693 has been granted Richard 
Seifert of Union Hill, New Jersey, on an improved 
aluminum solder. This invention comprises a mix- 
ture of approximately 38 per cent pure tin, 32 per 
cent phosphor-tin and 30 per cent pure zinc. 


oo 


A BUILDER’S HANDBOOK OF VALUE. 

“Better Buildings” is the title of a handsome book 
now in its second edition, published by the American 
Sheet and Tin Plate Company of Pittsburgh, and a 
book that ought to be in the library of every dealer in 
metal roofing, siding and lath in the country. 

It wouldn't look out of place in the best library, 
either, for it is gotten up in heavy blue covers and a 
black and gold title that would lend distinction to any 
assembly of books. The company states that the first 
edition of this booklet was extremely popular with 
the trade, and a careful study of its contents brings 
out the reason. 

‘Better Buildings” is a real reference work for the 
sheet metal dealer, and the workman who applies the 
roofing, sheeting and other like products. It does not 
confine itself to boosting the products of the thirty- 
five modern plants of the company by any means, but 
is more in the nature of a compilation of all the in- 
formation to be had relative to the value of metal 
roofing and siding materials for different kinds of 
buildings and the best method of applying them to 
secure satisfactory results. Incidentally, of course, 
it gives you many reasons why the products made by 
the American Sheet & Tin Plate Company are superior, 
in its opinion, to any other, and calls attention to the 
excellence of American products. 

A view of the largest sheet mill in the world, one 
of their thirty-five, is shown, followed by a short 
introduction setting forth that once the wide-awake 
builder discovers the possibilities of the materials de- 
scribed, he will at once see constructions and applica- 
tions adapted to his requirements much more varied 
even than those suggested in the book. 

A list of nearly a score of reasons why their metal 
products are superior are given, and then follows what 
is probably the most unique feature of the volume: 
twenty-two pages of illustrations, showing factories, 
mills, depots, grain elevators, warehouses, churches, 
barns and every other sort of building, from a corn 
crib to a handsome residence in which corrugated or 
formed metal products have been used to advantage. 
Several barns and other farm buildings are shown on 
which metal roofing and siding may be used, and on 
the opposite pages floor plans of the buildings them- 
selves are given. 

Next in the book comes several pages of builders’ 
facts, information regarding the process the sheets 
pass through, what constitutes a square, brands, 
gauges, painting, galvanizing, corrugations, etc. A 
table of standard weights per bundle and square is 
given. Very thorough directions for measuring build- 
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ings to be covered and a complete description of the 
correct methods of application are also given. These 
should be of great value to both the dealer and the 
builder. Illustrations of the various shapes, corruga- 
tions and designs follow. 

Then comes a chapter on tin roofs and information 
concerning American Terne Plates, also containing 
directions for proper application, painting, quantity of 
plates required, snow and wind loads, wind pressures, 
and information concerning excavations, masonry, 
brick and concrete work, safe bearing loads, plaster- 
ing and lumber measurements. The roof builder is 
even told how to forecast the weather and plan his 
operation in accordance. 

That sounds like a complete builder’s handbook of 
facts, doesn’t it? And a valuable volume to be issued 
gratis, yet the advertising manager of this firm writes 
us that it will be sent free of charge to any of our 
readers who are interested. Simply send your request 
to the American Sheet & Tin Plate Company, Frick 
Building, Pittsburgh, Pennsylvania, and say you are a 
reader of AMERICAN ARTISAN. 


-_——- 2-eer ———_-- —- 


AN ABSOLUTELY STORM=PROOF 
VENTILATOR. 

A ventilator that is “built on honor and sold on 
merit” is made by the Globe Ventilator Company of 
Troy, New York. It is made in copper, galvanized iron 
and with glass tops for skylight purposes. Perfect 
ventilation for public buildings of all kinds is assured 
by its use. It is absolutely stormproof and perfect 
in operation. : 

The Globe Ventilator. Company also manufactures 
“Globe Ventilating Edging,” a sure cure for smoky 
chimneys. Dealers are requested to send for pamph- 
let containing full information. When writing please 
mention AMERICAN ARTISAN. 





NOTES AND QUERIES. 


WARM AIR SELF-FED FURNACE OR UNDERFED. 
From F, Wilk & Sons, Random Lake, Wisconsin. 
Can you tell me where I can secure a warm air self- 
feed furnace, or an underfeed? 
Ans.—Sprague Foundry & Furnace Company, 
Council Bluffs, Iowa; Peck, Hammond & Company, 
Cincinnati, Ohio. 





ITEMS. 

Isaac Haarsman of Alton, Illinois, has opened a 
new tinshop. 

J. M. Madden of Centralia, Pennsylvania, will en- 
gage in.the tinning, plumbing and steam heating busi- 
ness. 

The Richards-Wilcox Company of Aurora, Illinois, 
are erecting a new factory at London, Ontario, 
Canada. 

Kowalski & Knepp of Peoria, Illinois, sheet metal 
workers, have dissolved partnership. J. Knepp will 
continue the business. 

Sheet metal workers employed by Peck, Anderson 
& Peck, Cincinnati, struck last week for reduction 


of hours from g to 8 and scale increase from 35 to 
40 cents an hour. 


Griffin & Boehme of St. Paul, Minnesota, shee; 
metal and cornice dealers, have moved into larger 
quarters at Virginia and University avenues. 

Louis and John Bride of Metamora, Washington, 
have purchased the tinshop and plumbing business 
of their brother’s estate, the late George Bride. 


The eastern sales office of the Deforest Sheet & Tin 
Plate Company will move its present quarters in the 
Tribune Building, New York City, to new offices at 
30 Church Street, Rooms 505-518. 


Reese & Bradley, tinners and plumbers of Colum- 
bia, Tennessee, have moved into larger quarters at 
Eighth and Main Streets, and have purchased a full 
new line of machinery to be used in their business. 

The J. E. Bolles Iron & Wire Works of Detroit, 
Michigan, have a new addition to their plant, and 
have installed several thousand dollars’ worth of up- 
to-date machinery. This was due to the increase in 
business. 

According to recent advices, the Ward-Dickey 
Steel Company of Indiana Harbor, Indiana, manu- 
facturers of the Dickey Planished Steel, have ceased 
its manufacture and are closing out their stock and 
offering their plant for sale. 

The tin plate plant of Merchant & Evans, at North 
Warwood, West Virginia, is very busy and constantly 
needing more men. The products of this plant are in 
great and growing demand, because of their excel- 
lent quality, and are shipped to all parts of the world. 

A petition for incorporation has been filed at Canal 
Dover, Ohio, by A. P. Meyer, E. M. S. Young, W. M. 
Parkin, H. C. Meyer and A. Smith, who have organ- 
ized the Dover Steel Company. The company will 
manufacture cold rolled steel sheets, electric sheets 
and open hearth sheet bars. 

The Federal Enameling & Stamping Company has 
been organized at Pittsburgh, Pennsylvania, with 
$150,000 capital, to take over the plant of the Star 
Enameling & Stamping Company at McKees Rocks, 
that state. The property embraces six acres, and the 
plant has 115,000 square feet of floor space. 


Mr. H. B. Crile, formerly with the Massillon Roll- 
ing Mill Company, who has lately been representing 
the Canton Art Metal Company of Canton, Ohio, has 
been transferred to Pennsylvania and will call on 
the trade in that state. Mr, Frank Kiley, who has 
been employed in the company’s office for several 
years, succeeds Mr. Crile in the Virginia and West 
Virginia territory. 

SAYS AMERICAN ARTISAN GIVES MUCH 

INFORMATION. 


To AMERICAN ARTISAN: 

We are sending you herewith our check for $2 
for which please send us AMERICAN ARTISAN an- 
other year. We appreciate your paper very much, 
since it gives us so much information in regard to tin 
work. Yours very truly, 

ScHWArRTz & LINIGER. 

Hartford City, Indiana, February 8, 1913. 
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1,052,454. Caster. John C. Blevney, Newark, N. J. Filed 
Dec. 1, 1911. Serial No. 663,425. 

1,052,487. Clothes-Line Reel. Jesse H. Krider, Butler, 
Pa. Filed Apr. 5, 1912. Serial No. 688,775. 

1,052,506. Post-Hole Digger. Oscar H. Naville, Ambia. 
Ind. Filed Dec. 23, 1910. Serial No. 598,950. 

1,052,515. Hinge. Abner Edward Riley, Hartford, Wis. 
Filed June 5, 1912. Serial No. 701,739. 

1,052,587. Oil-Burner. Charles W. Walton, Lodi, Cal. 
Filed Mar. 27, 1912. Serial No. 686,511. 

1,052,549. Combined Churn Cover Clamp and_ Dasher 
Rod. William W. Yearta, Bainbridge, Ga. Filed May 17, 
1912. Serial No. 698,028. 

1,052,598. Sash-Weight. John B. Lee and Alfred John 
Lee, Anniston, Ala. Filed Aug. 16, 1912. Serial No. 715,374. 
_ 1,052,620. Lawn-Sprinkler. James Price, Holland, Mich. 
Filed Feb. 26, 1912. Serial No. 679,944. 

1,052,627. Permutation-Padlock. Roy M. Takimoto, 
Seattle, Wash. Filed Mar. 9, 1911. Serial No, 613,319. 

1,052,665. Gate-Hinge. Otho Edward Hester, Van Meter, 
Iowa. Filed Oct. 25, 1912. Serial No. 727,796. 

1,052,673. Spout for Cooking Utensils. Richard Lichten- 
berger, New Harmony, Ind. Filed Feb. 29, 1912. Serial No. 
680,616. 

1,052,695. Pocket Tool or Implement. Bernard Sheldon, 
Keyport, N. J. Filed Feb. 11, 1911. Serial No. 607,968. 

1,052,701. Hinge. Isaac H. Watters, Galesburg, Ill. Filed 
Feb. 10, 1912. Serial No. 676,810. 

1,052,719. Combined Door-Hanger and Track. John W. 
Guy, Mosby, Mo. Filed Nov. 2, 1909. Serial No. 525,892. 

_ 1,052,746. Padlock. Albert A. Page, East Haven, Conn., 
assignor to Sargent & Company, New Haven, Conn., a Cor- 
poration of Connecticut. Filed July 10, 1911. Serial No. 
637,638, 

1,052,770. Sash-Lock. John Wiley Thorn, Princeton, W. 
Va. Filed Feb. 1, 1911. Serial No. 606,061. 

_ 1,052,810. Hinge Construction. Michael Price French, 
Riverton, Ind. Filed Jan. 5, 1912. Serial No. 669,612. 
1,052,811. Recording Mechanism. Clyde E. W. Gardner, 
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NEW PATENTS. 
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Orange, N. J., assignor, by mesne assignments, to Burroughs 
Adding Machine Company, Detroit, Mich., a Corporation of 
Michigan. Filed Sept. 24, 1908. Serial No. 454,554. 

1,052,881. Nosing-Plane. William G. Best and Mansell 
Symons, Olyphant borough, Pa. Filed Mar. 18, 1912. Serial 
No. 684,553. 

1,052,928. Hinge. John La Vergne, Newark, and Gaspare 
Izzo and Ferdinando Macolino, Jersey City, N. J. Filed leb. 
16, 1912. Serial No. 677,888. 

1,052,942. Receptacle and Utensil. August W. Obermann, 
Johnstown, Pa. Filed Apr. 29, 1911. Serial No. 624,128. 

1,052,976. Shears or Scissors. Simon B. Scifres, Hawes- 
ville, Ky. Filed Sept. 3, 1910. Serial No. 580,314. 

1,052,978. Nail-Driver. Alphonse Simpier, Albuquerque, 
N. Mex. Filed Apr. 9, 1912. Serial No. 689,634. 

1,052,981. Mail-Box. John William Strobel, Charleston, 
S.C. Filed June 12, 1912. Serial No. 703,344. 

1,053,001. Lamp-Burner. Larkin S. Blake, Sulphur 
Springs, Ga. Filed Jan. 24, 1912. Serial No. 673,148. 

1,053,002. Combined Door and Sash Fastener. Flavius 
Josephus Boring, Berkeley, Cal. Filed Aug. 14, 1912. Seriai 
No. 715,102. 

1,053,010. Window-Screen. Valentino Casazza, New 
York, N. Y. Filed July 25, 1912. Serial No. 711,403. 

1,053,015. Coffee-Pot Attachment. Benjamin Darlington, 
Vaughan, W. Va. Filed Jan. 13, 1912. Serial No. 671,050. 

1,053,023. Strainer for Milk-Pails. Benjamin J. Fred- 
erick, Erie, N. D. Filed June 29, 1912. Serial No. 706,691. 

1,053,050. Fence-Clamp. John Clarence McHenry, Les- 
terville, Mo. Filed Aug. 22, 1912. Serial No. 716,512. 

1,053,053. Animal-Trap. Clifton Miller, Brooksville, Ky. 
Filed July 13, 1912. Serial No. 709,246. 

1,053,089. Safety-Razor. Oscar A. En Holm, New York, 
N. Y., assignor to Frank M. Ashley, Brooklyn, N. Y. Filed 
Mar. 24, 1911. Serial No. 616,597. 

1,053,097. Lunch-Box. Joseph F. Lamb, New Britain, 
Conn., assignor to Landers, Frary & Clark, New Britain, 
Conn., a Corporation of Connecticut. Filed Mar. 5, 1912. 
Serial No. 681,682. 
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Weekly Trade and Market Report 


Trade Tendencies Up to Going to Press Compiled From Reliable Sources 








SHEETS. 

The sheet situation of the last week has been char- 
acterized by a continued demand for blue annealed, 
black and galvanized sheets. The mills regard pres- 
ent conditions as normal and are disposed to expect 
a slowing down in demand for the reason that orders 
are well in hand and covered well-into the summer. 
Consumption has been heavier than usual on account 
of the open winter, which has permitted of much out- 
door work being done. A number of the largest mills 
report heavier specifications against contracts in Janu- 
ary, and they are not gaining any headway on orders. 
Some of the mills that manufacture blue annealed 
sheets are several weeks behind on orders. Bessemer 
black and galvanized mills are still further in arrears 
on orders. Many of the sheet mills are not sold up 
heavily for future delivery and are in position to 
promise shipments in from six to eight weeks from 
date of order. 


TIN PLATE. 

Consumers of tin plate sending in specifications to 
the mills are doubtful concerning deliveries and they 
are ordering early in order to secure prompt delivery. 

Deliveries are fully up to productions in stocks at 
the mills, which have been lighter since the first of the 
year than they have been for a number of years. The 
market is firm at $3.60 on ordinary lots, and it is said 
that practically the entire business of the season is 
covered. Some producers are complaining of the 
open prices, but concessions are being made on many 
large contracts. This results through the pressure for 
material at this time. 

The supply of sheet buyers for sheet and tin mills 
are somewhat short of requirements, but the general 
condition is improved. The leading interests are oper- 
ating 83 per cent of their sheet mills, and the tin mills 
are operating in like proportion. The independent 
mills are operating somewhat heavier, basing the per- 
centage upon the regular operating mills. Actual ton- 
nage is substantially large, and the output is equal to 
any that has been made in recent years. 

Tin plate deliveries are up to normal, and mill 
stocks are falling low. The market is firm at $3.60, 
on ordinary lots. The pressure for material is so 
great that it compels slight concessions on many large 
contracts. 


COPPER. 

Consumers of copper are after the producers and 
selling agencies and are buying at about 15 cents a 
pound, a drop from the initial price of 234 cents. This 
price basis is not assured for any length of time and 
purchasers are not likely to continue at their present 
rate of absorption more than a few weeks at most. 
Sales at the close of last week showed a fair increase, 
although concessions were not much in evidence. It 
is thought that copper will not go below 15 cents, but 


some consumers expect to see it drop to 14 cents. 
Production during the next few months will deter- 
mine the price. 


TIN. 


Demand for tin continues strong and the marke: 
has received a sudden and strong impetus from an 
accelerated foreign demand. 
well sustained. 


Prices accordingly are 
A feature of the market is an in 
crease in specifications against contracts, which are 
much heavier than usual at this time of year. Con- 
sumers are doubtful as to whether the mills will be 
able to deliver as early as needed ‘later, consequent) 
they are somewhat conservative, but are coming into 
the market with orders that are considered liberal for 
this season. The increased demand from abroad ha: 
had the effect of hardening prices and sellers are not 
disposed to quote as they are expecting there wil! 
soon be a shortage. For this reason spot supplies 
are still being held for an advance in prices. 


SPELTER. 

Spelter prices are down so low that they do not 
compensate for the labor and risk of production. A 
movement is on foot at Joplin, Missouri, to close down 
mines until a fair price level is restored. A small de- 
gree of firmness has been noted for actual spot at 
Kast St. Louis, and sales were made at 6.10 and as 
low as 6.05 for March and April for brands that are 
not included by some of the galvanizing interests as 
acceptable. The market, as it stands, is stationary, 
with but little inquiry afoot. 


LEAD. 
The lead market is very quiet. 
changed and demand is slow. 
$4.20. 


Prices are un- 
St. Louis quotes it at 
The same inertia that has characterized the 
market for a number of weeks still prevails, and 
there is little prospect of an early improvement. 


IRON AND STEEL. 


Buying continues light in the pig iron market and 
what business is being done is spiritless and trade is 
dull generally. The tendency among buyers is to hold 
off until their present supplies are exhausted. Prices 
remain stationary, and there is no immediate prospect 
of a change. Demand for iron bars has livened con- 
siderably and the bar mills have more orders on their 
books than for a number of years at this time. Prices 
range from $1.70 to $1.75 for prompt delivery. The 
steel market continues on a firm basis and there 1s 
reason to expect a shortage within a few months, as 
many of the bar mills are overwhelmed with orders 
and are sold up to July 1. Bars for prompt early ship- 
ment are $1.60 to $1.75 at mill. Merchant bars are 
quoted at $1.40 to $1.45. Heavy orders for steel cars 
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have lately been placed by many of the big railroads 


and this has created a heavy demand for steel bars. 
' CHICAGO MARKET. 
Lake Supers@P UII 6005 o¥erc0dsccsaaseut's $18.00@18.75 
Northern FOMMEM MIMS Besa cus ive secenteut: 17.75 
Northern Foun@ey Ba. Bites veeiSs es ieee. 17.25 
Northern FMMMIMI@e Tos oa. sc. <a, . utes 17.00 
Southern Foundry No. 1........... Vidoes okee sd. AB ODGIae 
PITTSBURGH MARKET. 

No. 2 fosmageyeeaw eerie orieuiinten ged ens eeeees $ 17.90 
Gray fore vcs viaes chdweden meres Ve aves ncebene Stn 
Bessemer « aseaw sven dswes ER eT ee rere K 
Malleable -ssadeapicsenen tun EE Vike 0 <' ed uadec cvies ROO 
Basic .. sc spew naecdand unl Meni Mght t BSW acaealn apheresis aes 17.25 
Southern PRE Seer SC. sab eeee ESS os PR re 18.40@18.90 


Southern 490s ci csedcdeascactigyadocavse.>.s USGS 
BIRMINGHAM MARKET. 


No. 2 fOMMMBMe arc eos hee eee tas cious subisacl $13.50@14.00 
No. 3 SOMNMERce aba c Gee eet cy ea ccs sims vue 13.25@13.50 
No. 2: SQBRgaatre eked cata tise e's iw iets pe bol ce 13.50@14.00 


Matthew Addy & Company’s market report, February 

) 1913: 
There is no letup at all in the demand for prompt ship- 
ment of pig iron on contracts. Consumers are crowding the 
furnaces and insisting on having iron shipped the day it 
is due. It is evident that iron is being melted at a record 
rate. Practically all consumers feel optimistic regarding the 
future. There is every reason for this, as they are ail busy 
and all have plenty of profitable work ahead of them. We 
have yet to hear of a melter ox iron who is not enjoying 
a profitable season, 

As far as new business goes, it 1s made up at the pres- 
ent time mainly of small lots needed as fillers. Big buyers 
are feeling the market. Their attitude is receptive. If 
attractive prices are quoted they will buy; if not, they will 
wait until they see it is dangerous to procrastinate. Con- 
sumers have to have the iron and they are well enough cov- 
ered by old purchases to feel easy for a short time, but not 
for long. When the next buying movement comes it is 
evident that it will be of very great proportions, and it is 
bound to come within a reasonably short time, for current 
orders will not carry consumers by any means through the 
first half. 

Some little disturbance is being caused by some old re- 
sale iron, but this is not in large volume and the .supply 
will soon be exhausted. 


RECOLLECTIONS OF AN OLD TRAVELER. 





The following, a comparison of the old ‘with the 
new methods of traveling men, as told by on old timer, 
is of interest : 


Selling goods to the implement trade west of the Mis- 
souri River in the seventies and early eighties was a very 
different proposition from what it is today. 

Almost all of the traveling salesmen at that time were 
direct representatives of Illinois, Indiana and Ohio manu- 
facturers, and were usually known as “General Western 
Agents,” a quite high-sounding title to which most of us 
tried to live up. 

The contracting season varied with the line carried. 
Then later on came the settlement with the dealer, the check- 
ing up of free repairs and the taking over of what cash and 
farmers’ notes the dealer might have accumulated as a result 
of his season’s labor. 

The farmers’ notes referred to were taken on the com- 
panies’ blanks and made payable to them, but were usually 
endorsed by the dealer just to show his good faith in the 
men to whom he had sold his goods. When these notes ma- 
tured, they were sent out by the manufacturer to the local 
anks or express offices for collection, and the traveling sales- 
man was provided with a list of all past due notes, and he 
made it a point to check up with such banks or attorneys as 
held his company’s notes for: collection. When he found a 
note that needed personal attention he would take up the note 
from the collector and go after the party himself. Many of 
the larger companies had regular traveling collectors, but the 
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greater number depended upon the efforts of their regular 
salesmen to take care of their collections. 


SOME VARIETY IN THOSE DAYS. 


Many amusing incidents occurred in collecting and re- 
newing this class of paper in those early days. 

It must be remembered that most of the Western States 
allow a married man an exemption of one hundred and sixty 
acres of land, one team, one cow and the necessary wagons 
and implements with which to farm his place, and as that 
was about all the average settler ever possessed at that time, 
it looked very much as if it depended on his good disposition 
as to whether or not he ever paid his notes. However, the 
notes usually contained a mortgage clause covering the ma- 
chine for which the note was given, together with such other 
chattels as he could be induced to mention at the time the 
note was signed. This made him more careful in protecting 
his paper than he would otherwise have been. 

At one time I had spent the day at a small Western town, 
settling with our dealer and checking up with the bank that 
had some of our farmers’ notes for collection. I found that 
there were a number of notes that needed personal attention. 
I took up these notes and went over to'the hotel, where | 
found my friend, Mr. Mack, who was the collector for a 
large reaper company, going over the list of notes. He had 
been in the country that day on a collection trip, and had 
met with only moderate success. The wheat had just been 
harvested and the farmers were selling their crop, and we 
both felt that if we did not get the money in promptly we 
might have to wait another year before payment could be 
made. We checked over our lists together and found several 
instances where we each had notes against the same party; 
so we decided to hire a team and go after as many of our 
delinquents as possible the next day. 


UP AND DOING EARLY. 


We arranged with the liveryman and hotel people to get 
an early start, and then spent the rest of the evening going 
over a map of the county, mapping out a route that would 
take in as many as possible of those we desired to reach. 

We were not disappointed in our early breakfast or in 
the team the liveryman gave us. The morning was beautiful, 
and although the indications were for a warm day, we en- 
joyed the ride and the time required to reach our first stop 
was spent in going over the prospects of collecting the vari- 
ous notes we had selected for that day’s work. 

I remember Mack told me of one party he had tried to 
see the day before, but failed to find them at home, although 
he was certain he had seen them from a distance while pass- 
ing over a hill half a mile from their house. [ will not dwell 
on our success or failure during the forenoon drive, but 
shortly after noon we came over that same hill and saw the 
man and his wife at the little house a half mile away. Mack 
said that it was just as they were yesterday, but that when we 
got over there, they would be gone again or he would lose his 
guess, 

The road led us down across a little valley and did not 
give us another view of the house until we were quite near 
to it. Sure enough, both the man and his wife had disap- 
peared. This seemed strange, as it was in an open prairie 
country where it would have been impossible for them to 
have gotten out of sight in so short a time except in the 
direction from which we had just come. 


LOTH TO PAY NOTES. 


We found the door of the house open, and after knock- 
ing and calling we entered and carefully searched the two or 
three rooms, but without success. We examined the well. 
but found it was of so small a bore that a human being 
could not have entered it. We then searched the barn and 
henhouse with no better success. A small stack of straw was 
then carefully forked over until we were convinced they 
could not be hiding beneath it. 

My attention was then attracted to a frame building 
used for the storage of grain, but as it was open, I soon 
satisfied myself that it could not harbor the people who 
seemed to have the power to vanish at will, or, at least, at 
the sight of a note collector. 

We were just giving up in disgust and preparing to 
drive on, when I noticed that the grain house was supported 
on two by ten joists, and that these were placed about two 
feet apart. I pointed this out to Mack and we both went 
over and looked in between these timbers, and, sure enough, 
we found our Bohemian friends. They absolutely refused 
to say a word or come out. It was not until we got the 
pitchfork and showed them the sharp tines that they decided 
to come out and face the music 

We soon found that they had the money with them to 
pay both notes, but were reluctant to part with it, as money 
could be readily loaned at 2 per cent per ménth, while the 
notes were only drawing 10 per cent annual interest. 

A more sorry looking couple you never saw as they 
crawled out from under that building, but a good laugh all 
around put us all in a good humor.—/mplement Age. 
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Sta: 
‘ood 
METALS LEAD AUGURS. BEATERS. ° Jac 
. . Carpet. Per dos, Dis 
pn ea eee $4 50| Boring Machine............+00++ 70% | No. 13 Tinned Spring Wire . . ws Ta 
Rr Se ee 40&10% | No. 11 Spring Wire coppered . 
FIRST QUALITY BRIGHT National (White) brands (in less No. 10 Preston.........+.... £- . P 
PLATES. than 100 tb lots), per fb......... Te |Carpenter’s Nut..........ss0000s 20% | Egg. Per dos _ 
Per Box. No. 50 Imp. Dover | 
Sheet. Hollow. oO. mp. Dover ......... $0 75 St 
IC a Ee er Stu. per 100 tbs. $6 25 No. 102 tinned... 8% Tach 
ix ee 8 50 Gat celia per 100 tbs. 6 25 Bonney’s—list $30.00. . pee No. 150 “ or aes ss 1 60 Irc 
1 _— iiateseen seaaeeee = “ <a: gue oe ere. 36 00} No. 10 Heavy hotel tinned... 2 19 Co 
IXXXX 14330 ss ec ace A 11 70 ALUMINUM. Post Hole. an GEE ERE Aone 
Ic Se ae 14 89 | C@tload lots. ‘ ‘ No. 15 as 2 ~ 7 3 Stow 
A = ilaghaepeaecee:: 17 99| No.1 Pure Ingot..... per Ib., $0 24| Digwell, 8inch....... per doz. 12 50) No. 18 . 480 W 
nh Ss tie in oO a RS MET <n ae “ 33| Iwan’s Post Hole and Well.. 40% W 
eae oo etter teen ee eees ~ = Vaughan’s, 4 to 9-in., per doz. 6 60 , BELLOWS. * 
—<—. 23 40 TIN Raft I oa Ginns0<ceanbee ces. 65% u 
GIP ES 3 PU Mans sc. cvseesscssses ME ee Hand. v 
COKE PLATES. Bar tin......seeeeeeeeeer++ 084,00 | Snell’'s............++++ +++ -60&5% | Bineh.........2005 per doz. $8 5¢ Wa 
Cokes, 190 Ibs....... 20x28 $ 8 30 Ship. i err yr * 10 & N 
Cokes, 200 Ibs....... 20x28 8 50 oulders’ 
Cokes, 216 Ibs.......IC 20x28 8 80 HARDWARE. Ford’s,with or wi'out screw.40-10% | Moulders’ we D 
Cokes, 270 Ibs....... IX 20x28 10 50 Snell's “ ee eer es ee : 
BELLS ‘ 
PIG IRON. ADZES. AWLS. Call. 
—* gaps Vike as oeke = = Brad. 3-inch Nickeled Rotary Bell, , 
se) n op INO. Bw cwcccceccse p 
North'a Fay. "4 sebhbe mer Carpenters’. on — oe per doz. $0 40 Bronzed base...... per doz. $5 00 
Southern Fdy.. ei eat A 16 10 Plumbs ee ecesseceseseseeesees ‘0 No. 1050 Handled..... “ 95 Cow. 
Southern Fdy., No. 2.......... 15 85|Cooters’. Shouldered, assorted, 1 to 4, High Grade.......c000-++2.+.. 0% 
Southern Fdy., No. 3.......... en PN rer 15% Ped. eee Ae htt sid per gro. $3 60) Kentucky..........+++..+. 65&10% 
Lake Sup.Charcoal........... 150 (Mies 15% | Patent asst’d, tod... 15) Door. Pic dec. C 
ONS a ee ee 14 50 Railroad Harness. New Departure Automatic... $6 50 
BLUE ANNEALED SHEETS “ Rotary. 
PINE ask onks sanesendene sd 40 Common............ 95 : 
MED per 100 Ibs. $2 2s} *u™m>s 7) thet. go} 3 tee Capper Be........ 4 0 
OE aaa ae per 100 lbs. 2 30| Ship. 3 -in. Old Copper Bell. fancy.. 6 00 
No. 14............ per 100 Ibs. 235] Plumbs ............eeeeeeees 40% | Peg. 3 -in. one a — tees 
BBM. 56s sicons per 100 Ibs. 245] White's ..........sscseseeees pr a ee 0) gill it tenes 
| ee ee ee = 65| Hand. 
ONE PASS COLD ROLLED BLACK Hand Bells, polished....... .40&10% ri 
A EE eae $2 70 AMMUNITION. Scratch. REI ER 40% 
No 28 cL LLLLITILIEEE 2 §o|€aps. Peresston—per 1,000. te dgiatee:. =... EE i rcceeemenes nt 
SSD IE ROG OR 2 85| F.L Waterproof, 1-10s......... 47c| No. IS, socket handled per doz. 1 25} Siiver Chime.....--.....++++- 333% 
RGR. cnctseuthescnseass 2 90 2 Ea reenneneseeeeeeeeneees ~~ No. 7 Stanley........ 1 80! sriscellaneous 
UUSKCE woe ccccccccccccccccscce ; 
GALVANIZED PS CaN AXES. Church and School, steel alloy . .50% 
No. 16 per 100 Ibs. $3 40 4 Boy’s Handled. Farm, fbs..... 0 8 7 10 
No. 18-20... ..... per 100 Ibs, 3 55| Loaded with Black Powder... .40% Lippincott, 3 tb.. ree: . . Each.........$1.90 2.40 3.55 4.75 
ae aaa per 100 lbs. 3 70| Loaded with Smokeless Powder, Marshall Falls City... 
SS See per 100 Ibs. 385| medium grade........... 40 & 5% | Broad. BEVELS, TEE 
Bee coc per 100 lbs. 400] Loaded with Smokeless Powder, Plumbs, Eee ery 334% Stanley's, rosewood handle, : new 
“ag eee per 100 lbs. 4 15 high grade......... 40 & 10 & 10% Can. Pat.. aie 35% | list 25% 
aah ened aor per100Ibs. 4 45 5 Firemen’s "(handled) Stanley’ s iron handle.. » 25% 
Winchester: :. ret rly eee per doz $19 00 
POLISHED SHEET STEEL. |. gmokeless Repeater Grads. 020% lc, 2 ne et” 8 BINDING, OILCLOTH. 
Smokeless Leader Grade.40&10&10% Single Bitted (handled) Bess abs scale vd. ddcic mat oc's.4 ptenete 
ER ry per 100Ibs $445! nia Dowder,.............. 0% Blood’s Champion .......... ccaclitue dE ine ae aR aa 70&10% 
eae per 100 Ibs. 4 55 ; Blood’s Dull Finished....... 10 50 |Brass plated.................0.-75% 
a Ee ee per 100 lbs. 4 65 POU POPNOE so 'o es civcccvswde 8 75 
Risks nrpencts per 100 Ibs. 4 75|&%* Wads—per 1,000. ME irsin wink Widen kil 77 BITS. 
. Perfect Premier, Forest Clipper 10 00 | Auger. 
Winchester Gun Wads......... i ER re 675| Extra Double Sur 708109 
SMOOTH STEEL. Single Bitted (with me a eetteeees () 
ingle Bitted (without handles) Ford’s Car and Machine. .. .40&10% 
Wood’ . Smooth, No. 20 $3 25 Powder. Each.| Blood’s Chanfpion ......... OD. ODt: Pere Bile. cine ost cis 40&10% 
| 3 30 Blood’s Dull Finish ........ bd | Ee ee 50% 
ie aes 3 35 DuPont’ s Sporting, kegs...... $5 25) Rough Rider.............. 7 25| Russell Jenning’s.......... 30&10% 
- a Ree, 3 40 a a } kegs... 290) ElectricChopper........... 8 25| Clark’s Expansive... 65% 
o | eae 3 50 q F + kegs.. 160) Duquesne..............2.. 5 50| Steer’s ‘“ Small list, ‘$22. 00. .25% 
‘spaaaaite cy tas DuPont's Canisters..... ie Give s...5..... ck 625; “ “ Large “ $26.00 .25% 
~ aussi ont - Fo heen - Double Bitted (without handles). Irwin Car settee eeceeeeceeees 5% 
PATENT PLANISHED SHEET ‘ “ Blood’sChampion, 3} to 4} tbs. Ford’s Ship Auger pattern 
IRON a Kegs 11 88 MOS b5 oa cus ods visio bar $11 50 RE cvcscbcccessevess 40& 10% 
: . $-Kegs 6 08) Flint Edge 9 75 | Conter 15% 
eae a “s “ * 10-Can Drum 4 86 Perfect Premier “ “ 11 00 OM ce@ocesccccscccccceseveces 0 
a ee ee ey re ; $9 71 = t-Kegs 3 12) The above prices on axes of 3 to 4 tbs. Countersink. 
Canisters 54 are the base prices. No. 18 Wheeler's... . . per doz. $1 60 
34 to 44 tbs advance 25c No. 20 —,. 2 40 
Shot. 4to5 tbs. ad 50c. “ 
PATENT PLANISHED SHEET p 4s to 5) the. advence Thc. ae} ae 
STEEL. Drop shot, sizes“smaller than ¥ Plat... wees Sits 7 
B, 25-tb. bags, per bag...... $1 95 S M h a. a 90 
Dickey Planished Sheet Steel..... 8ic| Drop shot, B and larger sizes, BAGS, PAPER NAIL. ayhew’s Flat.. com 
25-tb. bags, per bag......... . 220|Pounds......... 10 16 20 2é Snail....... 1 40 
Buck Shot, 25-tb. bags, per bag 2 20 Pet tHe sas 8 $2.50 3.75 4.50 5.00 | Dowell 
SOLDER. Chilled Shot 25-tb. bags, “ 2 20 Russell Jennings.......... 30&10% 
BALANCES, SPRING Gimlet. 
XXX Guaranteed § & 3...perlb. 30c S 
f F : . 40% tandard Double Cut........... 40% 
ae $........ per Ib. = ANCHORS ees a a | 20% German Pattern...... per doz. $0 60 
Ay er ae SS Sw CEM R f SRUNONNIN Si cc's as coon 4 65 
Expansion Screw Anchors ....... 60% oo Ne eae “ 80 
BARS, CROW. ae 5 15% 
SHEET ZINC. ANVILS Pinch or Wedge Point..per cwt. $3 75} Countersink......... . 1 30 
Reamer. 
RMN So kckon see cnbrce stat $9 00 BASKETS. adage 
Less than Cask Jots...... 9 25 to9 85 Trenton, 70 to 80 fbs...... 93c per Ib Clethees. se 4 f “i vs — cees m; ; = 
Trenton, 81 to 150 fbs...... 9c per fb. mia: ilow. - per doz. - Stat * 
oe ee Raa 8 75| American Octagon ... 1 75 
COPPER. ASBESTOS. Large Pai ws ohana > 10 50|Screw Driver. 
Galvanized Iron. 3 be. Bad *e, No.7 Commor....... ss 55 
Gopper sheet, base............2 22c Board and Paper.......... 2.75 Cwt. Per doz........ $3 75 $40 7264 No 1 Triumph....... si 1 25 
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a STOVE. (See Polish). BUCKETS. Cable Log Chain. Saw Filers. 
DES, SAW Pump, Rubber. Advance 25c per 100 fb. on Cable Disston’s list, $30.00.. ....- 3% 
Butche Ww Coil Stearns’, No. 0, $3.50; No. 1. 
& i-in. 35 ychoff bee esaccccnee per gro $4 75 e $11.50; No. 3, $5.00 doz. 
Srandard i “pale siti % ere 7 475 Wentworth’s, No. 1, $6.25; No. 3 
n! Clock Spring..+-we+++ +++ ++ +++ 86% SGUERPEGT. . ccc ccc sce = 7 50|C0! Chains, German Pat. $8.75. : ‘>See . 
Sd Prat iil cin 3 SOP = Pi WO-O0...........2... athe CLAWS, TACK. 

Kly, Distenioiie calduas aceal 25&5% ae weeescecccescces 8 BOB O18... ssn eeseneeeee 663%| Cast, wood hdle..... . .per doz.45@60c 
Piexiblts ocurscskeek areeene 30% Paehiseckcncevets ete a «..-- -65%| Forged steel, wood hdle “ $0.80 
dtes....05cipukkaaemecr ae 20&57, | Vel. Solid steel. lie 1 00 

Wood. athe Qts...... mA an inves German Pat. Halwr Chains. Giant.. ttteceeee i“ 50 

Per doa, Jackson’s....++ «+++. per dos. $2 2f {of COS--..-.--- ; : MIE sc cnceseissccesnnd 66 "CLEANERS. 

. oe Disston’s—No. 6, 16, 26 & 045.. 4 7/| Wooden, top ear, plain, per doz. 4 oer eee po Drain. 

1%) Triumph. serves senses rebne 3 | ° onto, , > eR 60%| Lwan’s Adjustable............ .55% 

- 108 BLOCKS BUCKS, SAW. et ae SE A A. e «0 6:6 SOD — Stationary........... 40&57, 

Per doz Snatch. Foldi German Machin: Chain. a 
. , pe oe a ea we | ere ET ree per doz. $2 40 Witicccccsss....:;. per des. @ 
on Fen pono mes BO terre su Wail 
Serre § 
1 69 Tackle. BURRS, RIVETING. Picture Chains. x 7: . - per doz. pets 
2 Iron Strapped............-70&10%)\(,, = Diaies ent 15% . AL PHeRevie nas <a as 5% 
10 Com. SUR skesikinnseecenauh 60% | eo PPC tpi ?| Light Brass, 3 ft......per doz. $0 60 CLEAVERS 
3 30 ! Tinners’ Iron Burrs only...... .65&5% “ . 
H B 
+ eavy Brass, 3 ft.... 1 00) Family. 
ie pom BOARDS. sure. a ae Griffin, Ingh...... 
Wabash Crystal........ Net Prices] Cast Iron.. . .100&5% ea nae th gi “s . 8. oa ts. = 
, : ee vanized, per 100 Ibs........$5 60) Royal... aces -per doz. 2 25 
65% Wabash - iental....... cs Wrought Brass (New-List).. . . 50&10% Butchers. 
. “a oe beets te yy A peace rae pm sulle So a Safety Chain. POI ad adv ewsctudenedas < 25% 
oeeee rou, « JAPAMNES . 1.220 e 
7 Wehath Act tale. ... .. " e et, Japanne erie Set esadareeadciecd 60% CLEVISES 
Wash. , P ‘ 
10 &@ No. 760, Banner Globe, (sing!~) CALIPERS. Sash Chain. (Morton’s.)| Malleable.........-..-.-eeeee: 6c tb. 
PTS ere per doz. $2 75|Double............4.....++++++35% . Steel per 100 ft. CLIPPERS. 
13 No. 652, Banner Globe (single) Inside and Outside............. SPUD Deke b eves tcevesccsesesceccs $1 20 
° Be ..-aeeee per doz. 3 25] Wing... [ares ae SP rere pias doce — 
No. 862, White Hen (glass) 1 2 40 CLIPS. 
sah pice ea ke per doz. 3 75 CALKS + en ay lg amas |) IEEE ES CEO ELT EE 
No. 800, Brass King... ‘“* 3 60 : Copper Damper. 
$5 00 No. 172, Our Best (soap saver) cies Logger’s Boot. OR ; 200} Standard..........--.-per doz. 65c 
Wee ee per doz. ; Co.’ ee hae eo eee MC sdipkwasiwaganamea. So 38c 
No. 964, Royal Blue (enamel) (Lufkin R. Co.'s), per M a. 2 70 heme Diphty h “ 17 
60% §- reece een eeeees per doz. 3 25| Toe. Se asiakeaerdans« enucwee ee 
10% BOBS, PLUMB Shoenberger..........+++ per tb 5c E CLOTH 
* Carpenters’. Bessemer....+.++++++++0s “ 44¢\Champion Metal. Emery. 
: NE ese gnc cena. § te ay  geaeaaageecmepseabig 
6 50 No. Baise weewss é per doz. $0 70 os RY ers er eee eee eres Ss 7, 
Ps Me IEE Sas bbks0d.00 000s 8ic Bo Fidaws «ia .50% 
No. 00, Concceces 1 30 1H Sad ecoeeesaeseoeesreeeesocce 4 50 Hard: W “fi 7 lis 100 £ 
18 Ne Be Scores. “ 275 CANS Sora ee r i il... ” 3 00 
6 00 No. Sitantesis.+:+. ae : Cable Sash Chain. ee en oe 
‘ 56 @ 8 sesenvoes - ae BE esse: ce nciwenwe tat 35 ‘nape: “ at 
5 00 No. 113, brass plated.. ‘“* 110} Holstein. Ceaeee Tk ee rere eee 38 ; Hr Wet “ 3 = 
No. N30, nickel plat'd. “ 130| Nos.......... 300 301 302 Saencvonstag! Coie 
BOLTS a BS s 10 |Special Steel Loading Chain. Screen Wire. 
4 Carriage, Machine, ae: Per doz. * aap: 25 $22 70 $23 95] Inch.. _ 4 ts ¥ 2 mesh, painted, per 100 sq. ft.. 1 15 
10% Carriage, éx6 and sizes smaller Gem Pattern. Per 100 “oy ecoee “$16. 00 $13.50 $12.50 COCKS AND FAUCETS. 
and shorter.. se 70&10% Neés......... 400 401 402 Compression Plain Bibbs. .60, 10&5% 
Te Cc ; 
% pose — larger and long- 5859, Ga 5 g 10 [Stretcher Chains. Lever Bibb Cocks......... .60, 10&5% 
Per doz... .$17 75 $20 25 $21 45| ge-in. $8.50; #-in. $7.75 per 100 lbs. |Compression Hose Bibbs . .50—10&5% 
% Machine, §x4 add sizes smaller Illinois Pattern. Tie-Out Chains. Telegraph Faucets (new list). .50--5% 
00 and shorter.............-70&10% Oa eg ee E.2 E.3 |_Brown’s...... .............-70&5% Racking Cocks (new list).. . 60&10&5% 
15 Machine, sizes larger and long- ee 8 10 ro omy 9 . a —_ C’ks(new list) .70% 
ate... ... 5 US TGCS: soo a sceala aap estern Standard. Andrew’s Brass Faucets.........70% 
Plow..... rg bis sens cowed 00810% wa — 925.50 920.50) — 62.00... econ per pair 30c|Angle Plug Faucets, per doz... .$0 8 
Sanat. ee eee wea Potaag attern. - - ja 3 eee e teen eeees ; = Milk Can Faucets, per doz. .$2.60-4.20 
| SRS RS FP 15%| Gals... STI 8 10 oe * RRRSRR IEE 3ac [Petroleum Faucets..............70% 
nasi Bx ee 70% Per doz. -+++ $23.00 $27.00 o— = per pair for Hooks. COLLARS, STOVE PIPE. 
Gem, iron. Verreery CAN OPENERS. Wagon Stay Chains. Inches........ 3 7 
Onn lens ‘aia 20%; See Openers. on ert ie tame fe yj | Plain Tin. .per gro.$1.90 $2. 0 $3.50 
Bout de ha ah Per 100 Ibs....... $6.50 $6.00 $5.5 |Japanned Tin “ 3.00 3.50 4.25 
rte 60%; CAPS, GUN. CHALK CARPENTERS’. Lacquered Tin “* 3.60 4.20 4.80 
Wreagit see eeeeeeeeeeeeee jidas % See ammunition. — paste hoch e Peewee ce’ , gro. - 
Sebues 0% 00 98 S40 0 0 I . Tr eTTCeTrrTerrce ‘ r 
Wrought, bronzed.......... 50& 10% CARPET STRETCHERS. White... " 60c COMBS, CURRY. 
Flush. See Stretchers. ommon White "School — 000 11 15 38 89 108 
MEN itis yre'ainss o 65.3 5.019 40&10% rayon.. . 0 Lic} Per 
NE ek sick 75&10% | Di, slain OR. nica gataaen ss per bag 95c | NOs... 2 2 620 1400 
Sie, Mes... eR Genet eS CHECKS, DOOR. | Hiyiess 
Square. Myers’ Imperial ........ « = g gg] “lount. ..... ........605 20% |Doz.$1.05 .85 1.35 1.20 .75 1.40 
RGA Siisadvesiag os 50&10%| Myers’ Clover Leaf......  -4 0B} areonts..........-....---. 25% | _ 
Ws pic cc aves ind cacy CHIMNEY TOPS. COMPASSES. 
— 70% CARTRIDGES. van’s Volcano.. wees e -50% |Carpenters’...... . 60% 
peer BORERS. See Ammunition. CHISELS. Pencil—Faber’ ica per dos. $1. 00 
onpasg- 7) 
Miller's Falls........ per dos. $13 75 CASTERS. Sian 2 14 COPPER—See Metals. 
Bung. Standard—Ball Bearing.......50&10%| Round per doz.. 88 on $3.50 $3.80 
Ss Solndehc <p tei ce sicese vet 60&5%)| Flat 5.00 5.5€ COPPERS. 
Enterprise Mfg. Co’s No 1. .15&5%| Common Plate. ‘ald. wu ee 
“ No 2..15&5%{ Brass Wheel.............. 60&10% | Good quality, # in. and DS all ica &, eww agen & per tb 36}c 
Iron and porcelain wheels, new larger.. : “pel Ib. .13c i __ eS 333c 462 I... «= * 82S 
BOXES ook aang 60&5 Smaller size per doz.. rae ends “ 
; Saale % 3 tb and larger.......... 30c 
Sa TENG sak o's boxes 1 2 10 Philadelphia Plate, new list..... 60% ocket, Framing and Ftrmer. 
Per doz.... 08.80 5.00 15.00] Martin's.........c..cccervcens Clover .. we ecece cesses - TSRIO% CORD 
Miter. Payson’s. babi 2758&10% “aupet Birmer. oo, | Picture ; 
Ne Laneton... ws RSI CATCHERS, GRASS. shoppers, See Cutters, Meat. © |g White Wire (new list) ......... 85% 
eys setae Carroll’s, No. C........ per doz. $4 25 CHUCKS, DRILL. : 
DOOVGE RW. o kk 6 v9» va each, $1 50] Wildermuth’ “% Goodell’s, for Goodell’s Screw Regal Brand........ ..pertb 35c 
BRACES. po Zeer Drivers.. .......per doz. $6 25 Puritan Brand.......... ” 25c 
Per doz... “gs. 60 $5. 75 $6. 5 Yankee, for Yankee Screw 
Pray’ s Genuine oe “ea oy ik. es 5 6 ETT eee ree 5 00 CORKSCREW 
Nos. 66 to 146.. .-..60%| -Per doz........- $6.75 $9.50 $10.00 CHURNS Walk % . 
— en $3 50 Anti-Bent Wood. . er's. .- . 834% 
+: 3 00 CHAIN AND CHAINS. = apgeignge 5 10 Williamson’: s Regular. . De auits &: aie 408 10% 
| baie 3 30| Breast Chains. oh. $3. 90 st 60 $4 85 Williamson's Forged Worm......50% 
Doubleslack....... doz. pairs, $5 75) Belle, Barrel... 7 seam 
‘ BRACKETS With Covert Snaps.“ 5 00/Common Dash, Gal. COTTERS. SPRING. 
ay-Rack. With Slide........ = 3 8 Per doz.. Ty 00 a0, 00 $10. 80 All sizes—new list......... .. 90% 
Wenzelman’ s No.1, per doz. $9 50/ Without Slide.. ; ” 2 &5| Union, Gal.. 5 10 
No.2,“ 10 00| Bright Ox Chains. RES "$3.75 $4.35 $5.40 COUPLINGS, HOSE. 
Shelf. #-in. $7.25; }-in. $5.45 per 100 Ibs. CLAMPS. ELA ere per doz. $1 00 
Cast Iron, bronzed... ... .50-10&5% i Cotl —— Adiustable. Brass Plated... .ccccsee = 85 
Clover Wrought Steel......... 75% BRL ae Ae SEE Tee . : 
Gane = iain nenaopia's 657% se Bt cecsusecessceessss.25%| COVERS, WAGON—See Tents. 
; ose * 
Le eee ee 70% Sherman's, brass, }-in., per doz.. 42c CRADLES, GRAIN. 
Double brass, }-in., 90c|Morgan’s Grapevine... per doz. $22 25 





No, Crown,Self-basting. 80doz .. $2 50 
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CRA YONS—See Chalk. 
CROW BARS. 


nch or Wedge Point.......per tb 38%c 


CUTTERS. 
Glass. 
Red Devil.. eve 45% 
Smith & Hemenw ay ‘Co cine cee 50% 
Woodward.. an in:ie eo 
Meat. 
Enterprise, Nos. 5, 10, 12, 22, 
ff” kA peer er, | 25% 
No. 202, list, $1.50 ea. . .40&74% 
Pipe. 
Stanwoods.No.. 2 3 
Each. . "90. 85 $1.50 $4.00 
Slaw and Creu. 
3-knife Crout....... per doz. $11 50 
1-knife Slaw.. i 175 
2-knife oe cass oa 
PIN wakoeysane sat es 7 75 
DAMPERS, STOVE PIPE. 

DN i ates ig amie s cide oe 50&10% 
American Pe A 
DIES AND STOCKS. 
Discount.. 40% 
DIGGERS. 

Post Hole. 
ce 5 sai on 6 per doz. $9 25 
a ee ee ; 9 00 
RR kc et cdep sed i 7 50 
EP CTTTe ty 10 25 
Iwan’s Split Handle... “a 7 50 
Iwan's Perfection... . 5 9 00 
Iwan’s Hercules pattern “ 10 00 
Ryan’s.. 4 17 00 
See also Augers—Post } Hole. 

Dividers, Wing.. . .65&10% 


DOOR CHECKS—See Checks. 


DOORS, SCREEN. 
§ in. 4-panel, painted..... Net Prices 
1} in. 4-panel, painted.. 
14 in. 3-panel, natural pine, 


OER CREE eee 
DOOR HANGERS—See Hangers. 
DRILLS. 

Bit Stock.. f . .60&10% 
Blacksmith’ s Twist. isch on sik ae 60% 
Breast. 

.. 6h eee each, $1 75 

Millers Falls No. 12..... 7 2 00 
Hand. 

Goodell’s Automatic. 

Nos..... 01 03 3 20 

Perdoz.. $7.75 $11 50 $12.50 $11.00 


Goodell’s ; Single Gear. per doz. 15 75 


Millers’ Palls 63 12 75 
“* Double “* = 15 25 
Reciprocating. 
a rarer per doz, 16 50 
Bit Stock. 

Standard List . . 0&5% @60% @10 
DRIVERS, SCREW. 
IN 25), bis se Sie ates s 65&10% 
Lapett Petals: aise. cicadas eee 
OC eT % 
Champion Pattern...............70% 
Clark s Interchangeable.......... 30% 
Packs ped nn koe aks ee 60% 
Reed’s Lightning...... -45&5% 
Goodell's Spiral......... 50, 10, 5&24% 
Yankee Ratchet ......... .50% 

4 i Spiral..... - " 508&10% 
Smith & Hemenway Co........ 40&5% 


EAVES TROUGH, GALVANIZED 


Terms, 2% for cash. Factory ship- 
ments generally delivered. 


See also conductor pipe and elbows. 


EGG BEATERS—See Beaters. 
ELBOWS—Stove Pipe. 

Adjustable Stove. 

Inches...... 5 6 7 

Smooth, per doz.. $0 80 $0.85 $1.20 

Plan’d, F 2.00 2.25 2.90 
Corrugated Stove 

Inches....... 5 6 7 

Smooth, per doz. “$0. 75 $0.90 $1.20 

Pol’d, ~ 1.0 1.6 2.2% 

Plan’d, . 2.25 2.90 3.75 
Four-Ptece Stove. 

Inches....... 5 6 7 

Smooth, per doz. ‘$0.60 $0.65 $0.95 

Planished, ‘ - 1.75 195 2.55 


ELBOWS—Conductor Pipe. 


PRN; SONNE Biosoc ab wis wel 75% 
Round, corrugated.......... 75% 
Square, corrugatee.......... 60&10% 





EMERY CLOTH—See Cloth. GREASE, AXL&. 
EMERY TURKISH. Wood Boxes. 
Size . ..5Ib. pkgs, $ kegs, kegs. en sees sees POF GTO. [ z 
1 - 4c 4c eee eee eee eee eee eee 
- nee pe ” 50 ans s 3c 3c| Hub Lightning..... onoss ven’ 5 25 
PRIA 0 ck ches ti stesieued 6 75 
NAMEL, IRON. Wood Patis. 
wee Frazer’s, 15 tb. 80c; 25 th. $1.30 each. 
A-B Iron Enamel, 3 doz. case, “ - : 
Hub Lightning, 15 tb. 55c; 25 fb. 
ss one Ke per gro., 15 00 70c h 
an RR Sh eee re | 1 each. 
wy conn li G hit 
. amellene Graphite. 
EXTRACTORS. PIG. Ce  aear -..- $9 50 
See Forceps, wt un BS Th; HOF BIOEE.. o6o 6s Svivcese 25 00 
MEME Ai a icdevscet 37 00 
bets Win Scart Gage, = ° See 
Drifting Pick...........+.. 60, 10&5% GRIDDLES 
Hooks and— eS. viniibdn < vividcance dan 334% 
SEO Ser ee se 85&10% 
OE Ee FEY ee ee 90% GRINDSTONES. 
Family. 

FASTENERS, STORM SASH. Inches........ 6 8 10 
of a i per doz. $0.85} Per doz... ‘87. 25 9.75 12.00 
SPA eee ee ee af 1 15|Loose. 

PM ss in deeseeud $22 00@$23 00 
FAUCETS—See Cocks. Mounted. 
beeesha i 2 3 
FILES AND RASPS. eg 25 $3.75 3.00 3.98 
Re et PL Cee 70% | Common Bearing .. < 
Nichols on’s— TOO. 6 ois 5 cnc "$3.35 3.18 108 
Y pnt age ie iees acaba tae ge GUN WADS 
Black Diamond 0... 4, (See Ammunition.) 
"SSR ee 75& 1 HAFTS, AWL. 
Great ade | OEE 75& 10 rad. 
Kearney & Foot........... 75& 1 CR os cotucs ve per doz. $0 19 
a sng FEV ttes » wana a 0 é 

een Re... 2 cn “ 22 

Barton Smith 122.2257! 158 10% + veep ‘ r- 

‘-F Swiss Patiern......... 40& 10% Pat ¢ rin nen om me 52 
DOE SL. Sia welsessswene 70% Ss atent, lea Pres 
NE. . 5. icke xaokan 75&10% , = Sop sit 6 99 
Sg SRE eee 70% ga RS « 52 

FLUE STOPPERS—See Stoppers. HALTERS. 
cikessaraee doz. $1 10 
FORCEPS, PIG. aeeee. pe ioe 
Superior. iin ts aac te per doz. NS ee “ 2 00 
Whisson's Imp........ 5 2% Leather, rope tie....... 2 8 50 
Barle FORKS. Leather, leather tie..... “ 11 50 
‘arley. 
Steel New List.. . +» 65&10% HAMMERS, HANDLED. 
Wood, 4-tines, per doz........ $5 00 Blacksmiths’ Hand. 
im 3 6 eS he EEE ote een od teased eee Ne 50&10% 
OR ic sns ike ek oe kak bom 60 ; 
_ agit bape ict 5 a: | 508&10% 
i, "2, ikeas vianelnch dhe be ae 10 Farriers’. 
. pede Eads Sabccececeensenue 40&10% 
TNGOS . vccccsccosorsees 65&5% | Machinists 
Scoop.... DEES. i. ck) wees ss shun s80 bd OSS 4aN 60&5% 
Nail. 
nn ey AR MES) PEAS SELES a Sete 40&74% 
Stee . .60&5%| Quaker City......... per doz. $3 85 
4“ 60&5% a 8S a e 1 15 
A Th Beng sae eee ahs Maydole’s......00+0000000+ +See % 
Manure. Riveting. 
ee a ive se ola ry | ELLE Le Le 40% 
Shoe. 
ES eae per doz. $0 95 
GAUGES. Tack. 
Butt and Rabbet. eee per doz. $0 35 
Cream Pail. Pol’d Iron, Hickory hdl. “ 
Fairmont.........-.. per doz. $3 7f Mall. Iron, Inlaid... . . 1 55 
| 1 2 3 
Marking, Mortise, etc.........+ Per doz ..$0.70 .80 1.00 
coer veereseseseseseseeses 50&16% Magazine.. eee ister doz. 4 75 
Son. HAMMERS, HEAVY. 
Wire. Heavy Hammers and Sledges. 
ee ios and is <0 60g 6 ee: TRE TS hos obo wben bela 75% 
5 tbs. and over. * /75& 10% 
Masons’. 
GIMLETS 35@40% Single and Double Face.....70&10% 
eames... .sciawe sidesecodes a 
Discount...... 4) F HANDLES. 
uger. 
GLASS, WINDOW. Common Assorted... .per doz. $0 55 
Single... : « «  90&20% Pratt’s Adjustable, Nos. 1& 2, - 
Fr NS PPR ot eee 
Rs ode nevekesaacweeane 90&25% jet Adbeadiie..... eo. cae 
EE es og ds Jc os eek eb ake oe 35% 
GLASSES, LEVEL. Chisel. 
oe Re per doz. $0 70 ey my, aw a Assorted, 
SS We err re “3 55| Hickory, Socket Firmer, Assorted, 
27c; arge, 30c per doz. 
Applewood, Tanged, Firmer, As- 
GLUE sorted, 34c; Large, 42c per doz. 
Bulk. Applewood, Socket, Firmer, As- 
B Amber .-perlb. 18 ¢ Ne per doz $0 20 
ER et re OB eiIGOO) PER. os sie ceeds sncsetes 40% 
“igeryes SMI TUB Go soits sea cone 40% 
H. S. Amber.........+.. 168c| File, assorted, 13c; Large, 16c per doz. 
Hammer. 
Liquid. Adze Eye........ per doz. 36 to 75c 
Be DEIR viele nuns cee cae 4(%.| Blacksmiths’......... ** 40c @75c 
= a ae ** 45c@80c 
Le Page’s— PS Sa 40 
ag yg OE Re a 274% | Hay and Manure Fork.. . 85% 
sag eT? CE EE PO ic nv ccs cataonen 25% 
List “B”...sseseeeeeeeeees coded i eae per doz. $0 75 
lp eee eer ETT ret. Ca. See 80 
Screw Driver 
GOODS — Re ee Pee * ~ 

y WIS aoa, os eau eet 

kf re erry 9% | Shovel and Spade... 35% 





HANGERS, 
Barn Door. 
U: S. Rolled Bearing...... OL tog, 
| eS eet la 50& 
ME ON, Coys aseksceks.... one 
io fe Re ee 


Wagner’s Adjustable..... 





See Stops, Bench. 


Warehouse Big Twin...... 25% 
Conductor P. 
Iwan’s Perfection............. 50%, 
Eave Trough. 
AMO 65 i sisk's cheese Per gro. 22 & 
SOND cshccckaebetawes.... 20%, 
ARES 334% 
Parlor Door 
| COPE Pe Per set, $3 74 
Ives’ Improved...... ‘al 2% 
Lane’s Standard..... ” 3% 
Lane’s New Model.... “ i 
Le Roy Noiseless..... ™ 4@, 
ne ee ee ee 0-04 
HASPS, 
ef Se 
With Staples—See Staples. 
HATCHETS, 
Se oe 
Cast Claw....... ‘per dos. $1 ner % 
Cee secs oT .- keaee. 12 
Germantown. .cccscccsscccccce: 04, 
HAY KNIVES. 
See Knives. 

HAY RACK BRACKETS. 
Wenzleman’s No. 1.....per dos. . > 
Wenzleman’s No. 2..... er 

HINGES. 
Blind. 
Clark’s “estat per dos. sets, $1 63 
Parker’s.. 65% 
Shepherd’s s Noiseless, for Wood 
GO, aves ceccon per doz $1 
Gate. 
Clark’s.. 1 2 A 
Higs & Ltch. .doz. $2.50 3.25 4.2 
only... “ 2.00 2.50 
Latches only. “ 90 8.90 
Knuckle........ per doz prs. $6 0 
og Se ae “sets 675 
Superior........ “ prs. 9 5 
Screen Door 
ES ee gross $6.65 
MR Gs cdbiacdwhevenes pe: 8.28 
Spring. 
oc, EET LES COTE 50% 
EE EET Os 25&5% 
—" Dbl. Acting. . .40&10&5% 
PTE Pe ee ee ere 25% 
Ideal Detachable... ..per gro. $11 
NS. ates Fhe ek cake 40% 
INOW SOR. oc ccd ccc pergro. $7 20 
ca treks s bau bebkse cede 20% 
Wrought Iron. 
PR cick aha d ak ghaannGas.ss 
Light Strap Hinges......... 70&10% 
Heavy Strap Hinges..........75% 
Lage TD FIMO. oc. oes ce cone 663% 
RIOR CRIN. isco kkiiin cs 45% 
Extra Heavy T Hinges......... 70% 
Screw Hook and deeee” 
6 to 12 in., Pet bo “ms $4 25 
14 to 20 in.. ‘ ai 4 00 
22 to 36 in.. ego the 3 75 
Screw Hook and Eye. 
3 Rebs Serr per 100 ths. $6 75 
Siiccssbiaseivece 7 75 
Dati vite acute xs ins fae 9 75 
HOES 
UR sak cut 5a sx yesewd 70&107% 
Grub. 
Extra ant -70% 
SR AE ee per doz. $5 00 
Ladies’ and aoe: ve xaypanece 
Mortar.. bees . 75& 10% 
Planter’s Bye... .. 624% 
WEA viakiakosshekecs 70& 10% 
HOLLOW WARE—See Ware 
HOOKS. 
ind Eyes 
ai ber aasicd ea Peaknease 60% 
Seat Weae'e eathadee cewciad 70% 
“poceaeg, CTE ETE OS per gro. 80&10% 
Belt. 
ER ivite cs enacevscnahe 70&5% 
Jones’..... bts Game sinh bee ew 65&5% 
Bench. 
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DCH.«+e- 
Per dessa 5 St 
dun oon -$1.90 2. o s 12 er. 
(See Petey ey's. . per om = ella 
Bush Bright Wire.) $2 50) Wilcox. Ate ane am re ‘0 1 2 B LINING, S$ 
oun sects. Nos.. ee -$0.60 1.00 ricks...... : , STOVE, 
ae : 02. i. sa. perc N 
a is es rn a ae jo" MACHINES rate, 2|See Pullers. 
— 4 . : H ~. y ‘ 
Psy er 100. . .$7.60-8.10 i ; Brass..... ETTLES. - Wi See Sets NAIL SE 
. lothes Lines. 9.75 11. * 12. Cauld ite bad ithout Wi we TS. 
24% Japanned 60 Co ron.. a ae 2 atone 1 Angular Augers A ith G NETTING 
Jacana gonass snc # pper.. oe Ses .. 15% UVori e+ per do ugers alvanized NG, POULTRY 
" Papin doz 22e@24e =a Ba ee i .. « 40&5% pright.....  “ z. 300 440 Galvanized — weavin ib 
» $37 Cast ven 40c Se tess: Ring th., 27¢| Leather Riveti 260 4 a  Reapagacag weavin g - 30, 20&5% 
4 J = ts & bade din ting iia ig g....80&2 
1m Pare - per gro. 72¢@$1_ 50) 3 —“_e« en ames mi cog TE —e 
iM “alleable cate +++ 80% pong sg a ena. tenes oe sata doz. $9 00 End Cutting agian. . 
¢ © Ww * Be ag Cali , v-in. Scimi Handy... 02.0200. “ Stub! 3 . 
. - rought.. Saar aliforni iter B ae os 2 00 b's P 
0% Prletaess: ee sig 25% Gases ite gaping lade, doz.$3 & a ser pag st 2 00 Ao ee! i 
Common, ri «+ +20% | Corn. PR 3 4\| Vashin OY. 0... a 300] s and Diagonal .. 6 
red rivetted Cli a ae 8. 72 wedish al Cutti 6.75 
Rabyab weds + painted ipper.. -+ 15% Majesti 0} Perd Side. I ng. 
a title Gs a per d Titeetiien* NE Eee T RSS H ozen.. nches 
4 Gate OBES. on ae's oz. $2 25 Earle’s, ix. -per doz. $1 74 ay meartnans = ose xe — ee $4 ‘. . 
‘ “9 -c eae x Fees ee tees eeees 1 UJ : 57 
See Goods, Bri 3 28| Woodford........... is 27! Water Vinceeseeseeeeee wees 600) V _ oa Re 15 
oo eb right Wire. “So 8 <j gata _ : “a nage ep is & - RERE - « - 408&10% 
ommon. N Standa 2 2 See B {AIL BO en's H NO tees meee Tet 
0% P bie sc. i een oxes. XES. ose. ZZLES /o 
ee on dOZ.. +++ eevee my 3 i nena -+» (New List) Genuine G 
1% }erman... $1.50 1.60 mene SR . 50% IC MALLET M em.. 
18 One per dc 1.70 Foldi Carpentes’....... 2 15% arpenters’. Ss. \ o”  aopanaar aaa i per do 
Seo ce vente doz, 1 75|Ha ng Handle.............2 b] Fibre H MMs escesicsens _ on 
304, Aammock. ee 2 50 pe : SES ey Pt ead, sat yordontsea|_ NUTS. HOT PR = 3 60 
With plate. . scarica” fry Po oe <. «tae, * oz. $5 00 NUTS, H 30 
With screw.......... per do H ton, Sickle E dee. . .doz Round Hi Large... “ 5 75 oa Bl OT PRESS 
Lone we ae ee ee Be - ne : dge..... o “ ~ “ erent Fr oaae 7 00 = ank. ' ED. 
Picture.. : pery, oni Gitieihies,... ‘e E gnumvi eer 2 9 
| Peas aa ST gt 50% @ 508 aic| 1¥an’s, — Edge...... “ 8 0 Square Hickory. itp out iy 4 a pee a se 64c Bie sf i 
Screw. pe ee Lightn’g He v'd Serrated . “ 9 & ie = 50 pped. ete 
% Deambekive rst +++» + 668% Lightning oe Genuine. “ 10 0¢| Ténners’ 4 4 75 to fe ihe d fe ' 
Pes (Sec Goods. Bright Wi adsworth’s Sor ate. s _ 6 5 Applew above tb. boxes Tic éte 6} 3 
Seat Spring ds, open Wire. y -85% noe. pr Point “ : 0 Hicko WOE isiescee ~~ prices. add ic per tb = 
@eee — ty bd a p e 
sagan patel hallenge. .. ae ung al “ 1 20/Chase P OILERS 
r tb. 5k ae ickory Sh ‘ 1.00@ attern . 
er ~ lsat per doz. $6 00 eet Iron re 1 50| Brass and < 
HOO ca SS > ee 1 Zin Copper. 
$1 @ PS, TUB Comm : 3 75 Door MATS 50 E ac oe ee eoecee 
65%, €lastic i Shana Single... i. Nati ngineer®. “7 ree ..6 038 Po 
... per case of 2d + eee ge gl ee 60] A onal Rigid... — se eees 0% 
10 oz.... $1 50 p eect oBade <i poe 90 cme Steel Flesibi ee 50, 10&5% Machi , iatoras aye 
HOSE. GA Putty. . 6-Blade..... és 1 30 Stove. Cosecereves 334% —— oz. $2 a = 
7 RDEN Comm 2_00 No. 2 : C Teese 
4 : Land on ade per if Sa opper Plat r Sas Es per d 
, per d oc appphhedode M ed St oz. $0 
i. 29 a 3 ply-2” Coupled, |Scrapi ae be oz. $0 60@1 00 alg gt eee per gro. $3 25) J alleable Iron. eel. ». “ : 58 
D mies eS eed. Beech H 1 40@1 75 wire — Toast 3 50 pa on 
Ce dre -COV e se eeees coves , 
Diamond The| Landers sees...” Rey i Beer log, OPES 5 @Tic 
") Tlinoi et ge ee a ——a ae Node tees ae OPENERS 
1 1s “ me © eens 14 : ee non .. 5 25@6 00 WBicccevecce casters, with 10 Inches v- 
” ante COV. RU sees 20 Mineral r pede. © — “epanepengen a> 12 
h Grade-}” BBER HOS Kel Rese MATTOCK ound.. ...per doz. $5 14 
Special e “guar. press. poe z. ae per doz. $0 Plumbs.... CKS. Can. eecece “ ; 50 6.00 
65 “ Ibs. 11 orcelain.. . ae Delm 3.50 3.80 
75 he t] Jeter rece 0 in 70% | Ne oa 
See - o ver S eee 
100 ic C LAD ae “ : 4 eccccce 60% Crate. lip... wt: ee doz $1 30 
% Boss HUSKERS msomon Long — Iron, Ibs = V. & B.. 65 
% es er ft.. er dos... 10 wees ; 
ceavesee E Beoseeceees Os... 1 ouT ; 
A Per doz ree eee Wood f . $4.00 4. . 6 618 TFITS, 5 75 
, a $2.00 2.00 E 200 Eg oii ces . Sc@ldc (ted Ibs adne 10 5.25 5.60 eer é COBBLING. 
etnsaseie L PP 1.75.80)" Co sevecececes Sew! seme pia ete 810 66 Beonomy......... .per d 
, gro......$5 P ‘common, eee ey ppers’. 00 5.50 6 acl deci ier oz. 11 00 
7 Nos..... -40 6.00 6.00 K | Comm per ft.. Lake Super’ RS eee Ne “ 4 65 
) Por G10... ..ccccs0e 2000 3000 10.50 aiean... with Shelf, add. . . The r & Oregon Pat. 75& PAD > : 15 
, Nos..... > AES 8 9 00 Oo Triu me 10c. . 10% Eureka. LOCKS. 
Per ehse Aa Oe 59 64 ay mph, per “ft... ; aie MEASURES. Sages ea id 
Brinkerhof’s. 15 2.15 LAN i ae , 10&5% 
5. .85 Bull’ TER anized, as ee 6 
Per gro...... 1.45 rye Eye Police. NS. Japanned.. per doz. Pa 1 } bu. Cian: PAILS 60&5% 
rrr tig ah ined, 2 n. Flash Light. 1.75 3.85 14-qt , wi : 
....$14 @ #-in. Regular.. t. “per doz. $9 00 2.45 3.15 20-qt.. ithout gauge, pe 
Gee Metals.— —— —- a SE Rcegagy ILLS, COFFEE. Sa “ oe waits lah act | 
—Fisst column Diets & 8 09 | Parker. sees ‘o-at.. G “ $00 
c IRO L Hams’... 8 halla a siecle pie +4 at alyanized, per 100.. 
‘ser N BADERS. CATTL SON eae amr ee ¢at.. “ 
cw s. Os maaan tana OM rs 40-125805% oo * 0100. 30 
Pts hasan ns ialldllatateir MIT %| 10-qt.,IC Ti tone 
ie ab <r $0 40 yg nha ken $0 i. o 3 See Boxes RE BOXES 9 > al cual Dies = 00 
Princess.... eeeeeee “ 50|C: E 5 P ‘ qt., “ *- as ere 
a lsaveseven ses « 58 Shela a La ert TE onion iat. AX Tin.. a ++ 2S 
r A a oe ay: aaa a _ - - = 
—— eeeeeeeeees . = Ex. Quality ee a -per dos. $3 15 Stock” Br erst “ fs 2 oD 
ood LEATHERS, P wn em he oa 
: Bench......... Valve onan PUMP. ft., 27 er dozen... ‘ne 2 a, 2 ap d, ats. — 
Cha: ccceee 205% lunger.... . .35 2.65 3 Ww er doz Bist 
pated 0 LIFT eeb.e ene 10% MOWE .25 ater. $3. $0 ‘ A 5. 18 20 
men, pelished, pe per doz.$ Stove C. ERS. . 10% |Gladiator— RS, LAWN Galvani 00 5.50 
No. 70 ed, per 100 tb. 11 00} Co in op open 
Pe... 100 sbestos svows $i 3 75 oe a — a bee r Wood a $19 12 l 
Gommon, nickel viniod eal Senet aii onean "elane hg 1 75@3 65 Kine U tresses “cB a A 18 20 Cable. Hoo sctite dapdiiieea 
ae PSt|_ Alaska, joppered aa... alata: Cedar siaendalatat 
Laundry, No. 1... -per doz. 7 40 Tra a, Nickeled “ 4 00| _Inches....... . edar, S Hoop. - _ $1 90 
mn gait ics “5 76) Pa de 5-00 | Ba nches........... 5.25 5.75 6 Standard, 2-Hoop. ... -,. 3a 
Ko. @ Ent = — Big Giant. -....... ra ey tenderd. SHoo.... 00 
n a ie “s 
No. 80% gsprise, ver.set 98 Twi pam tos ee a"; haere PANS si 
mn 55 rT ss 90 greet | in, 20-ft. - . 2.65 2.75 Fry PINE weccece . a 
Tailor = oeeee : Gross. . .$1.50 ——. ~ — " ILS. pee CESAR GEOR 65% 
_ Tailors’ Geese......... per u eee es ee Cc Shecesn os 
weet Rs os aan “Ib. 8] N eats.S 2 25 sm 9 ga eee ay .. Fates, ee es 
fenate Droste Nest. Per dos tt eeeee . P balls. 9 3 00 Small a 2 15 Paxton, —. oa 60% 
Sutton. uck Nest ‘Wibod Goz S 25 Braide e8ebs0 » ‘i 30c 3 4 Costett tate... aS s<0s Be Te 
ves : d in 20- 35c ts eve _Perd 1 
eRe te ee a cemeeeet soo] weeds BoB of 
; eee |} rse Shoe peeaeese apne x a 4. j 50 
fgcomots . JACKS. etait’ bo Oi : ae 1 are 1 8s vory, No. 200... 00 4.50 8:50 6.00 
cgon. ATS IES : Cl in 100-ft. ha © Bc| Capewell..... soe . per doz. $8. 
ile: bet: a lothes nks...d pewell eeee B . P -00 
- “ae ..00% | 60-F _.doz. 80c| Perfe 7a oS gS 55&5% uilding. APER 
er, edna coeasagbas conte SE ag Soe Baten nk vkekincae 15% — tease 
\ Te ..00% | 60-ft. aE - per doz. $0 ‘ St Re ae eer a 55.85% a per 100 
abe socsoese @ 72-£ Sons wih’ ; | Sy eaaanena 0&5, Tarred Felt....°... 100 the.$1 25 
eeseserseore oa eO 5Oft. noo «Sea “ : Clover Leaf ER eee 5% No. 20, Red} ; ae 1 35 
‘ ee Bott, pet 9 LOT ze 2 io ete sched ie seo per th., a a S _ 30, Red Rosin... per roll 1 85 
rai ed a e068 4g rass y er osin... — 35 
ST | ° aia nd and Emery. 3 
Brads. .+00.++000e. epee. Nacali neratpaante 
Ritasatios-cckeed "T1  a5a| V raeeine. ceatermees 
vee .. 30% lias ores + OO%e 
me sss berth. A 
: 23 











AMERICAN ARTISAN AND HARDWARE RECORD 





PARERS. 

1 Se per dos. $13 00 
rere 52 7 00 
White Mountain..... 4 5 00 
DO -5s5escsasaa 2 7 00 

Potato. 

Goodsell’s Saratoga, 104 in., doz. 6 50 
Goodsell’s Saratoga, 5 in., doz. 550 
PICKS. 

Adze Eye Ore.............. 70&10% 

Drifting and Poll Picks.......... 70% 

Plumbs, Railroad........... 70&10% 

Pe ies enonvchuaepesannee 70% 

PINCERS. 

Carpenters’, cast or 
eS ae 8 10 12 
Per doz..... $2°00 2.60 2.95 3.75 

NS eran 45% 

Pins Kt coddnnns vdceweseuee 00% 

PINS. 

Clothes. 

Common..... per box of 5'gro 60 52 
= eee 5 
J Sa - Je 70 
Picket. 
Fluted, 15-in......... per | doz. 5 00 
Phated, Sl-in......<. ccc 1 60 
0 a er 7 1 00 
PIPE. 
Conductor 
Gal. Steel Charcoal 
L. C. L. to Dealers:— 

Eastern ...... 70&10% . . .60&10&24% 

Pittsburgh. .75&10&5%......... 60% 

Contral......: 758&10%..+.2--..0% 

Morth western. .75&74%..........00% 

Western..... 708&124% .... .608&124% 

Tennessee 708&10% ..... 50& 123% 

Gouthern.....°.... 70% .... -50&123% 

Southwestern ....70%....... 50&5% 


Terms 60 days; 2% Cash 10 days. 
Pactory shipmentsgenerally delivered. 


Lead. 
PU OEE bacsscccvnssa per fb. 7ic 
a err - ie 
Stove 
Acme—Inches.... 5 6 7 
Smooth, per it.. - 8c 8he 104e 
Planished, De Ble Be 
Peerless—Smooth, 7ic 8c 9c 
Polished........ l4ac 16'c 18 c 
Planished.......28c 8lc &§c 


Made-up—Inches.. 5 6 7 


Smooth.. OG ee ichcnaceaseses h,$6 75@8 50 
7 to 6 in. Smooth Tapers, pr. jt..1lce esamnenas oa #6 @ 
6 in. Smooth T’s........ 27c 
7 to 6in. Planished Tapers...... 45c POWDER. 


Yale Patent Lock Pipe—Stove. 
6” 7" 7’ tot” 


Battle Axe Blue... 7 72 = s108 
Cac “ .-e £2 eee 
Peerless —?. 8% 10 Il 
Duplex =e ae 11 13 14 
Yale, Rus. Fin... .15 16 17 ‘18 
Duplex Planished. 29 31 37 88 
Galvano,Gal......15 16 17 18 

If wanted made up, add per joint 
or grooved, Ic: riveted, lc. Crating 
made-up pipe extra. 


Wrought Iron Gas Pipe. 





4@}-in., black........ discount, 60% 
§@}-in., black... .... ** 60,10&5% 
3-in. to 6-in , black... 70% 
7-in. to 12-in., black... + 623% 
4@t-in., galvanized.... _ 42% 
1@-i -in., galvanized.... 7 50% 
f-in. to 6-in., galvan’d : 574% 
7-in. to 12-in., galvan'd 2 45% 
PLANES 
Sargent Iron Bench............. 60% 
Stanley Iron Bench ............ Nets 
PLATES, TIN. 
See Metals in Column 1. 
PLIERS. 
Giant, Button's—80% off list. 
Cutting 
Pee 30% 
Lodi,. 


Upper End ‘and "Diagonal Cutting 


Swedish Side. . . .10% 
Utica Drop Forge & Tool Co.. . Net 
Fencing. 
Bleck: Ball. ....6555. per doz. $8 25 
Farmers’ Choice.. .per doz. $8 00 
yg Aaa 8 25 
Flat and Round Nose. 
ree 30% 
is cicndceearanvacece 65% 
i Ohare 50% 
Ser 
Gas.—Inches.. 7 & » a 
Per doz..... $3.00 3.50 4.50 5.50 


Tinners’. 

Hollow.. .. 0% 
| Rr es ee ry 54 
PLUMBS AND LEVELS 
Ce ne eee = Nets 
Cook's me . 40% 
SOOT OOD Sib ete cos das ace 
Davis’ Inclinometer............. 15% 
POINTS 
Drive Well Points............ .75&5% 


POKERS, STOVE 


Wr't Steel, str’t or bent, per doz. $0 55 
Wr’t Steel, wood hand’ls ‘ 80 
Nickel Plated, coil hand’ls ‘ 65 


POKES, ANIMAL 


Cracker Jack, wr’t steel, per doz. $4 50 
POLISH. 
Metal. 
Black Silk, No. 50, }-gallon 
per doz..$7 00 
Black Silk, No. 60, 6-0z. cans, 
per doz.. .1 00 
Black Silk, No. 70, 1- tm, cans, 
ee 2 25 
Black Silk, No. 80, "Tguari 
r doz....375 
Black Silk, No. 90, I-gallon, 
per doz....12 00 
Shoe. 
Se ET per doz 36c @50c 
es PE OR Sea! oat 
D Mieadsh 0 ss a : 55c@$1 75 
Imperial....... ee. ee 5 
Stove. 


Black Eagle, 1-fb. cans, pr. gr. $15 00 


Black Silk— 
5-Ib. pail.... . $0 70 
Paste, 5-oz. cans. . per doz, 75 
Paste, }-tb. cans . 1 00 
Liquid, 4-pt. cans..... a 
Liquid, 6-oz. cans... % 75 


4pt. Air Drying Iron 


Enamel........ "= 1 25 
Black Jack, 3-fb. cans. ". aS 
Dixon’s Carb. of Iron. 5 75 
Nickel Plate......... 4 50 


POPPERS, CORN. 





Round or Square, l-qt. per doz. $1 00 

eer * 1 60 

DO Sick sis heme bo ok : 3 00 
POTS, FIRE. 


Clayton & Lambert’s,each,$4 00@6 09 
ee | RS rr each, 6 26 


See Ammunition. 
PRESSES, FRUIT AND JELLY. 














Enterprise Manufacturing Co..... 25% 
PRIMERS 
See Ammunition. 
PRUNERS. 
Disston’s Pole......... per doz. $6 50 
Henry's Improved..... “ 75&10 
Water’s Improved..... “ 80% 
° PULLERS. 
k. 
, re jtvebhebe teu each, $3 1! 
Pa oy 14 
Quick and Easy........ 2 2 70 
Nail. 
es eee ee bod per doz. 9 6 
~ yt wTTTT Te re 

aml derereve oursea “ 9 00 
Tack—Giant . CE Eee: 40 

PULLEYS. 
Awning—Jap’d......+.seeeee2- 0 
Clothes Line......++ idenne wil 50&10% 
Hay Fork. 

Iron Wheel, 5-in...... per doz. fo 
Wood Wheel, 6-in... 
Wood Wheel, 6-in., pass knot, 

RS a per doz. 2 55 
Hot mare: 205 pall Escnadsonbeed 50&10 
Screw—Jap'd. diubsseansndee 
— Disccskbas whenese 50&10% 

ash 
GR 0 904004000 per doz. $0 18 
Common-Sense, 2-in.. “ 20 
_— Pattern, 2-in.. ~ = 
np pee o 25 
PUMPS. 
Pitcher Spout 
eae 
Each...... * giioo 1.45 1.90 18 
Spray. 
Blizzard.......... ...per doz.$14 
Cyclone, tin... o. 0.660 rs 3 40 
— copper..... = : 7% 
Little Giant....+.2..each,... 298 


PUNCHES. ar SAWS. 

Conductors’. aon... 
ee ee per doz §$2 25 eos mite ey Seer oe ees nm 

Machine..........+4+- per tb 19} Jackson's. ao 

Saddlers Butchers’. as 
Common per doz 60c @70c ES S08 ta 408-109, 
Good............ Tac@Blc| Disston's..............00 ++. 0G 

PUTTY. : 

In Bladders. = ER Ea 509 

Strictly pure...... per 100 tbs. 3.00] Disston’s ry 50% 
RAIL. ___ aa 50&10%, 

Ws Bh SY Gk Sone 64 See Nis Ge 0% 
CODON, BOR ies kk cccens en sge 3c - ss, 

Matchless, ]}-in...........-+. Bho] AAUKINS 2. e eee eee ere e anes. 
Bonin Tas ia a be is see ian 4c Common chums bey per dor $1 ise i) 

istéding Deer. fe aug Bisinadvessonmerss... 
Painted steel........... per ft. 43c fr eed 359% 
Bronzed wrought iron...per ft, 84¢) Djisston’s..............-.--...48% 
RAKES. PMI 65 win sews andes. 3% 

Coal or Wood......... per doz. $5 20| Dehorning. 

Garden. et Feis.nb «obi per doz. oe 
POEs sn cuk bees es ebeeeeuaen 200% nipped ceakc rane. 
NN WW sos x conse - anderen 70% |Grooving 
Malleable iron, heavy....... 60& 10% ——— treet e eee ee were seens 50% 
ay. ack. 

PN 5 aol Uso awe ges os. 0 y/ 

p Weed... 2 +. ese e¥nics 1 ON Tees... .......2c002..... 25% 

Lawn— Wood (NOOR Ss 
XXX... ee eee ese eees per doz. $3 00) Star... . 2... oe eee eee eee eee 25%, 
Awtombtlle.icaccaid cs ‘ss 5 25 4 
Lawn Queen......... ie Ce 28%, 
Jumbo, 36 teeth...... * 6 00 Disston' a it Dé i3'46, 112; . .0% 

—_ i ton’s Nos 
naar “4 nD nga D100. and 120 (new cae:..... 257 
r . F eystone.. baed bes 3 

yee eeoceseecersesesocens pot oy og a per dos. $5 0 
On PRN bio scp oe sa kta ae we eee A r Saw, hand....... 

OP 1 oss UGieae's beak dikace's mane 50%| Our Saw, rip.. Hi 4 50 

Be aE ys. Sy i wriens sea een 50% Keyhole—Disston' “ea See 4 

RAZOR STROPS. Boe ay . ern eee 35% 
: arrow Ban 
Dtar (Honing).......--+++++++: 50% es nd ko ob 6 det 80 0 50% 
REGISTERS. EG os AC NSS EE DE $4 s0mes 20% 
(All Sizes) One Man Se gee Sew ee Pe 40% 

Japanned, Bronzed and Plated.. .75% SEN SGbs coun sso csesaae ess 40% 

White Porcelain Enameled..... .65% Ped : 35%, 

Solid Brass and Bronze Metal. .. .40% METIS wo wea ecscesieeceees 9 

Single Valve (Baseboard and pf ee OS eae A 
7 RN | RNR 70% Pruning. 

REGISTER FACES Atkins Pee 30% 
OEP rrr Pee Ore 25% 
Japanned, Bronzed and Plated R 
aft 
oe Perey rere. Tel Rind a ee es 50% 
14x14 to 38x42............ 75&10%| Simonds ........-++-+-+++++: 45% 

Heavy Round Gratings. ..... 75&10% | wood 

White Porcelain Enameled .. .50&10%| Common............ per, doz. 4 ” 

Solid Brass or Bronze Metal..... 40%\| Clover Leaf.. 

_ RINGS. SAW BUCKS—See Bucks. 
OR ere? 2in. 3in. SAW SETS—See Sets. 
Ae te $1 60 $2 00 SAW TOOLS—See Tools. 
Rea’s Improved Self- SAW FRAMES. 

Piercing copper, prdoz 200 ..../ Common, plain... per doz. 1 a 
Steel, per doz.......... 90 100) Common, painted... Soe 
Nickel plated.......... 1 ek SCALES. 

and Ringers—Hog. Counter 
Blair's Rings........ per doz. died ME. OPT rE Tere 40&10% 
Blair's Ringers...... 75 | Platform. 

Brown’s Rings....... 50} Osgood..... csmbawn sa sOet 
Brown's Ringers..... ss 80 SCISSORS. 

Champion Ringers.... “ Sf NE 5 4d oid Ae 8 05445099 8 T, 
Hill’s Ringers........ = 70 : SCOOPS. 

Hill’s Ring, boxes.... “ 55 |Grain. 

Major Rings......... ” 60| 4-bu. “Hercules’’.....per doz. 13 70 
Perfect Ringers...... " 1 20} 1-bu. “Hercules”’..... - 15 00 
Wolverine Rings... .. ” 1 40 - SCRAPERS. 

Wolverine Ringers.... 80 | Box. 

Fruit Jar. Triangular...........per doz. $4 00 
White er tb 30c Cabinet. 

eens heey P * Cast Steel . _ per doz , 60c@75e 
Key. oad 


Split, round.. 


..per doz. $0 17 
Split, square.. : 32 


BE, as 68s oawe 40 
RIVETS. 
and Burrs. 
Copper Belt.. Rusa 40% 
Coppered Iron.......... 608: 1085% 
Tinners’... ace Ghee . 0% 
Ee PPeere “per tb. $0 10 
Slotted Clinch per doz 40c@45c 
Tubular 
Nos 1 and 2 assorted sizes, doz, 45c 
RIVET SETS 
See Sets. 
ROPE. 
Cotton. 
3, 5-16 in Com on reels. .per th. 11}c 
3, 5-16in Com.incoils.. “ 12 ¢ 
4, 5-16 Imperialin coils.. “ 21 c 
Sisal. 
EO Eee ee eee Il « 
Hardware Grade, rates, per tb.. 10}< 
Pure Manila. 
RUE MI ies og hase g's per tb.14¢ 
Hardware Grade, rates... “ .12} 
RULES. 
| I ae ee Net: 
Ivory... . Nets 


SASH WEIGHTS. 


Cubic ft. 7 5 3 
Without run’s, ea. $4.00 3.75 3.50 


With runners,ea.. 4.26 4.00 3.76 
SCREEN DOOR HINGES. 
Se eee eee ee gross $6.65 
WD + sv wd eae ar edts ree - 6.75 
SCREWS 
oo u 
Neer eee 
$3.50 4.00 5 bo 
Wood, white maple...per doz. $3 50 
Hand—Wood.........+ ...70% new list 
POU Da kescnciasadsdeees 70-10% 
CO at aths sud 00a caer 70-10% 
Lag or Coach—all sizes, gimlet * 
point MVaVee ct aewd oop see O08 ‘ 
Saw—€entennial 


Nos.. 1 2 3 a 5 6 
Per doz. 18¢ 20c 26c 30c 23c 25 
Wood. 


F. H. Bright........ oe» -879&5&10% 

R H Bhlded............ . 85&5%10% 
F.H bul . 824&5&10% 
F.H a. . 80&5&10% 

R. H. B . 7748 5810% 

R. H. Nickel Plated. ... 77 10% 

SCYTHES. 

Be Ve Be, grass........per doz. $8 00 
Ciipper, emes.......... = 25 

: |Clover Leaf Dutchman. . 7 50 


Honest Dutchman..... 





See Weights. 





|Smith & Hemenway... 


SHAVING SETS. 





= 


-OZzovPre 
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y = 
ne ee eee 


ee ee * la) 






































- SETS N ART 
25% Round, peter tes OOF D HARD 
; S oe 5 doz. $0 33|> SQUARE WARE 
Fa Octago' pear “ and Iron Ss. 
40& 10% N , common 42 Wadi ieee RECOR 
he. x09 aa 5, square... OS pe Mitre. or Dluing, $2.56 40% New L TAPE D 
é ‘up point, knurled... <: Try 0% New Lik! Asses’ S, MEA 
Rivet om... °* 75 Try net.) Ski SURING 
fo. 509 Farmers" 18|Try ond Bevel oe Ppaennaiate Solid id 
‘508 50% Tinners’ sere neee FR and Miter. Ni Pa: ial alts 40&10 noes Box.... be 
y 10% Saw edekodeaw< & ‘ + per doz. $1 20 on Dik. se ets L tent Leather ee eee eeenee % Williamson's U; . see ee wee ‘a 
0% Aiken's Pattern sige in cn interbottom's....... per doz. $6 00 pee Steel. “eae * niversal....... er a 
eee Lavet...... per doz $3 50/C° SQUEEZERS, LEMON. 70% | mesa eaar am mena 95%, Stove Hollow WARE. — s 
sai % ear Monarch... " 1 po sere Wood RS, LEMON. “ TEE BE < pee wa Plain or - Teshaton 
26% Pence onitdigs eae avectate Steet, Weed. per doz. $0 70 TH VELS—See Bevel ! Rommel Unground........... 00% 7 
Leach'é: <2 ek m 12 00 Iron PF eable iron 7 : ERMOM S. Se eled War 6a ee .* A al 
. 35% N he a 1 Boll rame, porc’ ag “ 1 25) Tin Cas ETERS otch Bowls ee ..-45% | 
. 45% Vash’s net. 4. ee a ron Frame rc’'nbowl “ 1 20) W Rascccvece , Country H Rec decoes ves B8T% 
9g New XGasnc mle Gant sd ron» 130] Wood acicccccc 8.00012 ——— ee 
cB a a eae at ed 80 
. ___ SHARPENERS, “3 BOLI Bet Soe TIES 12 00) ¢, everbreak Flat and Round -60810% ‘ 
% Dienee® RAI 30 . SKATE. Blind. STAPLES 450| Single Loop : ua«- . Bottom ¥ 
50% PE SS ela di Ba All Tin'd - 085% ‘ 
‘ salman ania E gi 00| Butter Tub... ler-Bes OP. ssn eee e es 808 Tied end Turn’ mn z 
2568 gre. s-str908 oort eee a per Ib. ..94@94c “Chains. Te _ named. cess ccc. A - 
am Ree Bailey’s «és eee r doz $1 10 1 85 Polished. thon euitn sesde 8 @8ic T 70 Tinned’ te eeee 45&10% 5 
11358 Gonder 2 75@4 75 ae tre iat so Disston’ OOLS, SAW. oars Re ns 4 
. oa gy, | Netting. WO .0 e+. r 100 Ibs. $2 10 ee: , Enameled. 21 REN Bt - 257% Fh, 
0g Pao EARS Oe nore yam 2 10) Smith & Hem SN eee Blossom ake 
%, Buckeye, No. 1.. tae bédlene od per 100 Ibs enway ...... WASH BO and Chrysotite..50 
ms . s Califo No. 2.. -. doz $5 rought S . $00 +02 20% ARDS—Se 50% at 
% rnia P. “ 75, sta taples Sa . TRA e Bo 
- 38%, Cailforni at... iin... 7 40 S ples, H » Has rgent’s G PS. St WASHE ards. 
. $5 0 Draw Cut Pat., 7 3 taples as Hoo and 1. ame, one OG RS. , 
10 Draw boy No. ‘s ik 20| _, Staples. and "Hooks and 1314 tees rought iron , cast iron 3 
4 HY Henry's B No. 4...... m 13 . Extra heav pate ests : i 23334 er, |e 75 In. 3 in bulk. Aa og Ib. 2tc 5 
2 Per doz at. oO | : 1 * Si Sa ae 70& 9c 6 4 + - ry. 
25%, Sena 01 6 50) vee | Mole .. 5% | W te | bc ; { 
35% States anv ia 0 1.40 2.10 4 O12 STEELYA +» TRIS ee 70&10 rought steel i fic ic a 1 
. Shep_No BBA. 10 2.90 2. Dis RD. ck’s... o| In. } nao 
o BBA. per d 80 count 25 M ave : xes 
Inches oz $4 00 %. * ORs per 10 4; 3 . per fb.: 
50%, R 2 tel A Hol Rat. doz. $6 Ic 6c z 
30% Reg. Grip. 5... 6 #8. STONES Holdem Mouse se a ae a 
40%, one esate s CEE 1 ‘bo 12°00 se iesen Holdem Rat....++...... os 103 WEDGES. =~ © 
+ etkh wakes 00 % ° ss She é aca c Laid at dle eo e6.6 eee ee west eeecees 
40% Twink 11.25 12.25 - ed Seen cacoxs per tb 58@7 cial eg Mouse.......... 2 25|Galling............. per d 
35% om OE 60% |Emery irs, és isos * de e Catch Rat......... 00... = RRR ger. us 104 
(J a NG DOO Oiul—M. ate pana —- Cal <caiainiein _ 
Feber me ‘ana Har “wtb omee ie Leases a 
0% Hatiald’s. $0.50 05.90 Arkansas Soft....... -per doz.$23 00 Brads Leal... +++. Tyler Safety, per doe t 00 to $2 50 
phd Sen $0.80 -90/0i1—Unm eee at fon. errs ees wee ce Ae omg 1 to 30 
0% and Powe 1.10 1.80 Prec eny ey isston's...0s.seeesee veer 15&5% Shaw Pavtect dos.. me = to 275 
5% Cees a Arkansas Soft coe H cihaiamaas 300 to 375 
suaetiakaain : ily Whi : » 207% | Hittchs GHTS 
...per te... 1NB...-- 
50 Expansion peri DS. doz. $6 75 teh. ........ a Sash—t ip ramen eas +: oa 
00 t Shields ——— es 40; Ww SCARS... . PF = 24c 
Conductor SHOES 6081091 ¢ Wastes, 0 15 25% |Co HEEL B: n, 24 4 
sevens . ~~ eagadeaiai 5% mmon R ARROWS 
piglet Oe coun | Be hetin: ™ 38/Bag... TRUCKS @ | Heavy 1 Railroad.....per 
SHOT—See * se Diamond 40 Warehouse sda ta aia ; Klondike gitsoed steeee doz. $17 00 
SHOVELS ee ae nt Sea per gro. $8 00 arehouse. eee: each oat "5 ondike Steel ea. “ 2 oe ' 
SPA rund eeeee “ Half I i eee 10% oy fi: 
26 No 2 DES. Green OE 425) F roned. . 2 o1C WH 28 00 : 
70 No.1 2 Woodtord......per 4 La en Mountain..... tere | +) samp tea $300 385 cs Soren EELS. 
pac pater eee oe aoe ae 4 50 gg ERE 7081 
7 N new list ....Diseount, 12 00 ea a 7 00 — hr a WASH 6 43) Per dos... ne “0 12 Babee 
(7 everbreak, ° 4% err rs 6 00 Os.. : ° a . 3.25 14 
N holl P 4 STO eee oes -25 4.00 
, ae eg ow bek, blk. $15 76 Hotchkiss’... PS, BENCH. 3 75| Dowell © Ne aS. Bu: |Parbus WIRE. — 
; Mohawk ca “ = 14 75 MS oc sesee : bis per doz. $3 50 TB ha doz.. ; 7.00 9.40 pe -- . per 1 Painted. G 
¢ Drain, go Gee STOPPERS. F “ edar. 5.35 6.35 og: wah gla aaa alv'd 
° . Com PER 400|_ P .35 7 Bras ar 92 
Iwan's P: < 9 00 mon. S, FLUE er doz 00 9.50 s. 2 00 £2 33 
-Railroad erfection io ee . i 6.10 7 y In coils 2 40 
Black Dias sente reese ss DO% Crown. oases per dos. 69 4 Per doz 18 2.8 m. 1-tb. spools, new lis 
) aaa eae pry ” |Gem, cor’ F ere Sh Rye yr Galvanized. ... 8.55 9.45 10 . Broom—Tinned. eapomar spt eses 20% 
Keystone RESeteecogs joz. $12 50 “ona - ecorated... 85 no Aisha 80 13.50|Copper. Same price as Coaioiot0% 
ta: mbadee es 5 5 ov plateiaeaee aia om r doz. ee eeeeee : arbe 
Vateriand eerceee 2 : é is 8 . Skinner's Cuan coge : ; “ 79 je raed: TW: ° ‘a2 6 _ : 3 eS aa — : 
so 2 ° ry . é le teens eees 
pron eal > ; bs BO a hd ge “ = lithe INE. 00 Fence Simooth new list... = 5g 30% 
gun list... Di - 4 Ahh ae ae Pipe. a Wrapping Per tb om : m8. An’ ea ‘ 10% 
eet et ..Discount, 124% E ge fm Boards ; we a PPINg ....-..... oe Haw—New ‘Galv'd. pr 100 tbs. $1 20 
ea re e +” “ - x Satanns ‘ is 
4 tte eeees $1.65@$9.00 ae STRAPS at. ae : ee Woe os ~ Brake ful : | an 
Dis. . eeeceeeens " # cater <egaaa c , , full 
Long Handle........ per doz. $3 50 0 AES Care per dos (Prs.. $1 80 . ie - bed rapping 07 lig - 25¢ a ee ais 
BA a ‘ “a “ 27 Ce , full et .. 
Cast Iro SINKS. 3 00 Carpet. STRETCHERS 60@70 | India He -_ ae aebored. eee 2 as ate 10% 
Pain =" : Bullard’ ~s mp, $-Ib. ball 2. .25C Toned: full bdles oles igh 
Soeaaes og Ezceldor............ vena ve ame cc. " 2Ie pinned, broken bales... “688.0% 
Wrought S White....-.... 508&10 Siihis ten... a $3 90 2-ply J i eee 20c In 5-Ib ncoils... . 80%@ aan ios? 
Pai ME EN 43, FP aed | Perfec e Iron.. a 5 25 3-pl SP a eee do ; Plain . spools. . . . 80% @RM& To 
Py Sheep | Berfection........... : 25) rate P Pag. 3 gs © eto Senalt OE gee > 
able mle “ ore ee eeee “ ri : os “Sy A See eeees 
EDGES—See H . .40-10&5% agg il sa hl ss 6 39 | Jute W anes t mums Bc Cas NOt sig iicbas $2 10 
poe a ea eg ene 4 50/55. tb. balls..... .14c | Acme S WRENCH ge *™ 
Gertaes he, i NESS. xd S. Elwood’ per do DE cia aa 9c ‘Allin Seemtend NCHES. if 
German Pattera.....00 00000. 233 —- doz. $6 00 eget 9 Pyeng! ndard............. 50 
ttern...... “saad as. Keir... Rs ass per tb 32 2 1 |A ways Ready... per iers** a 
Doub — =. 60 ie | “ 5 75 ae. “ 32 31 30 Ellis ——— ae sa aes Ua : . net . 
P le Rin HS. Z| Canton Tackle Bic 10 00 Stecian ict. “ 31 Mall iio... .. .50% ty 
atent a Bush.. W on Tackle B ks “ aging, t- tb. 38 34 30 | Mal eable “s" yeaa 15&5% aE; 
Patent Loop, G a. doz. $6 50 arner’s .. lock. “ de ball, size 21 33 a ng Denti con» «a 25% ia 
4 op, Gra Re ‘. poh io ; 50] 5 « fe fats 264c Stillson, Pipe... ees - SO 08 a 
Clover Lesher eens ane wae +9" ‘ spy." Sn Rael mat SS T0810% | 
National......- 2.00002. * 40& ught gedaan ee Ste Pipe, 4 0&5% ; o pi 
c+ eee sph a pk 10% “ea. . $070 “BR” anks ... oeutaws 23 40 0&5% ; te Adjustab! '% 
SOLDER saotessees 408109 America TACKS eo +? 3 ile as heel eee 18c ar §; Combination “Bs Petters, 4 
P SPRIN —See Metals =* 50% hinideen Cut ee 2 mm. “ A Tah ie ge 18¢ Combination — ae right, 50 ‘ 
= GS, DOOR E Bill onatigre REA ot. ye 90&15% pow or Lath. Finish, in hanks. ae Doubie Patterns. a chor west 
tenes a tee eeeee > : Bo... 2 ce eves aN " 
Seas ee — aaeses BE nscale a its pened po deren es 37c re eet B85 75 if 
Reliance. orga 30c Bbc a 4 — Geaieh. |... . +68 < a a 6c a 2 500, Royal, ---P ve 40857 2 
nned Carpet.........++++. a 0% AREAS aber ° al ‘ 
Star. doz... ligh 54c] U eR ie i kde a —<|No Univ per d rf 
t, $1.15; Jpholsters’ Cut........ 10% |P . VIS : ° 300, N ersal.. oz, 38 f 
doz . eo 15; heavy, $2 50 Upholster oo sake w0810% Oh seem ee ES. ne a ——"* ee ob 33 = 
a ee inten ii. sve q ce. ne 
Wage eres re E Double Pointed... noo maior feces oh, 2) wom, [Nemecunwenai”” | 33 00 
doz... me? BS = ae . $1 20 Geawes Mal ae as , wine O% ae rer $1 i. 3 3 No ae Save. “* 27 50 
pte o00 gg ts Clout a ‘perth. | 34e ee coon 1.80 185 2'I5|No 110. Guarante om 40 00 
putt alla io -s-seee0e0s 70% |Barker’ hohe o. 110, D arantee... . ~ 262 
RRR ae 70-57, | bot pam gee 23 20% | No- 110, €or ee eae ro 
ees rice) Parker's Reinioreed <2. 2. ‘<< 20% | No: 22" Brighton..... 30 $0 
arker’s thee # mt Sp aa 20% No. 3 Guarante eeue “e 26 00 
pehine.. 05 No 22° Domesti eC... 7 35 50 
corre < 20% No. 2, eo . 3500 
, Superb..... Pe 36 ro 
23 50 
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Clayton & Lambert Mfg. Co........ 71 
Cleveland Castings Pattern Co...... 13 
Clipper Lawn Mower Co.. 77 
Co-Operative Fdy. Co...........+.- 9 
Cope, Geo. W.,Stove Pattern Works.. 13 
Ce GB. TE. co ccckcicctissens 77 
Dangler Stove Co.............++.- 5 
Danville Stove & Mfg. Co.......... 6 
Delta File Works...........+.+++:: 77 


Detroit Heating & Lighting Co....... 4 
Diener Mfg. Co., Geo. W 
Dixon, Jos., Crucible Co 
Engman Matthews Range Co......... 3 


Follansbee Bros. Co.......-.++++++. 68 
Friedley-Voshardt Co...........+.+ 69 
i AL =f err TT? 70 
Gerock Bros. Mfig.Co...........++:. 69 
Globe Gas Light Co................ 71 
Globe Ventilator Co.............. 68 
Harrington & King Perforating Co.. 67 
Haynes-Langenberg Mfg.Co........ 7 
eae TGS. OD. 00 cv bens evescess 77 
CPs ca crek sean seed end een 13 
Henry Furnace Co., T. E.......... 1l 
ere rr 61 
eee Be. G,,. Bo adc dd accede ctst 69 
Ioy-Hot Bottle Co... . 2... csccesces 75 
a BS rer eres 62 
Kanneberg Roofing & Ceiling Co.... 68 
Kellogg-Mackay Co...........+++55 8 
sl rr 2 
SI, CDs c we ccnccccsectessi 68 
La Belle Iron Works.............. 65 
i Michi. dnkne spe esinn aes aves 69 
Litchfield Trade School............ 61 
cs Jc cw te adn agestacak 78 
EAGER TED OO. occ cc cece sccbesas 79 
Lyon, Conklin & Co...........66. 7 

Merchant & Evans Co............ 67 
Meyer & Bros. Co., F.............:. 12 


Meyer Furnace Co...............- 9 


Michigan Safety Furnace Pipe Co.... 10 
Milwaukee Corrugating Co........ 79 
Monroe Foundry & Furnace Co.... 12 
Munsell Co., Eugeme.............. 13 
National School of Pattern Drafting... 61 
National Sheet Metal Roofing Co.... 69 
Niagara Machine & Tool Works.... 70 
Nickel Pilate Stove Polish Co........ 13 
Brerte res, BER. OO... ccacsecss 75 
errr rye 60 


Pullman Auto. Ventilator Co........ 68 
Quimoy Patter Coe... . cccccscccscs 13 
EE MS 55) nse w sc ooo we bel 5-71 
Robinson Furnace Co............ 10 
Robinson Mig. Co., J. M.......... 79 
Scheible & Moncrief Heater Co...... 8 
Schwab, R.J.&SonsCo............ ll 
PR, MPO aNd csecnscs, 13 
ee sO eee 1 
DG, TE. I svn oa consis caps ices 70 
Smith & Hemenway Co......... 77 
Standard Ventilator Co............ 68 
Stark Rolling Mill Co.............. 64 
Ds EPL IS Sin bd ob bo cric es co 0K 70 
Stuber & Kuck.......... 70 
Sturges & Burn Mfg. Co............ 78 
Sullivan-Geiger Co............50065 69 
I sok bind +0 wien oe tee 69 
Symonds Register Co.............. ll 
_. of 3S a eee ee eee 66 


XXth Century Heating & Vent.Co.. 8 
Universal Stamping & Mfg. Co 
Utility Stove & Range Co.......... 2 


ff NR ree 77 
Van Range Co., John.............. 4 
Vedder Pattern Works............ 13 
Walworth Run Foundry Co........ 12 
Washburne & Co., E. G.........-.- 68 
Wetes & Os. Bh. ccccccccccsseseces 70 
Welker POR Odis co dacnscesiae - I 
Wheeling Corrugating Co.......... 63 
White Mountain Freezer Co......... 80 


Wise Furnace Co.......... 900 0hhee 11 
Wrought Iron Range Co...........- 10 
Youngstown Sheet & Tube Co...... 74 


CLASSIFIED LIST 


Barb Wire. 


American Steel & Wire Co., 
Chicago, Il. 


Boilers—Steam. 
Chicago, Ill. 
Chicago, Ill. 


Boynton Furnace Co., 
Kellogg-Mackay Co., 


Schwab & Sons Co., R 


- 
Milwaukee, Wis. 


Smith Co., Charles, Chicago, Il. 
XXth Century Heating & Vent. Co., 
Akron, U. 
Boiler Handles. 
Berger Bros. Co., Philadelphia, Pa. 
Brass and Copper. 
Hussey & Co., C. G., Pittsburgh, Pa. 
Carpenters’ Tools, 
North Bros, Mfg. Co 


Philadelphia, Pa. 
Smith & Hemenway Co. 
New 


Van Doren Mfg. Co., 
Chicago Heights, Il. 


York, N. Y. 


Ceilings. 
Berger Mfg. Co., Canton, O. 
Canton Art Metal Co., Canton, O. 
Friedley-Voshardt Co., Chicago, Il. 


Kanneberg Roofing & Ceiling Co., 


Canton, O. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 
Wheeling Corrugating Co., 2 
Wheeling, W. Va. 
Cement—Roofing, 
Auld & Conger Co., Cleveland, 0. 
Chimney Caps. 
Standard Ventilator Co., 
Lewisburg, Pa. 
Combination Heaters, 
Smith Co., Charles, Chicago, Ill. 
Conductor Hangers. 


Berger Bros. Co., Philadelphia, Pa. 


Conductor Pipe. 
American Rolling Mill ‘Co., 
Middletown, O. 


Berger Bros. Co., Philadelphia, Pa. 


Berger Mfg. Co., Canton, O. 
Canton Art Metal Co., Canton, O. 
Clark, Smith Hdw. Co., Peoria, Ill. 


Friedly-Voshardt Co., Chicago, Ill. 
Hussey & Co., C. G., Pittsburgh, Pa. 
Kanneberg Roofing & Ceiling Co., 
Canton, 

Milwaukee Corrugating Co., 
Milwaukee, 


Wheeling Corrugating Co., 
Wheeling, 


0. 
Wis. 


W. Va. 


Cooking Utensils, 


Avery Stamping Co., Cleveland, 


Cornices, 
Berger Mfg. Co., Canton, 
Canton Art Metal Co., Canton, 
Friedley-Voshardt Co., Canton, 


Kanneberg Roofing & Ceiling Co., 
Canton, 


0. 


0. 





Cornice Brakes, 


Bertsch & Co., Cambridge City, Ind. 


Niagara Machine & Tool Works, 
Buffalo, N. Y. 


Robinson Mfg. Co., J. M., 
Cincinnati, O. 


Crimping Machines, 


Bertsch & Co., Cambridge City, Ind. 


Niagara Machine & Tool Works, 
Buffalo, N. Y. 


Robinson Mfg. Co., J. M., 
Cincinnati, O. 
Stoll Co., The D. H., Buffalo, N. ¥. 


Culvert Machinery. 
Bertsch & Co., Cambridge City, Ind. 


Stoll Co., D. H., Buffalo, N. Y. 
Cutlery. 
Smith & Hemenway Co., 
New York, N. Y. 
Cut-offs—Rain Water, 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Sullivan-Geiger Co., The, 
Indianapolis, Ind. 


Dies, 


Stoll Co., D. H., Suffalo, N. Y. 


Eaves Trough, 

Berger Bros. Co., Philadelphia, Pa. 
Berger Mfg. Co., Canton, O. 
Canton Art Metal Co., Canton, 0. 
Kanneberg Roofing & Ceiling Co., 
Canton, 

Milwaukee Corrugating Co., 
Milwaukee, 

Wheeling Corrugating Co., 
Wheeling, W. Va. 


0. 


Wis. 


Elbows—Conductor Pipe, 


Milwaukee Corrugating Co., 


Milwaukee, Wis. 


Elevators, 


Kimball Bros. Co., Council Bluffs, Ia. 


Enameled Ware, 


The, 


Avery Stamping Co., 
Cleveland, O. 


Facings. 


Co., Jos., 


Dixon Crucible ’ 
Jersey City, N. J. 


Fence—lIron. 
Cincinnati Iron Fence Co:, 
Cincinnati, O. 
Fencing—Wire. 
American Steel & Wire Co., 
Chicago, II. 


Files, 
Delta File Works, Philadelphia, Pa. 
Heller Bros. Co., Newark, N. J. 


Furnaces—Hot Air. 


American Furnace Co., 

St. Louis, Mo. 
Boynton Furnace Co., Chicago, Il. 
Co-operative Fdy. Co., Chicago, Ill. 
Danville Stove & Mfg. Co., 


Danville, Pa. 
Haynes-Langenberg Mfg. Co., 

St. Louis, Mo. 
Henry Furnace Co., T. E., 
Cleveland, O. 
Kelsey Heating Co., Syracuse, N. Y 
Meyer Furnace Co., Peoria, Ill. 


Monroe Fdy. & Furn. Co., 
Monroe, Mich, 


Robinsom Furnace Co., 


Scheible, Moncrief Heater Co., 
Cleveland, O. 


Schwab, R. J., & Son Co. 


Milwaukee, Wis, 





Chicago, Ill. 


a 
Smith, Chas., Chicago, 1, 
Smith Co., Chas., Chicago Il. 
XXth Century Heating & Vent. 0, 
Akron, 0. 
Akr n, 0. 





Wise Furnace Co., 
Wrought Iron Range Co., 
St. Louis, yo 


Furnace Pipe and Fittings, 
Michigan Safety Furnace Pipe ( 
Detroit 

Peori 


Mich 
Meyer & Bro., F., Ii, 
Furnace Rings, 


Walworth Run Foundry Co., 
Clevela 


Furnaces—Soldering, 
Bernz, Otto, Newark, N. | 
Carter Paint Co., Liberty, Ing 
Clayton & Lambert Mfg. Co.. 
Columbus, 0 

Diener Mfg. Co., Geo. W., 
Chicago, 1) 
Louis Mc 


Ind 


Ringen Stove Co., St. 
Furnace Repairs, 


Brauer Supply Co., A. G., 
St. 


Louis, M 


Furnaces—Tinners’, 


Bernz, Otto, Newark, N 


Gas Generators & Machines 


Detroit Heating & Lighting « 
Detroit, M 

Grease—Graphite, 

Dixon Crucible Co., Jos., 


Jersey City, N 


Griddles. 


Avery Stamping Co., Cleveland, ( 


Hammers, 


Van Doren Mfg. Co., 
Chicago Heights, 1) 


Hardware Jobbers, 
Bullard & Gormley Co., Chicago, 
Clark, Smith Hdw. Co., Peoria, 


I} 
I) 


Handles—Sad Iron. 


Universal Stamping & Mfg. Co. 
Cleveland, 0 


Hardware Specialties, 
Avery Stamping Co., Cleveland, 0 
Berger Bros. Co., Philadelphia, Pa 
Buh] Stamping Co., Detroit, Mich 


Diener Mfg. Co., Geo. W.., 
Chicago, II). 


Lufkin Rule Co, Saginaw, Micb. 
North Bros. Mfg. Co., 
Philadelphia, Pa 
Smith & Homenway Co., 
New York, N. Y 


Stuber & Kuck, Peoria, I! 
Hollow Ware, 
Avery Stamping Co., Cleveland, 0 


Household Utensils, 
Stuber & Kuck, Peoria, I) 


Ice Cream Freezers, 
North Bros. Mfg. Co., 
Philadelphia, 1: 
White Mountain Freezer Co., 


Nashua, N. H 


Iron Enamel, 


Black Silk Stove Polish Works, 
Sterling, 


Nickel Plate Stove Polish Co., 
Chicago, |! 


Kettles, 


Avery Stamping Co., Cleveland, 


Kitchen Utensils, 


Stuber & Kuck, Peoria, 
Lanterns, 
Buhl Stamping Co., Detroit, Mi 


Laundry Heaters. 
Kellogg, Mackay Co., Chicago, ! 
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Lawn Mowers, 
Clipper Lawn Mower C.o, Dixon, Til. 


Lighting Apparatus. 


Detroit Heating & Lighting Co.. 
Detroit, Mich. 


Linemen’s Tools, 


smith & Hemenway Co., 
New York, N. Y. 


Machinery—Special. 

Stoll Co., D. H., Buffalo, N. Y. 
Metal—Perforated. 
Harrington & King Perforating Co., 

Chicago, Ill. 


Metal Polish, 


Black Silk Stove Polish Works, 
Sterling, Ill. 


Nickel Plate Stove Polish Co., 
Chicago, Ill. 


Metal Shingles. 
Canton Art Metal Co., Canton, O. 


Kanneberg Roofing & Ceiling Co., 
Canton, O. 


Milwaukee Corrugating Co., 
Milwaukee, Wis. 


National Sheet Metal Roofing Co., 
Jersey City, N. J. 


Wheeling Corrugating Co., 
Wheeling, W. Va. 


Mica. 


Brauer Supply Co., A. G., 
St. Louis, Mo. 


Munsell Co., Eugene, 
New York and Chicago. 


Milk Pails. 


Sturges & Burn Mfg. Co., 
Chicago, III. 


Miters, 
Friedly-Voshardt Co., Chicago, Il. 


Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Motors—Water. 


Smith & Hemenway Co., 
New York, N. Y. 


Ornaments—Sheet Metal. 
Canton Art Metal Co., Canton, O. 
Friedley-Voshardt Co., Chicago, Ill. 


Gerock Bros. Mfg. Co., 
St. Louis, Mo. 


Paint—Silica—Graphite, 


Dixon Crucible Co., Jos., 
Jersey City, N. J. 


Plumbago, 


Dixon Crucible Co., Jos., 
Jersey City. N. 


— 


Plungers. 
Berger Bros. Co., Philadelphia, Pa. 


Presses. 


Stoll Co., D. H., Buffalo, N. Y. 


Punches. 
Bertsch & Co., Cambridge City, Ind. 


Niagara Machine & Tool Works, 
Buffalo, N. Y. 


Robinson Mfg. Co., J. M., 
Cincinnati, 0. 


Stoll Co., D. H., Buffalo, N. Y. 
Weiss & Co., H., New York, N. Y. 


Radiators. 


Kellogg-Mackay Co., Chicago, Ill. 


Rasps. 
Delta File Works, Philadelphia, Pa. 
Heller Bros, Co., Newark, N. J. 


Smith & Hemenway Co., 
New York, N. Y. 


Registers. 
Henry Furnace Co., T. E., 
Cleveland, 0. 
Schwab, R. J., & Sons Co., 
Milwaukee; Wis. 
Symonds Register Co., 
St. Louis, Mo. 
Walworth Run Fay. Co., 
Cleveland, 0. 


Roasters. 


Wheeling Corrugating Co., 
Wheeling, W. Va. 


Rolls Forming. 


Bertsch & Co., Cambridge City, Ind. 


Niagara Machine & Tool Works, 
Buffalo, N. 


Roofers’ Supplies. 


Auld & Conger Co., Cleveland, O. 
Berger Bros. Co., Philadelphia, Pa. 


Roofing—Iron and Steel, 
American Rolling Mill Co.. 
Middletown, 0O. 


American Sheet & Tin Plate Co., 
Pittsburgh, Pa. 
Berger Bros. Co., Philadelphia, Pa. 
Berger Mfg. Co., Canton, VU. 
Canton Art Metal Co., Canton, 0. 
Follansbee Bros. Co., Pittsburgh, Pa. 
Kriedley-Voshardt Co., Chicago, IIl. 
Inland Steel Co., Chicago, Il. 


Kanneberg Roofing & Ceiling Co., 
Canton, 


La Belle Iron Works, Steubenville, O. 


Merchant & Evans Co., 
Philadelphia, Pa. 


Milwaukee Corrugating Co., 
Milwaukee, Wis. 
National Sheet Metal Roofing Co., 
Jersey City, N. J. 
Stark Rolling Mill Co., Canton, O. 
Sykes Company, The, Chicago, Ill. 
Tanner & Co., Indianapolis, Ind. 
Wheeling Corrugating Co., 
Wheeling, W. Va. 


Youngstown Sheet & Tube Co., 
Youngstown, O. 


Rope—Wire. 


American Steel & Wire Co.. 
Chicago, Ill. 


Rules. 


Lufkin Rule Co., Saginaw, Mich. 


Saw Sets and Saws. 


Smith & Hemenway Co., 
New York, N. Y. 


Schools—Sheet Metal Pattern 
Drafting. 
Litchfield Trade School, 
Libertyville, Ill. 


of Sheet Metal 
St. Louis, Mo. 


National School 
Pattern Drafting, 


Screens—Perforated Metal. 


Harrington & King Perforating Co., 
Chicago, Ill. 


Screw Drivers. 


North Bros. Mfg. Co., 
Philadelphia, Pa. 


Shears—Sheet Metal. 
Bertsch & Co., Cambridge City, Ind 
Fuller, Otis L., Goshen, Ind. 


Niagara Machine & Tool Works, 
Buffalo, N. Y. 


Robinson Mfg. Co., J. M., 
Cincinnati, 0. 


Smith H. Collier, Detroit, Mich. 
Stoll Co., D. H., Buffalo, N. Y. 
Weiss, H., & Co., New York, N. Y. 


Sheets—Black and Galvanized. 
American Rolling Mill Co., 
Middletown, 0. 
American Sheet & Tin Plate Co., 
Pittsburgh, Pa. 
Berger Mfg. Co., Canton, O. 
Follansbee Bros. Co., Pittsburgh, Pa. 
Inland Steel Co., Chicago, Il. 


La Belle Iron Works, 
Steubenville, 0. 


Milwaukee Corrugating Co., 





Stark Rolling Mill Co., Canton, 0. 
Sykes Company, The, Chicago, Ill. 
Tanner & Co., Indianapolis, Ind. 


Wheeling Corrugating Co., 
Wheeling, W. Va. 


Youngstown Sheet & Tube Co., 
Youngstown, 0. 


Sheets—Ingot Iron. 


American Rolling Mill Co., 
Middletown, O. 


Sheets—Planished. 


Sykes Company, The, Chicago, Il. 


Sheets—Steel. 


Tanner & Co., Indianapolis, Ind. 


Sheets—Toncan Metal. 
Stark Rolling Mill Co., Canton, O. 


Sheets—Vismera. 


{inland Steel Co., Chicago, Ill. 


Shovels. 


Avery Stamping Co., Cleveland, 0. 


Sifters—Ash. 
Diener Mfg. Co., Geo. W.. 
Chicago, 111. 
Skylights. 


Canton Art Metal Co., Canton, O. 


Skylight Gearing. 
Weiss & Co., H., New York, N. Y. 


Slate Roofing. 
Auld & Conger Co., Cleveland, 0O. 


Slating Nails. 


Hussey & Co., C. G., 
Pittsburgh, Pa. 


Soldering Irons—Self Heating. 
Lyon, Conklin & Co., Baltimore, Md. 


Spiders. 
Avery Stamping Co., Cleveland, O. 
Statuary. 


Friedley-Voshardt Co., Chicago, Il. 
Gerock Bro. Mfg. Co., St. Louis, Mo. 


Stoves and Ranges. 
Champion Stove Co., Cleveland, 0. 
Co-operative Fdy. Co., Chicago, Iil. 
Dangler Stove Co., Cleveland, O. 
Danville Stove & Mfg. Co 


Engman, Matthews Range Co., 


South Bend, Ind. 


Globe Stove & Range Co., 
Kokomo, Ind. 


Ringen Stove Co., St. Louis, Mo. 


Utility Stove & Range Co., 


Indianapolis, Ind. 
Van Range Co., John, Cincinnati, 0. 


Wrought Iron Range Co., 


St. Louis, Mo. 


Stove Patterns. 


Cleveland Castings Pattern Co., 


Cleveland, O. 


Cope Pattern Works, Geo 
Quincy Pattern Works, 


Vedder Pattern Works, 
Weller Pattern Co., 


Stove Pipe and Fittings. 


Hemp & Co., St. Louis, Mo. 


Stove Polish. 
Black Silk Stove Polish Works, 


Sterling, M1. 


Brauer Supply Co., A. G., 


St. Louis, Mo. 


Dixon Crucible Co., Jos., 


Jersey City, N. J. 





Milwaukee, Wis. { 


Nickel Plate Stove Polish Co.. 


Chicago, Il. 


Danville, Pa. 


bee 
Detroit, Mich. 
Quiney, Tl. 
Troy, N. Y. 
Quincey, Ill. 


Stove Repairs, 


Brauer Supply Co., A. G., 
St. Louis, Mo. 


Tapes, 


Lufkin Rule Co., Saginaw, Mich. 


Technologist, 


Hooper, C. N., Dubuque, Ia. 


Telephone Wire. 


American Steel & Wire Co., 
Chicago, Il). 


Tin—Perforated. 


Harrington & King Perforating Co., 
Chicago, Il) 


Tinners’ Tools, 
Auld & Conger Co., Clevelaud, 0 
Serger Bros. Co., Philadelphia, Pa 
Bertsch & Co., Cambridge City, Ind 
Fuller, Otis L., Goshen, Ind 
Lufkin Rule Co., Saginaw, Mich 
Lyon, Conklin Co., Baltimore, Md. 
Niagara Machine & Tool Works, 
Buffalo, N. Y 
J. Mi, 
Cincinnati, O. 
Detroit, Mich 
Buffalo, N. Y. 


Robinson Mfg. Co., 


Smith H. Collier, 
Stoll Co., D. H., 
Van Doren Mfg. Co., 
Chicago Heights, Il. 
Weiss & Co., H., New York, N. Y. 


Tinplate, 


American Sheet & Tin Plate Co., 

Pittsburgh, Pa. 
Berger Mfg. Co., Canton, O 
Follansbee Bros. Co., Pittsburgh, Pa. 
Merchant & Evans Co., 

Philadelphia, Pa. 
Milwaukee Corrugating Co., 

Milwaukee, Wis. 
Tanner & Co., Indianapolis, Ind 


Wheeling Corrugating Co., 
Wheeling, W. Va 


Tinware. 


Stuber & Kuck, Peoria, Ill. 


Torches. 


Bernz, Otto, Newark, N. J. 


Clayton & Lambert Mfg. Co., 
Detroit, Mich. 


Diener Mfg. Co., Geo. W.. 
Chicago, Il. 


Trowels. 


Avery Stamping Co., Cleveland, O. 


Vacuum Bottles. 


Icy-Hot Bottle Co., Cincinnati, O 


Ventilators. 
Philadelphia, Pa. 
Canton, VU. 
Chicago, Il. 
Troy, N. Y. 
Cincinnati, O. 


Berger Bros. Co., 
Berger Mfg. Co., 
Friedley-Voshardt Co., 
Globe Ventilator Co., 
Lee, Thomas, 


Merchant & Evans Co., 
Philadelphia, Pa 


Milwaukee Corrugating Co., 
Milwaukee, Wis 


Pullman Automatic Ventilator Co., 
York, Pa. 


Standard Ventilator Co., 
Lewisburg, Pa. 


Washburne & Co., E. G., 
New York, N. Y 


Water Heaters. 
Stolz, Frank D., Co., Chicago, Il! 
Wire. 


American Steel & Wire Co., 
Chicago, I}. 


Wringers. 


American Wringer Co., 
New York Citr. 


Lovell Mfg. Co., Erie. Pa. 
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Wants and Sales 


For paid Yearly subscribers 
AMERICAN ARTISAN AND 
HARDWARE RECORD will insert 
under this head advertisements of six 
lines WITHOUT CHARGE for em- 
ployers wishing to secure employes, 
persons seeking situations, parties de- 
siring to purchase a business, business 
for sale, partners wanted, to exchange, 
etc. Not exceeding fifty words, the 
price to non-subscribers is one dollar, 
payable in advance. Those who re- 
spond to these announcements will 
please mention that they 
“READ THE ADVERTISEMENT IN 
AMBRICAN ARTISAN.” 


U.S. and Forei Patents 
N secured. Trade-Marks Reg- 
istered. Patent Validity and 

Infringement Opinions. 
Consulting Expert HERBERTE.PECK Patent Attorney 
Established 1895 WASHINGTON,D.C. Barrister Bidg. 

















BUSINESS CHANGES. 








Wanted to Buy—An interest in a sheet- 
metal business by an A No. 1 draughts- 
man and mechanic; including cornice, 
skylights, metal windows, jobbing, and all 
allied branches of indirect pipe and fur- 
nace work. Or would consider job on 
road for some first-class house. Address 
T-84, in care of AMERICAN ARTISAN, 
537 South Dearborn Street, Chicago, Illi- 
nois. = 8-3t 


For Sale—First-class general hardware 
store in Chicago. Established many years. 
Good location; have a fine shop trade. 
Will sell reasonable, as I have a good 
reason for selling. Address T-86, in care 
of AMERICAN ARTISAN, 537 South 
Dearborn Street, Chicago, Illinois. 8-3t 


For Sale—My hardware business, locat- 
ed at Beaver Dam, Wisconsin; large man- 
ufacturing center and richest farming 
country in the state. Business has been 
established thirty-two years. My reason 
for selling is I wish to retire from active 
business. Address F. Rassmann, Beaver 
Dam, Wisconsin. 8-6t 

Wanted to Buy—aA stock of hardware; 
part payment to be taken in northern 
Wisconsin hardwood timber land. Want 
also a good squaring shears and a folder. 
Address Geo. Meyer, Calvary, Wisconsin. 














For Sale—Small stock of hardware and 
tin and furnace shop, along with light 
architectural iron business; established 
since 1886, in Chicago. Selling on account 
of iil health. Splendid opportunity for 
enterprising young man. Address T-77, 
in care of AMERICAN ARTISAN, 537 
South Dearborn Street, Chicago, Illinois. 


For Sale—Hardware and implement 
stock and buildings in live North Dakota 
town on the new Puget Sound road. Will 
take part cash and take balance in real 
estate. Stock about $13,000 and buildings 
about $5,500. Address T-78, in care of 
AMERICAN ARTISAN, 537 South Dear- 
born Street, Chicago, Illinois. 7-3t 


For Sale—A good, up-to-date stock of 
hardware, with plumbing and tinshop in 
connection; located in one of the best 
towns in Michigan and doing a good busi- 
ness. Good reason for selling. Stock will 
invoice about $7,500. Address T-81, in 
care of AMERICAN ARTISAN, 537 South 
Dearborn Street, Chicago, Illinois. 7-3t 








For Sale—Tinshop in Chicago. Will sell 
on reasonable terms. Must leave city on 
account of sickness. Address T-79, in 
care of AMERICAN ARTISAN, 537 South 
Dearborn Street, Chicago, Illinois. 7-3t 


For Sale—Established hardware busi- 
ness, with tinshop, in a live town; good 
location. Reason for’ selling—sickness. 
Will sell at a discount if taken at once. 
Address A. O. Giese, 106 West First 
Street, Duluth, Minnesota. 6-ufn 


If you have $1,500, and are a tinner 
looking for a chance to go into business, 
it will pay you to investigate this, as I 
have just about the best located shop in 
Chicago and need a partner with money 
for reasons which I will fully explain if 
you mean business. Telephone Edgewater 
7496, or write for appointment. A. P. 
Nelson, 1182 Bryn Mawr Avenue, Chicago, 











Illinois. 6-3t 


BUSINESS CHANCES. 


HELP WANTED. 








For Sale—A general stock of hardware, 
paints and oils, in Grand Rapids, Mich- 
igan. Stock is well selected and no old, 
shelf-worn ye Tinshov in connection. 
Inventory about $5,000. The best of rea- 
sons for selling. Address T-72, in care 
of AMERICAN ARTISAN, 537 South 
Dearborn Street, Chicago, Illinois. 6-3t 

For Sale—Tin, furnace and plumbing 
business in a good, live town; good farm- 
ing country surrounding; have a fine set 
of tools; shop in business part of town; 
rents low—plenty of work all year around. 
This is one of the best openings in the 
state for a good mechanic. Reason for 
wanting to sell is that I am getting old. 
For particulars address T-73, in care of 
AMERICAN ARTISAN, 537 South Dear- 
born Street, Chicago, Illinois. 6-3t 


Hardware Salesmen—You can make ex- 
tra mone solicitin: subscriptions for 
AMERICAN ARTISAN during your spare 
time. Liberal cash commission paid. For 
particulars address Circulation Depart- 
ment, AMERICAN ARTISAN, 637 South 
Dearborn St., Chicago, Illinois. 


Business Chance—Fine opportunity for 
pasty having about $4,000 capital and 
usiness ability to build up great business 
of good salable article having no compe- 
tition; fully protected by U. S. patents; 
all tools complete; some ready for mar- 
ket; stock on hand; would consider prop- 
erty in part payment; best reason for sell- 
ing; only parties interested need reply. 
Address J. Oscar Smith, Moberly, Mo. car 

For Sale—Acme Quality House Paints; 
nice, clean stock of about 300 gallons, in 
%, % and i-gallon sizes. Write for list 
of colors and attractive price. Address 
W. D. Cooke, Green Bay, Wisconsin. 6-3t 


TiNNER’S TOOLS. 


For Sale cheap—P., S. & W. encased 
wiring, setting, large and small burring, 
grooving and folding machines; also 
sheet-iron folder, rollers, square shear, 
lever punch and shear, hollow punches, 
steel and cast staker, etc. Address M. A. 
Dunn, Neenah, Wisconsin. -3t 


Wanted — One second-hand Moore’s 
Double Seamer; don’t need discs; also one 
large turning machine. Address H. C. 
Peppler, 2767 Lincoln Avenue, Chicago, 
[llinois. 7-3t 


Wanted to Buy—A set of tinners’ tools 
and some gas fitters’ tools, in good condi- 
tion; must be cheap to start. Address 
O. M. Hoover, Box 152, Zwolle, La 

For Sale, Cheap—Three round-face 
plates, 45-inch opening; one border for 
the above; one round-face plate, 30-inch 
opening. All as good as new. For prices 
and particulars write Reedsburg ard- 
ware Company, Reedsburg, Wisconsin. 


























— 














Wanted to Buy—Second-hand cornice 
brake; must be all steel and to brake 18- 
gauge iron, and all necessary attach- 
ménts; 8 or 10 feet. Give best cash price 
in first letter. Address Hackman 
Gersting, 3309 Jacob Street, Wheeling, 
West Virginia. 6-3t 

Tinners Wanted—To solicit subscrip- 
tions for AMERICAN ARTISAN. Liberal 
cash commission paid. For particulars 
address Circulation Department, AMERI- 
CAN ARTISAN, 537 South Deerborn St., 
Chicago, Illinois. 


HELP WANTED. 








=x 











Wanted, at once—Good tinner who un- 
derstands plumbing, hot-water and steam 
heating. State age and wages expected 
in first letter. No use for boozer. Ad- 
dress T-85, in care of AMERICAN AR- 
TISAN, 537 South Dearborn Street, Chi- 
cago, Illinois. 8-3t 


Wanted—A good, all-around plumber, 
tinner and gas fitter; one who is capable 
of doing any work that comes to an or- 
dinary country shop. Married man pre- 
ferred. Must have good habits and be a 
hustler who wants to work by the year. 
Apply, giving age, experience and wages 
wanted. Address The Gallup Hardware 
Co., Port Alleghany, Pennsylvania. 8-3t 


Wanted, at once—Good, steady, all- 
around tinner and hot-air-furnace man, 
in a town of four thousand in south cen- 
tral Iowa. Steady job the year around. 
When answering state age, and wages 
wanted. Must be strictly sober; a mar- 
ried man preferred. Address Dunshee 
Bros., Chariton, Iowa. 8-3t 


Wanted—Skilled sheet-metal workers. 
Steady employment at good wages in one 
of the most modern and sanitary plants 
in the country. Address J. G. Cherry 
Company, Cedar Rapids, Iowa. 8-2t 














Wanted—A steady man with experienc. 
in tin work, steam and hot-water heating. 
Married man preferred. Good wages and 
steady employment to the right man. Aq. 
dress Hutchinson Hardware Co. La 
Moure, North Dakota. 8-3t 


Wanted—Furnace installer who can 
cure furnace troubles. Must be a man of 
splendid character and large experience. 
one who enjoys tackling a difficult heating 
problem and solving it and can get set- 
tlement with owner. Good position and 
steady work for the right man. Address 
Campbell Heating Co., 12th and Mulberry 
Streets, Des Moines, Iowa. 8-3t 


Wanted—At once, a good, all-around 
tinner and slater; steady job the year 
through; good wages. Write at once. 
Address Von Blon & Thiel, Upper San- 
dusky, Ohio. 8-3t 


Wanted—A steady man with at least 
several years’ experience, in our tin anid 
plumbing shop in country town. Address 
Cambridge Hardware Co., Cambridge, 
Wisconsin. 8-3t 


Wanted—Tinner; steady work all year; 
good wages; must be a good man. Ad- 
dress W. L. Scoggin, 108 East Fourth 
Street, Cedar Falls, Iowa. 6-3t 


Wanted—About March 15, a 00d, 
steady tinner; one who can do plumbing. 
hot-air, hot-water and steam heating. 
State wages and age in first letter. Ger- 
man preferred; no boozer need answer. 
Address O. M. Graham, Clarksville, Iowa. 

6-3t 


Wanted—A good, first-class tinner and 
furnace man; work the year around; none 
but a sober man need inquire. Address 
Woelfel & Gundlach, Lincoln, Illinois. 6-3t 


For Sale—One set of Tinners’ Tools. 
For list, address A. D, Palmer, Decorah, 
Iowa. 6-3t 


Wanted—First-class and experienced 
plumber, steam and hot-water-heating 
man, capable of figuring jobs and taking 
charge of work; married man preferred. 
Town in northern Indiana. Address T-8?, 
in care of AMERICAN “ARTISAN, 537 
South Dearborn St., Chicago, Ill. 7-3t 


Foreman Wanted for Sheet Metal Shop 
—We wish an A No. 1 foreman who can 
figure estimates correctly and who is ac- 
customed to sheet.metal working and 
ventilating. Steady position to a first 
class man. Address, stating experience, 
reference and salary expected. Address 
T-74 in care AMERICAN ARTISAN, 537 
South Dearborn Street, Chicago, Ill. 6-3t 


SITUATIONS WANTED. 


Situation Wanted—By a first-class tin- 
ner and all-around man. Can clerk in 
store and put implements if needed. Can 
furnish references if demanded. Address 
G. C. Davis, 422 East Detroit Avenue, 
Monmouth, Illinois. 8-1t 


Position Wanted—By a young man, at 
present in hardware business. Open for 
employment March 10. Well posted in 
most lines, or on road. Strictly sober and 
reliable. Give full particulars. Refer- 
ences given and expected. Address T-83, 
in care of AMERICAN ARTISAN, 537 
South Dearborn Street, Chicago, Iinois. 


















































Wanted—Position as clerk in retail 
hardware store, by man with over eight- 
een years’ experience as clerk, manager 
and owner. Willing to come and show 
results. Address T-87, in care of AMER- 
ICAN ARTISAN, 537 South Dearborn 
Street, Chicago, Illinois. 8-3t 


Stove Salesmen—Why not make extra 
money handling AMERICAN ARTISAN 
as a side line? Liberal cash commission 
paid to subscription solicitors. For infor- 
mation address Circulation Department, 
AMERICAN ARTISAN, 537 South Dear- 
born St., Chicago, Illinois. 


Situation Wanted—Young man would 
like position as tinner. Have seven years’ 
experience, diligent worker and am no 
boozer. Would like a shop where I can 
advance. Address T-75, in care of AMER- 
ICAN ARTISAN, 537 South Dearborn 
Street, Chicago, Illinois. 7-3t 


Situation Wanted—By tinner of twenty 
years’ experience; first class on general 
job and warm-air furnace work. Good 
estimator, able to take charge of shop if 
desired. Nothing but steady job by the 
year considered. Address T-76, in care of 
AMERICAN ARTISAN, 537 South Dear- 
born Street, Chicago, Illinois. 7-3t 


Situation Wanted—As a tinner, hot-air- 
furnace man, and can do some slating; 
can lay out any sheet metal pattern. Five 
years’ experience. Can speak German. 
Position must be in some western state— 
but have no card. Address T-80, in care 
of AMERICAN ARTISAN, 537 South 
Dearborn Street, Chicago, Illinois. 7-3t 
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SPECIAL NOTICES. 





SPECIAL NOTICES. 





HELP WANTED 


Power Brake Operator for Cornice, Sky- 
lights and Metal Window Work. State 
age, experience, salary and furnish refer- 
ences. . Steady employment. Address, 
Lock Box No. 476, Cincinnati, Ohio. 8-1 


SALESMAN WANTED 


To call on tinners and users of soldering 
gas stoves to handle our improved ‘“‘NO-FAULT” 
soldering stoves. Exclusive Chicago market. Also 
wanted salesman for state of Michigan, Indiana, 
Iowa and Ohio. Liberal commission basis. This 
article can be taken as side line. Experience not 
required. Address, Economy Gas Stove & Mfg. 
Co., 980—1 1th St., Milwaukee, Wis. 8-4t 








POSITION WANTED. 


By young man as traveling representa- 
tive for reliable furnace manufacturer. 
Graduate of the Carnegie Technical 
Schools in the Sheet Metal Department. 
Have had eight years’ experience in the 
Furnace and Sheet Metal Line. Refer- 
ences furnished. Address P. B. KIRSOPP, 
1709 Banksville Road, Pittsburgh, Pa. 6-3t 





PATENT FOR SALE. 


My patent, No. 1,048,288, Excelsior Meat Ten- 
derer, a valuable household article. Makes tough 
beefsteak tender and palatable as tenderloin, retain- 
ing all its ee juices, richness and flavor. One 
man says, “Along felt want supplied,”’ another, 
“A blessing to mankind.” Destined to become a 
universal household article. I own the patent 
right for United States and Canada. For further 
information address C. E. BROWN, Box 745, Nor- 
way, Maine. 6-3t. 





Wanted 


Tinsmith or copper-smith to do copper- 
smithing and bench work. Must be an 
exceptionally good mechanic. Steady em- 
ployment and good wages. Apply Em- 
ployment Department, General Electric 
Co., Pittsfield, Mass. 6-3t 





A gentleman of 20 years’ experience in 
the stove manufacturing business, and 
who has been the head of a large business 
in the East, wants to make connection 
with manufacturer in Middle West or 
Southwest. Has eminent qualifications in 
distribution end. Would make an in- 
vestment. Address B-18 in care of 
AMERICAN ARTISAN, 537 S. Dear- 
born St., Chicago, IIl. 7-3t 


WE WANT WORK 


We have the most complete 
plant for manufacturing metal 
novelties and specialties. We 
own and operate our own Mal- 
leable Iron foundry, Gray 
Iron foundries, Sheet Metal 
Stamping Works, do our own 
japanning and nickel plating 
and offer desirable induce- 
ments to close few additional 
contracts NOW. 


FANNER MANUFACTURING 00., 


CLEVELAND, OHIO 


WE WANT WORK 


3ufn 











Wanted 


To contract for mak- 
ing 300 to 500 tons of fur- 
nace castings per year. 
Address B-16, in care of 
AMERICAN ARTI- 
SAN,537 South Dearborn 
Street, Chicago, Ill. ss 


WANTED 


Manufacturer with a well lo- 
cated plant on Chicago Belt 
Line wishes to increase lines. 
Good chance for enterprising 
inventor. Address BELT, 
in care of AMERICAN 
ARTISAN, 537 South Dear- 
born St., Chicago, Illinois. 
l-ufn. 


WANTED 


A well equipped manufactur- 
ing plant in one of Chicago’s 
Suburbs wishes an additional 
line to make in metal prefer- 
red. Associate partner’s 
interest can be purchased. 
Address FACTOR, in care of 
AMERICAN ARTISAN, 
537 South Dearborn St., 
Chicago, Illinois. 1-ufn. 














Cc. N. HOOPER 
DUBUQUE, IOWA 
Vitreous Eaameling 
TECHNOLOGIST 


Designs, builds and starts new plants, 
improves Gaps J and reduces cost, in 
those already established. 














How many 
times has a 
“rust joint” 
caused loss of 
time, temper, 
tools and brok- 
en parts. 


Moral: Write 
for folder and 
rample No. 18- 


c FOR i 
TEAM OR Gas PIPES, BOLTS, 9c 
; USE SAME AS RED LEAD. 


[MA*UFACTURED ONLY AND WARRANTEDBY ™ 
KON CRUCIBLE CO. JERSEY CINE 


Joseph Dixon 
Crucible Co. 
Jersey City, N. J. 














MR. MERCHANT! 
ieee ates nine 
ware Specialties - — 






ire» 





Galvanized 
Ash and 
Garbage 
Cans. 
Torrid Line 
4 of Gasoline 
" Heating 
Appliances. 


<a aa §=Fast Selling 
: Specialties. 
Ask for our Catalog, Live Dealers will find it interesting 


Geo. W. Diener Mfg. Co. 


400 to 416 Monticello Ave. CHICAGO 






















SHEET METAL WORKERS 


Learn PATTERN DRAFTING 
This Winter. ‘‘It Will Pay You”’ 


We are headquarters for teaching Practical Pattern Drafting; our 
methods are shortened and prepared to meet competition with ex- 
pert mechanics We also lay ovt full sized patterns according to 
plans and specifications. A trial will convince you. 

WRITE TODA Y—"NOW”—FOR OUR FREE 
BOOKLET AND OTHER INFORMATION 


The National School 


O. W. Kothe, Prop. 


3553 Olive St., St. Louis, Mo. 

















Young Man—Learn a Trade 


The Plumbing, Heating and Ventilating Trade 
offers excellent opportunities. Better pay, better 
work. Easy to learn by the Litchfield Trade 
School methods. The best equipped school 
in the country. Reasonable rates. You make 
the start—we’ll do the rest. 


LITCHFIELD TRADE SCHOOL, Libertyville, Ill. 


Send for booklet Today. 











Stubborn labor conquers everything.— Virgil. 
Stubborn advertising conquers the buying world. 
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Inland Open Hearth Sheet Steel § y 
Products Cover a Very Wide Range § 5 





O much has been said in these pages about Inland Open Hearth Galvanized 


KY WHE. 


Sheets that many people forget that the Inland Sheet Steel Plant at Indiana 
Harbor is one of the most complete and all-inclusive sheet steel industries 
in the world. We supply practically anything that any other sheet mill in the 
country can furnish, and some extra large sizes that no other mill can or will roll. 


Cut out this list; Paste it on your Sheet 
Steel Card in your Buyers’ Directory 


Inland Open Hearth Sheet Steel Products: 








(A) “Black” Sheets 


Blue Annealed Sheets 

One Pass C. R. Box Annealed Sheets 
Uniform Color Stove Pipe 

Pickled and Cold Rolled Sheets 
‘“‘Vismera’’—Corrosion-Resisting Sheets 


Electrical Sheets 

Deep Stamping Sheets 
Locomotive Jacket Sheets 
Patent Leveled Sheets 
Red Tank Plate 


(B) Galvanized Sheets 


Flat Sheets—all sizes and gauges 
‘“‘Vismera’’—Corrosion-Resisting Sheets 
Corrugated—3, 14, 2, 24 and 3 inch 
Elevator Sheets 

Pressed Brick Siding 

Weatherboard Siding 

Beaded Ceiling and Siding 


Rock Faced Siding 

V Crimped Roofing 

is-in. Crimped Roofing 

Pressed Standing Seam Roofing 

Roll Roofing 

Roll and Cap Roofing 

Ridge Roll and Capping and Flashing 


(Cc) Painted Sheets 


All forms of Corrugated Sheets, Roofing and Siding Sheets in the above list of Galvanized 
products are also furnished with a painted coating only, or are first galvanized and then 


painted, when so ordered. 


It will pay you to “Tie to the Inland” for ALL your SHEET STEEL 


requirements, all the time. 


Get into the habit of submitting all your specifications to us. 


INLAND STEEL COMPANY 
First National Bank Building, Chicago 


Works, Indiana Harbor, Indiana 


Branch Offices: ST. PAUL ST. LOUIS 


L 
Pioneer Building Nat'l Bank of Commerce Bidg. 


DALLAS MADISON, WIS. 


DENVER 
1618 Stout Street Praetorian Building 929 Spaight Street 


ed 
na 
es 
he 
Il. 
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That Trade Mark 
Means Metal Ceiling Quality 


AS WELL AS 
Correct Architectural Design 


Quality means economy, which economy is secured (1) 
by use of material that need not be replaced when once 
used and that involves no expense for repairs and the in- 
cidental expense, delay, trouble and worry; (2) by com- 
petent workmanship in designing, stamping and handling 
of the material; (3) by the rapidity and ease with which 
the ceiling may be properly erected. 


“Wheeling Ceilings” are stamped from best quality Open Hearth 
Sheets on the heaviest of presses by men who ‘“‘know how.” 
















“Wheeling Ceilings’ are designed with the finished Ceiling in 
view. True Architectural class designs are arranged for various styles 
of buildings and each piece is produced so as to carry its share of the 
complete plan. 

“Wheeling Ceilings” have perfectly machined lapping beads and 
the individual parts fit on the ceiling exactly as shown on the working 
drawings. Consequently they are quickly handled right 
and from 10% to 25% of the erecting time is saved. 











Designs for all classes of rooms or buildings without 


‘ comm regard to size, shape or construction. 
Else | | Large stocks at al] stores and the prices are right. 






BRANCH OFHICES & WAREHOUSES 
NEW YORK, CHICAGO PHILADELPHIA, ST.IQUIS 


KANSAS CITY CHATTANOOGA 





ALSO SALES OFFICES AT: 


DALLAS DENVER DETROIT LOS ANGELES 
PORTLAND SALT LAKE CITY SAN FRANCISCO SEATTL= 


tien Ve a na 28 aoe alias 
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Rust- 
Resisting 


Anti- 
Corrosive 





Sheets and Formed 
Products 


Write for ‘‘Text Book on 
Corrosion.” 


Ask your jobber. 

The Stark Rolling Mill Co. 
Canton, Ohio 

Also manufacturers of Black — 


Galvanized Sheets and forme 
products. 








jovanted OEE 
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Wann ness 


PITTSBURGH 


The remark so often heard 


“As good as APOLLO” 


is indeed a testimonial to ‘“‘a product without a peer.’ 


American Sheet a Tin Plate Company 





- NPOL 


’ 





General Offices: Frick Building, Pittsburgh, Pa 


an DISTRICT SALES OFFICES: 
Chicago Cincinnati Denver Detroit New Orleans New York Philadelphia Pittsburgh St. Louis 
Export Representatives: Unitep States STEEL Propucts Company, New York City 
Pacific Coast Representatives: Unitrep States STEEL Propucts Company, San Francisco, Los Angeles, Portland, Seattle 
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Nothing 


fr) that goes 


LABELLE into 
La Belle 


sheets is 
dependent upon 
conditions on the 
open market. 


We own our own 
sources of supply—mines, 
lime stone deposits, etc., 
and control every detail 
of production from the 
ore to the finished article. 


That’s the secret of 
La Belle efficiency. 
And it’s the cause of 
the efficiency of La 
Belle Open Hearth 
Sheets. 


They work up clean; 
cut without waste; bend 
easily without cracking; 
and are ideal for all sorts 
of stamped products. 


Look for the La Belle 


brand on every sheet. 


La Belle Iron Works 
General Offices: Steubenville, O. 


Works: Works: 
Steubenville, O. Wheeling, W. Va. 











We Bank on YOUR 


Intelligence! 


Make your Knowledge and 
Education COUNT! 








A DURABLE SHEET METAL 


Means Economy and Dividends 
on Your Investment 


If we furnish you such a metal, you 
are going to be pleased and say 
so. You will send us REPEAT 
ORDERS. Our business will 
increase. 


You can only use your intelligence by 
reviewing the facts of the case. 
NOT what WE say, but what 
those who have used 


American Ingot Iron 








Say—Those who have used it are 
pleased, and are sending repeat 
orders. 


The Only Knockers of This 
Product Are Its Competitors! 


Are you willing to at least KNOW 
ABOUT it before buying? 


If so, tear out this ad, sign your name 
and address—we do the rest. 





SHEETS ROOFING 
BOILER TUBES 


PLATES 
WIRE 





The American Rolling 
Mill Company 


MIDDLETOWN $8 OHIO 


Licensed manufacturers under the International 
Metal Products Company’s patents. 


DISTRICT SALES OFFICES: 
- ~ - - 313 Peoples Gas Building 
- = 952 Rockefeller Building 
= 614 Ford Building 





CHICAGO - 


« - “ - ~ 222 Grand Avenue 
= = = 551! Hudson Terminal Building 
oa - «= 1832 Oliver Building 
= = 814 New Bank of Commerce Building 


































—— 
—<————— 
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New York St. Louis 


o 
This We Offer In Return for Your Patronage— 
ran ch in every part of the country to give you any information you may desire and to promptly attend 
to your wants in sheet metal building products. 
Our facilities are excellent for prompt shipments. 


Get acquainted with the nearest Berger Branch today by way of the post card 
route. Their acquaintance will prove of value some time this season. 
J 





** World’s Largest Sheet Steel Manufacturers.’’ 





Minneapolis 


San Francisco 





General Office and Works of 





The Berger Manufacturing Company 


Philadelphia Canton, Ohio Boston 


TANNER ann COMPANY 


EXCLUSIVELY WHOLESALE 
TIN PLATE,SHEET IRON & METALS 
TINNERS SUPPLIES GENERALLY 


INDIANAPOLIS, IND. 





‘ 
oo 








WE HAVE IN STOCK - OUR SPECIALTY: 
EVERY THING ATINNER | _ 7 S¢+10c RO | QUALITY, QUANTITY 
NEEDS FROM ARIVET + AND ASSORTMENT 
TO ASQUARING SHEAR NONE BETTER ANYWAERE. 





SEND US ORDERS 


INDIANAPOLIS THE CITY NEAREST CENTER OF POPULATION 
HAS EXCEPTIONALLY FINE DISTRIBUTING FACILITIES. ABOVE ILLUSTRATION 
REPRESENTS THE NUMBER OF*RAILROADS ENTERING THE CITY 
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CANTON 
ART METAL CO. 


CEILINGS 


are the kind that have the fa- 
mous Punched Nail Holes and 
Repressed Beads which save so 
much time on the job and in- 
crease your profits. 


Perfect Fitting Plates 
Artistic Designs 


Write for our mammoth Art Metal 
Book, just fresh from the press, for 
further information. 


TheCanton Art Metal Co. 


‘‘Quality Products 
CANTON, OHIO 


Western Branch: 
The Canton gue Ceiling Co. 
206 S. 3rd St. 
Minneapolis, Minn. 


Eastern Office and Wareroom: 
The Canton Steel Ceiling Co. 
11th Ave. and 25th St. 
New York City 









































Corry 
easteneerastervectes, 
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PERFORATED METALS 
OF EVERY DESCRIPTION 


MANUFACTURERS OF 


Perforated Steel Plates and Sheets (Black and Galvanized) 
Perforated Sheet Copper, Brass, Bronze, Aluminum, 
Lead, Zinc, Monel Metal and Other Alloys. 
Screen Plates and Sheets for Ores, Coal, Stone, Cement, 
and all kinds of 
Grain Cleaning and Sorting Apparatus 
For Centrifugal Linings, Filter Press Plates, Drying Floors, 
False Bottom Strainers, Extractor Baskets, Revolving 
Screens, Shaking Screens, Chute Screens. 

Grilles and Ornamental Screens for Radiators, Ventilators, 
Air Vents, Heat Vents, in Private and 
Public Buildings, made to suit local requirements. 


Perforated Tin and Brass of Standard Sizes carried in stock. 
Anything in Perforated Metal. 


Tht HARRINGTON & KING PERFORATING @ 


) NORTH UNION ST.—CHICAGO, ILL.,.U. S 


“NEw YORK OFFICE a LIBERTY oom 












































HIGHEST EFFICIENCY 
OBTAINED 


By Use of Model ‘‘B’’ 


“STAR” 


Fire Retarding 


VENTILATORS 


(Patented and Trade Marked) 


CLOSED 





They combine skylight, quick exhaust with an auto- 
matic damper controlled by fusible link. In event 
of fire, link parts and damper closes by gravitv. 
stopping all draft but not affecting the light. 


MERCHANT & EVANS CO. 








g (The Premier Metal House in America.) 
S Sole Manufacturers. Also High-Grade Roofing 
‘0% and Bright Tin Plate. 
PHILADELPHIA 
NEW YORK BROOKLYN CHICAGO 
BALTIMORE WHEELING CLEVELAND 
KANSAS CITY DENVER 
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We make the purest practical quality Open Hearth 
then further improve it by hammering. (Hammer 
strikes with force of 800 tons.) 


‘a SCOTT SEXTRAGOATED 
HAMMERED °2." ROOFING TIR 


is made the most desirable working quality. 
It has a rich tin coating, well applied. 


Follansbee Brothers Co. 
Manufacturers PITTSBURGH, PA. 











KANNEBERG’S— Art Metal Ceilings—THE BEST 
KANNEBERG’S—Experience and Facilities 
KANNEBERG’S—Sheet Metal Designers 
KANNEBERG’S—Co-operation 


ALL AT YOUR SERVICE 


A Service Meaning Easy Sales and Big Profits For You 


We submit drawings, suggest designs and make estimates based on list prices which are lower than 
those offered by any other manufacturer and at a better discount. Write for Catalogs. 


The KANNEBERG ROOFING @ CEILING CO,, Canton, Ohio 


“Everything in Sheet Metal” 



























The slightest breath ofair will cause this head 
to revolve which causes this propeller to turn 
gin the ventilating shaft and the result is— 


A Steady, Sure Ventilation or Increased Draught 


The air-drawing action is positive and at each revolution a 
volume of air is drawn out. 


The Washburne Patent Self-Lubricating 
Rotary Screw Ventilator 


is distinctive in that it combines assurance of operation with no attention. 
Self-lubricating bearings keep the friction at a practical minimum. Let us 
quote prices and give you further information. 


E.G. WASHBURNE & CO., 317 Falton Street, New York 


The “GLOBE” Ventilator 


in COPPER, GALVANIZED IRON NEW ROTABLE 


and with Glass Tops for Skylight purposes. . 
ABSOLUTELY STORM PROOF Standard Ventilators 

















work in all kinds of weather. You 
Coaocinn ie Magma Bromo could not make a ventilator for the 
Audience Rooms of Every Character. price we sell the Standard. Let us 


send you full description and prices. 
SMOKY CHIMNEYS CURED All jobbers sell them. 


“GLOBE VENTILATED RIDGING” || STANDARD VENTILATOR CO. 
SEND FOR PAMPHLET LEWISBURG, PA. 


Manufactured by 
Fe qj ELEVATORS 


GLOBE VENTILATOR CO, Troy, N. ¥. 
Improved, Quick and Easy 


PULLMAN COWLS]| HF Sse 


and Hand Power. 
n = Admit fresh alt without « fan, and 3 ay may oe SEND FOR CIRCULAR 
seit — natural methods 


PULLMAN AUTOMATIC VENTILATOR MFG. CO., YORK, | 4 [| RIMBALL BROS. Co. 


1031 Ninth St., COUNCIL BLUFFS, IOWA 
Kansas City Office, 717 Commerce Bidg., Kansas City, Mo. 





Patented and 
Trade-Mark 
Reg. U.S. Pet.Off. 
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Gerock 


Bros. Mfg. 
Co. 


Sheet Metal 
Ornaments 


and 


Statuary 















Detail Work a Specialty 
Ask for Catalogue 






1227 S. Vanderventer Ave. 
ST. LOUIS, MO. 
















ade 
Storm, Rust ee Fire Proof 
Do you want to increase business? 
rite for cata- 


This i rf opportunit 
oes and — 

Metal Roofing Co. 
eet CITY, N. J. 












ROOFING 
SLATE 


Write 
For 
Prices 


THE AULD & CONGER CO, 


Manufacturers and Dealers 


999 Prespect Street, - Cleveland 











COPPER CONDUCTORS 


COPPER EAVESTROUGH 
COPPER ELBOWS AND SHOES 


COPPER 


Rivets—Sheets—Soldering Coppers—Nails 
Plates—W ashers—Tacks—Rolls 
Gaskets 


WRITE FOR PRICES 


C. G. HUSSEY & CO. 





PLECKER’S CORRUGATED 
EXPANDING CONDUCTORS 


WILL NOT BURST WHEN FULL OF ICE 
HAVE NO CROSS SEAMS. MADE OF GALVANIZED IRON IN 10 FT. LENGTHS. 


The Clark-Smith Hardware Company 
PEORIA, ILLINOIS 














Factory, 761-771 Mather Street 





FRIEDLEY-VOSHARDT CO. 


MANUFACTURERS OF 


Architectural Sheet Metal 


Ornaments, Statuary, etc. 
All Kinds of Stamped and Spun Work 


Art Metal Ceilings and Side Walls 


Send for Architectural Sheet Metal Catalog 
No. 


General Offices, 733-737 S. Halsted St. 


31 
CHICAGO, ILL. 








For Pure Cistern Water Use The 


“LEE” STRAINING JOINT 


It prevents all foreign matter from entering 
the cistern. It is the most useful device ever in- 
vented for keeping rain water cisterns free from dirt. 

Ic is not expensive and is easy to sell. The 
people want it badly. Are you going to supply 
those in your territory who have to depend on cis- 
tern water for household supply? 


Write today for particulars. 
THOMAS LEE, Manufacturer, 











PITTSBURGH, PA. . 














132 W. Second Street, Cincinnati, Ohio, 
The ‘CENTEAWMi Ai’ © °° _22=IEEEEEeeae 
RAIN-WATER-CUT-OFF a; Metal Roofing and Siding. 








The strongest, most dur- 
able and cheapest CUT- 
OFF on the market. 
The only single cut-off 
made to fit Corrugated 
and plain pipe 
and which canbe @. 
used without ex- Gi 
tra pipe orelbows. & 
For sale by all 
ead ing jobbers. 
Manufactured only by 


THE SULLIVAN-GEIGER CO. ting 
501-609 Madison Ave., Indianapolis, Ind. 





Corrugated Sheets, painted 
or galvanized. 

Metal Window Frames and 
Sash, glazed with wiredglass. 

Skylights. 

Skylight Gearing. 

Price list and estimates fur- 
nished upon request. 


The Sykes Company 


630 West 19th Place 
CHICAGO, ILL. 














dress 


DANIEL STERN, 





IT WILL PAY YOU 


To illustrate your advertisements in your local papers. A 
sheet of comic advertising cuts sent on application. 

These cuts are furnished with catch-lines showing their 
application to the hardware, stove and tinners’ trade. Ad- 


537 South Dearborn Street, Chicago, Illinois 
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Power E 
Sguaring or Gap 
Shears 
OF ALL LENGTHS AND FOR ALL GAUGES 


SUBSTANTIALLY BUILT 
EXCELLENT WORKMANSH{P 





This Shear Attractive Prices and Quick Deliveries 


opel —_ THE D. H. STOLL Co. 


in all Sizes, . 
for allGauges 31 Lansing Street, BUFFALO, NEW YORK 


“QUICKWORK” ROTARY SHEARS 


WILL CUT IRREGULAR CURVES 


as small as 13” radii and holes as small as 3” in diameter, without cutting in from 
side of sheet. No other shear or even hand snips will do this. 

Furnace Installers all over the country find the ““Quickwork”’ the only success- 
ful rotary shear for cutting domes, openings in casings, elbows, and irregular fittings 
of all kinds. A wonderful money and time-saver. 

A Feature of the ““Quickwork”’ is that it leaves the edges of the metal as flat as 

-though blanked out with dies. 

You can not fail to appreciate the great improvements to be found in this shear, 

Sample cuttings will besent you, by prepaid express, for the asking. Write for them, 


H. COLLIER SMITH 


814 Scotten Ave. WORKERS MACHINERY Detroit, Mich. 












































Superior Setting TOOLS FOR SHEET METALS| ||31-Inch Forming Roll 


Down Machine. Weitef 
_ , ie tor 

Tinners’ and Roofers’ Tools, 
Shears, Punches, Presses and 
Dies, Can=-Making Machinery 












MADE BY | 


Buffalo, N. Y. 





This Forming Rollis builtin al) standard sizes, 
with our Patented Opening Device, by means ot 
which it is opened and closed in a few seconds. 


THE “RAPID” SLITTING SHEAR Rete ice bec kendonctguee. 
FOR ALL SHEET METAL WORKERS BERTSCH & CO., Cambridge City, Ind. 


Cuts No. 16i _— or ten go re , any width up to l5inches. Scale on table. Adjustable 


Bearings. Best T Steel Cutters. Weight about 300 lbs. Made for service. 
Cuts iron for valleys, ridge roll, gutter, cornice, skylight bars, etc. Very fast. u WEISS CO 
OTIS L. FULLER GOSHEN, IND. ® @ e 


=_ > 20 Cliff St., New York 


niizRoveD.. HOSE MENDER 


The tubes and clamps are 
stamped from one piece of 
Open Hearth Steel. Retinned 
to prevent rust. Made in | 
fours zes. Packed two dozen 
in a display box. | 





























en ee WELDED 








Hand Punch for No. 1C Iron 


: 'Skylight Gearing 
, STUBER & KUCK, Peoria, Illinois end Chain 1 ite 


= \ecuccraic weineo Have you our complete catalog? 




















| Tinsmiths’ and Plunbers’ Tools. Cornice 


TINNERS and HARDWARE CLERKS |) 5, om8,,Soprersmins Toots 


No ex= |  Second-Hand Tinners’ Machinces Bought and Sold 





Write for our special offer to subscription solicitors. 
perience required. Splendid opportunity to make money. 


| AMERICAN ARTISAN, 537 S. Dearborn St.,Chicago, Ill. 








| THe AMERICAN ARTISAN 
Ads Bring Results. 











ie AMERICAN ARTISAN AND HARDWARE RECORD 71 
















Penang i Do You Want to Make Money? 


is a money= 
makin g 
equipment. 
Two quarts of 
kerosene will 
burn as long 
and doasmuch 
work as four 
quarts of gas- 
oline. You are 
saving one- 
half. The B. 
| Furnace wil] 
a pay for itself 
inashorttime. | , 
Itis safe. Itis | 
durable, with 
autogenou sly 
welded joints 
Heavy metal con- 
struction. Ifyour 
jobber d 


joes no 
stock this article 
write us. Price 


Then use a money-making equipment — a tool that will enable you 
to do economical, better work. The 


NEW MARVELL 


Self -Heating Soldering Iron 


B. K 


x y 











IGES 





uses two cents of gasoline a day. It is firepot and soldering iron 
combined. The fire is on the inside and the heat is where you want 
it—in the point. Always the same degree of heat—no cooling. 


By attaching the brazing burner to the generator you have 


Ties 
TORCH. It can be converted into a BRANDING IRON also. 





The New Marvell Self-Heating Soldering Iron will pay for itself 
in a short time. Sell yourself one. 


Let us send you our catalog 








‘veto ea oe 


Owobern on, Onklin&@:Inc. 











We Also Manufacture 
. Conductor Pipe, Eaves Trough, . 
Dollars Saved Are Twice Earned Stove Pipe, Elbows, Ete. Baltimore, Md. 


and in purchasing a C. 
D & L. Fire Pot you save 
dollars, as their econo- 
my soon pays 


. i:.'s2 || BEST BY TEST—IS THE VERDICT 





—— Jl 























operation 


Mr itejob the |} Of all the users of the @jag 
Co. have never = 


perimented at the ‘““Neuerinit”’ Gasoline Torch 


expense of as 
cpl ort dine The best quart size torch on the market. It will 





ways maintained L \ 
the perfect _work- do twice the work of any quart size torch made. We 
~ ing qualities of guarantee it. Every Tinsmith and Plumber should 
crue tchbes Sent ipt of price. Express paid 
— | teh tend own one, nt on receip price. pres P ° 
, Ay Se : 
No. 1 Fire Pot tory price, or we Torch only $6.00. Soldering Iron Rest, 50c extra. 
will ship direct i 
wutue-a GLOBE GAS LIGHT CO. 


the order. Send for booklet—it’s free. 


CLAYTON & LAMBERT MFG. CO., 
DETROIT, MICH., U.S. A. 


25-27 Union Street BOSTON, MASS. 


























Standard Gasoline Firepot HARDWARE CLERKS AND 


(Sherwood Improved) 


The only line of Firepotsin the world equipped 
with Sherwood’s improved Jacketed Pump TINNERS 
for protection of pump from the gasoline and 


he gasoline from the lubricating oils, Write for our special 
; offer to subscription so- 
licitors. No experience 
required. Splendid op- 
portunity to make 
money. 








THE TINNER’S FRIEND 
“QUICK MEAL’”’ 
SOLDERING FURNACE 
QUICK, POWERFUL and DURABLE 





Heavy Brass Tank with Brass Pres- 
sure Pump. Will Heat any size Sol- 
dering Iron. Suitable for bench or 
outside work. Special price made to 


= American Artisan 
Rg ] N G E N STOV E Oo. Especially designed for Tinners, Plumbers and 537 South Dearborn $t., 








Electricians, rite today for circulars. 
Division of American Stove Co. CARTER PAINT COMPANY CHICAGO, ILL. 
Manufacturers ST. LOUIS, MO. Liberty, Ind. 


























American Artisan Advertising Manual 


The most complete and most valuable treatise upon the subject of advertising as it is applicable to 
the retail merchant ever published. NO DEALER CAN AFFORD TO BE WITHOUT IT | 


Price $3.50 Per Copy. For Sale by Your Bookseller or by 


DANIEL STERN, Publisher, 537 So. Dearborn Street, CHICAGO, ILL. ) 
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A Suggestion to Farsighted Dealers 


Business will be exceptionally good this year. 


Naturally you want your full share of it. But wanting alone won’t 
get it. You’ve got to plan and work. You must be right ‘‘on the 
spot” all the time. Let us help you. 





Write for our Complete Catalogs, now ready, of the following lines: 


Sporting Goods and Fishing Tackle, 
Cutlery, Mechanics’ Tools, 
Builders’ Hardware, General Hardware 


We carry a complete stock of High Grade and Popular Priced Hard- 
ware. We aim to give the Best Service possible. We succeed in 
doing so. Our rapid service and prompt shipments give satisfac- 
tion. Our customers back our claims. 


Write Us Today. 


BULLARD & GORMLEY CO. 


173-175 N. State St. 8-10 Couch Place 7-9 E. Lake Street 


CHICAGO, ILLINOIS 


—— ae 
en rae 
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BUTE “LITTLE GAT’ COLD BLAST LANIER} 


Is the Latest Addition to the BUHL Complete Line 





HEIGHT 13 INCHES SHORT GLOBE EASILY CLEANED 


BUHL ROYAL TUBULAR LANTERNS 


Judicious Buyers Will Secure Our Prices Before Buying 








A quarter century of experience in the building 
of lanterns backed by a reputation for good 
material and workmanship, is proof that Buhl 
Lanterns are not an experiment. 


Note 


Bottom lift which secures all the advantages of a 
side top lift lantern, and eliminates the necessity 
of tilting globe back when lighting. 


Send for Particulars and Prices 


BUHL STAMPING COMPANY 


Third and Larned Streets . . DETROIT, MICHIGAN 
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THE YOUNGSTOWN SHEET AND TUBE 
GOMPANY 


If You Had to Chew Nails 


You Would Want Them Clean 


Lathers have a habit of putting nails in 
their mouths and in order to furnish them 
a clean, sanitary nail, approved by the 
Lathers’ Association and Boards of Health, 


we are producing 


Sanitary Blued Lath Nails 


Packed in Sanitary Paper-Lined Kegs. 


Samples and base price submitted upon request. 








Approximate Advance 
Length | No. to Lb. Over Base 





1 inch | 1558 1.35 
1 | 1351 1.25 
1 | 1015 90 
1 778 75 











SALES OFFICES 


NEW YORK CITY PHILADELPHIA, PA 
BOSTON, MASS CHICAGO, ILL 
PITTSBURG, PA. DENVER, COLC 

CIS 


DALLAS, TEX SAN FRAN 2, CAL 
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Carafes 
Bottles and Jars 







Keep Contents either Icy Cold or Steaming Hot for Days 


YOU CAN MAKE 
LARGE SALES 


Start the New Year right by 
stocking “ICY-HOT” products. 
They are profitable and easy to sell. 

The public looks to the 
Hardware Dealer for an 
article that will serve them 
as the “ICY-HOT” does. 
It wr ae YOU to handle 
“ICY-HOTS” and supply 
them. 


TELL. THEM— 

THEY’LL BUY 

Explain to people in your 
community the numerous 
advantages of ‘‘ICY- 
HOTS." There are many 


ways of telling them—per- 
sonally and advertising. 


We will give you full in- 
formation. 


Send for i 
Illustrated Catalog. 


THE ICY-HOT BOTTLE CO. 


133 W. Second Street CINCINNATI, OHIO 





Sree ace, 59s 
iG, eee 


Pratt: 

















YOU SHOULD ORDER THE 


LIGHTNING 


now—for shipment later if youlike. They 
are always in demand and well adver- 
tised. They 
are easily 
sold and stay 
sold, which \ 
meansa good 
NET profit 
to the dealer. 
They bring 
trade and 
help to keep 
it. 

Do it now. 








YOUR JOBBER WILL 
SUPPLY YOU. 


NORTH BROS. MFG. CO. 


Philadelphia, Pa. 
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$100.00 in Cash Prizes 


FOR THE MOST ATTRACTIVE 


WINDOW DISPLAYS 


ENTERED IN THE GRAND 
CONTEST CONDUCTED BY 


AMERICAN ARTISAN 
HARDWARE RECORD 


THE PRIZES 
FIRST PRIZE . . . $50.00 in Cash 


for the Best Photograph and Description Received of Window Display of Hardware. 


SECOND PRIZE . . $25.00 in Cash 


for the Photograph and Description Second in Excellence. 


THIRD PRIZE . . . $15.00 in Cash 


for the Photograph and Description Third in Excellence. 


FOURTH PRIZE . . $10.00 in Cash 


for the Photograph and Description Fourth in Excellence. 








THE CONDITIONS 


Photographs with descriptions may be sent by mail or express, charges prepaid, and must reach 
this office not later than August 15,1913. Address all pictures to AMERICAN ARTISAN AND 
HARDWARE RECORD, Prize Competition, 537 South Dearborn St., Chicago, Illinois. 


The photograph and description must be signed by a fictitious name or device, and the same name 
or device must be put on a sealed envelope containing the real name and address of the contestant. 
Enclose this sealed envelope with the photograph. 


AWARD OF PRIZES 


A competition committee of three will be appointed, one of whom will be an expert window dresser 
and one an experienced hardware man. This committee will pass upon the merits of all photographs 
and descriptions received, without knowing the names or addresses of the senders, and will decide 
the winners of the contest. 


AMERICAN ARTISAN AND HARDWARE RECORD reserves the right to publish all photo- 


graphs and descriptions submitted in this competition. 
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Drop 
Forged 
Steel 


VARIOUS 


Y STYLES 
~ AND SIZES 
ys TO MEET EVERY 


REQUIREMENT 





Ask any leading jobber 





Smith & Hemenway Co. 
MANUFACTURERS 
150-152 CHAMBERS ST., NEW YORK 





(‘Red Devil’ Glass Cutters are always in demand) 











The Wabash Special 
Express Wagon 








Poe HABASH ee: a 


\ Bie 











Has perfect steering mechanism }- 
inch x }-in., steel gear, steel arch 
construction. Front and rear axles 
strongly braced. Axles }-inch round 
steel, large and strong fifth wheel. 
Extra heavy 11-inch wheels with 
heavy iron hubs, steel felloes, spokes 
and tire. Hard maple express box 
and pole. 


Also—observe the striking neat ap- 
pearance. N othing is wanting in 
this construction to make it most 
strong and durable. Write for com- 
plete catalog and prices. 





Selling Agents 
A. H. CREWS & COMPANY 


Vincennes, Ind. 






















There are three thi that de- 
Buck — lawns—Dandelions, 
lantain, oy Crab Grass. 






should have them—if he has 
not, drop us a line and we will 
send circulars and prices. 


. “wie, Clipper Lawn Mower Co. 
SRK Box 10, Dixon, Ill. 


CINCINNATI IRON FENCE co. 
FRE GENTS 
CATALOGUE WANTED 























Iron Pence Poste 


in 
Address D ."T” for prices. C INCINN Are as P OHIO 





ouUR ADVERTISING POSTER 


Market Street, San Francisco, Cal. 
Sales Co., St. Louis, Mo. 


Hang it up in your store, put in a stock of ‘‘Vandor’’ No. 21} 
Hammers—then pocket the profit. 





WRITE FOR OUR CATALOGS 
VAN DOREN MANUFACTURING CO., Toolsmiths, CHICAGO HEIGHTS, ILL. 


DISTRIBUTORS—Anmbler, ‘Tww Mo 565 W. Washington Bivd., Chicago; E. B. Sutton & Co., 356 
eS Worthington, 1220 San Pedro Street, Los Angeles, Cal.; Keating 


(Greatly Reduced) 











The EAGLE CLAW WRENCH 


A TOOL the mechanics and auto- 
mobile owners have been wait- 
ing for. A combination wrench hav- 
ing the functions of all wrenches. 










Does the work 
of all wrench- 
es and work 
no other tool 
can do! 


Made in only four pieces, consisting of the upper and lower 
sections of wrench, bolt and nut. No screws or springs to get out 
of order. 

Write for catalog and prices. 


AMBLER, HOLMAN & CO. 
565-571 W. Washington Blvd. ~ . 


CHICAGO, ILL, 











THE WIGHEST GRADE FILE MADE 


DELTA FILE WORKS 
PHILADELPHIA, PA. 


Chicago Office, 62 E. Lake St. 
New York Office, 260 West St. 


BSN ATIVNLNAAD THA NOA ATd FHL 














CUT WELL & WEAR WELL e 


PROTO Pry, Perr Ty Ty ey ua 


HELLER BROS. CO., Newark, N. J. 


ESTABLISHED 1836 INCORPORATED 1999 




















Advertising never takes a day off. 


25 diay 
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No Rusty Screws 











No more Rusty Screws. We now Electro 
Galvanize our Pressure Screws, Clamp 
































Screws and Steel Ball Bearings. The Pres- f Electro 
sure Screws and Clamp Screws are galvanized . 
after the thread is cut. This positively pre- \\ Galvanized 


al 






TERRE vents rusting. 

SNE! . 
Why not order Anchor Brand Wringers 

when placing your next order? 


Lovell Manufacturing Co. 
ERIE, PA. 


Better Pleased Dairy Customers 


That’s the asset the Sturges line will bring you. Sturges quality construction 
attracts the best class of customers in the dairy trade—the class that pays the 
best prices and gives you the largest profits. 


STURGES MILK CANS 


are made of first quality steel, tinned and retinned in our shops. Seams are soldered on the inside, 
making the cans easy to clean and keep clean. 

Sturges cans make the highest degree of sanitation possible in dairies. Their superior construction 
makes them give longest satisfactory service. 


~. 
. ez 









































Write today for catalog No. 75 and get our dealer's proposition. 


STURGES & scar MFG. wits a = reer _ — Ill. 























1! |The UNIVERSAL 
ei OOoKS Sad Iron Handle 


For Brick or Wlood 


Made of the best malleable iron and first- 
class in every way. Send for catalogue. 


BERGER. BROS. 00., Philadelphia 


Warerooms and Factory, 100 to 114 Bread St 


——— 


















VE 


"PAT AUG. 30.10. OTHER PATENTS PEND'G 





A new handle that fits all of 
the twenty odd makes of 
Mrs. Potts’ Sad Irons. Patent 
lock that grips the iron firmly. 
Wood handle with proper 










“NEVER. BREAK” slant. Frame of steel. Mil- 
Steel Spiders, Griddles and Kettles lions now in use. Order from 
WILL NOT Scale Off I'ke cheap enamel. your jobber or write us. 





WILL NOT Scorch or Burn like light fry pans and 


WILL NOT Absorb Grease or Flavors like cast THE UNIVERSAL STAMP ING & 
No Tin Handles to come off. N° CATALOG FOR THE ASKING. MANUFACTURING CO. 


THE AVERY STAMPING CO., "EERE (Gyplond Ceyeland 














































KNOWN MERIT SWEEPS ALL BEFORE IT. IF YOUR 





| GOODS HAVE MERIT YOU SHOULD MAKE THEM KNOWN 
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Wé make a specialty of Cornice Brakes, 
and build the most up-to-date Cornice 
Brake now on the market. We can furnish 
same in any length from 30 inches to 10 feet, 
and we guarantee our Cornice Brake for No. 
20 gauge material and lighter, and with heavy 
bending attachment for No. 18 gauge. 


Zz We also make a complete line of Power 
arom Punching Presses. 


Cornice Brake 


THE J. M. ROBINSON MFG. Co. 


$282 to 3288 Spring Grove Avenue’ «+ « CINCINNATI, OHIO 


























are made in every conceivable variety, to 


suit every purse and purpose, but all of the 


= same superior quality. 


MEASURING TAPES | 








Our extensive advertising creates a demand that every pro- 
gressive dealer should be able to satisfy. 


PLEASE MENTION It takes but a minute and a postal to ask for our catalog—it’s 
AMERICAN ARTISAN more than worth while. 


THE, UFHIN fpULE (70. SAGINAW, SnURAN, U.S.A. 


New York, London, Eng., Windsor,Ont. 



























THE CROWNING FEATURE 


RESIDENCES: SCHOOLS: CHURCH ES-PUBLIC BUILDINGS 





“QITEIOSKS 


METAL SHINGLES 


“ITELLEKS 


METAL SHINGLES 









































WRITE FOR SAMPLES AND BOOKLET 


MILWAUKEE CORRUGATING COMPANY 


BRAN CH AT KANSAS CITY-MO.~ ~ ~-MILWAUKEE-: WIS. 











| & 
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Way The Write MounTAIn FREEZER? 






REASON NUMBER TWO 


REPUTATION 





Nine people out of ten, when they ask for an ice 
cream freezer, expect to see a “White Mountain 
Freezer,’ and are disappointed if they do not. 
That’s reputation— 








These things are of value to you: 
No. 1—-Quality. 
No. 2—Reputation. 


Nashua, 


The White Mountain Freezer Co., new Hamp:hire 






